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NEW MOVEMENT IN FRATERNALS 


KNIGHTS OF PYTHIAS ACTION 








All New Business After Jan. 1 Will Be on 
American 3! Percent Reserve 


Basis 





The action of the Endowment Rank, 
Knights of Pythias, in deciding to write 
all new business on rates based on the 
American 3% percent table and_ to 
change as much of the old business as 
possible to the new plan, marks a new 
epoch in the fraternal movement. 

The Endowment Rank is one of the 
old fraternals, it having been organized 
in 1877. On Sept. 30, it had 80,316 
members carrying $123,576,000 insur- 
ance. The total assets of the order are 
$1,752,479.60 with $170,125 liabilities. 

It is thus seen that the Endowment 
Rank has reached a point where its 
action will command attention. It be- 
comes the leader in the crusade for 
adequate, scientific rates and perma- 
nency in fraternals. 

Findings of the Committee 

A special committee, one of the mem- 
bers being Insurance Commissioner 
Host of Wisconsin, was appointed in 
1904 to investigate the rate question. 
This committee found that the rates 
were inadequate and inequitably dis- 
tributed. The old assessment class will 
be continued and protected by the pres- 
ent funds of the order. 

The new class on which all subse- 
quent business will be written after Jan. 
1 will stand on its own merits and not 
contribute to the old class. The old 
class is subject to extra assessments and 
readjustment. The $1,500,000 funds will 
be used as a protection for the old 
class. 

Four New Policies to Be Issued 

The new plan to go into effect Jan. 


1, 1907, has four subdivisions as fol- 
lows: 

Plan “A” or level life plan. 

Plan “B” or twenty-year payment 
plan. 


Pian “C” or modified step rate plan. 

Plan “D” or level plan to age 65. 

The expense loading is $3 per $1,000. 
Rates on New Policies 


The monthly rates on the new plans 
are: 


Plan Plan Plan Plan 
A se gag a “eC. — 
21 $1.40 2.05 $1.10 $1.15 
22 1.45 2.10 1.10 1.15 
23 1.50 2.15 1.10 1.15 
24 1.50 2.15 1.10 1.20 
25 1.55 2.20 1.10 1.20 
26 1.60 2.25 1.10 1.25 
27 1.60 2.30 1.10 1.25. 
28 1.65 2.35 1.15 1.25 
29 1.70 2.40 1.15 1.30 
30 1.75 2.45 1.15 1.30 
31 1.80 2.50 1.15 1.30 
32 1.85 2.55 1.15 1.35 
33 1.90 2.60 1.15 1.35 
34 1.95 2.65 1.20 1.40 
35 2.00 2.70 1.20 1.40 
36 2.05 2.75 1.25 1.45 
37 2.10 2.80 1.25 1.50 
38 2.15 2.85 1.25 1.50 
39 2.25 2.90 1.25 1.55 
40 2.30 2.95 1.30 1.60 
41 2.40 3.05 1.30 1.65 
42 2.50 3.15 1.35 1.70 
43 2.60 3.25 1.35 1.75 
44 2.70 3.35 1.40 1.80 
45 2.80 3.45 1.45 1.85 
46 2.90 3.55 1.50 1.90 
47 3.00 3.65 1.50 1.95 
48 3.15 3.75 1.55 2.00 
49 3.30 3.85 1.60 2.05 
50 3.45 3.95 1.70 2.10 
51 3.60 4.10 1.75 2.20 
52 3.75 4.25 1.85 2.25 
53 3.90 4.40 1.95 2.35 
54 4.10 4.55 2.05 2.45 

(Continued on Page 11) 





CHICAGO AND CINCINNATI, THURSDAY, NOVEMBER 8, 1906 
INSURANCE COMPANY 


HH I N OF HARTFORD, CONN. 


1,631 Losses itt’; $3,614,409.87 


Paid in San Francisco 


Amount paid CHICAGO, 1871, - $3,782,000.00 
Amount paid BOSTON, 1872, - - 1,635,000.00 
Amount aid BALTIMORE, 1904, 727,000.00 


The A2tna is conflagration proof and is maintaining its record 
for prompt and liberal settlements. 


KEELER & GALLAGHER 


Qos Gen’! Agents Western Branch, Cincinnati, O. 


Gen’) Agent, Cook County, Chicago 











Is it a question of how much 
a company has paid? Is it not 
rather, What have they left from 
which to pay another conflagra- 
tion loss? 











THE CONTINENTAL SELLS THE MOST SECURE 
FIRE INSURANCE OBTAINABLE. ITS NET SURPLUS 
($7,523,000) EXCLUSIVELY PROTECTING AMERICAN 
POLICY-HOLDERS IS LARGER THAN THAT OF ANY 
OTHER COMPANY. 


The Continental Fire Insurance Company 


Principal Office 
46 Cedar St., New York 


Western Department 


280 La Salle St., Chicago, Ill. 








D. W. C. SKILTON, President 


EDW. MILLIGAN, Secretary 
J. H. MITCHELL, Vice-President 


JOHN B. KNOX, Ass’t Secretary 
THOMAS C. TEMPLE, Ass’t Secretary 


Surplus to Policyholders, $4,382,270.52 Total Losses Paid Nearly Fifty-Six Million Dollars 
Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,265 ,966.74 
Reserve for Outstanding Losses, $346,204.37 
Reserve for all other Claims, $146,186.80 
Net Surplus, $2,362,270.52 


Total Assets, $8,140,630.43 








JHE WESTEKN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 











RETURNS TO STOCK RATE FORMS 


TRAVELERS ANNOUNCES ACTION 








Will Discontinue All Participating Policies 
January 1—What the Company Says 
as to its Move 





Interest 
from the 


is taken in the announcement 
home office of the Travelers 
Insurance Company of Hartford that 
after Jan. 1 it will discontinue its par- 
ticipating policies and issue thereafter 
only stock rate insurance. 

When the Travelers three years ago 
broke away from its old exclusively non- 


participating basis and began issuing 
dividend policies, the action created 
much surprise. The company felt the 


departure had to be made for competitive 
reasons. In announcing the return to 
purely nonparticipating insurance, Presi- 
dent Dunham says: 


President Dunham's Announcement 


Beginning Jan. 1, the Travelers Insur- 
ance Company will write no other than 
nonparticipating insurance. 

Nonparticipating insurance is that form 
in which a definite premium is id for a 
definite amount of insurance. othing in 
excess of the necessary premium is paid 
in the expectation that the company will 
return it later in the form of a credit 
upon the next premium. 

The Travelers is a stock company, and 
stock guaranteed insurance is its appro- 
priate field. From its foundation in 1863, 
for forty years, it wrote no other, and 
nine-tenths of its outstanding contracts 
are nonparticipating. 

For three years a limited volume of 
participating business has been accepted, 
not from choice, but for reasons of ex- 
pediency. This will be faithfully carried 
to maturity, and those interested in it 
will suffer no disadvantage from the dis- 
continuance by the company of that 
branch of its business. 

Conditions Have Recently Changed 


The oppressive competition that made it 
necessary three years ago for the Travel- 
ers to write participating contracts for 
those of its patrons who desired them has 
been modified by public sentiment and by 
legislation. The directors and officers are 
now pleased to find that the Travelers 
can, without disadvantage, limit its new 
business to nonparticipating forms. 

It has been, and will be, the purpose of 
the Travelers to furnish its policyholders 
and those depending upon them with the 
greatest amount of protection for the pre- 
miums paid. No form of insurance can 
accomplish this better than nonparticipa- 
ting. No kind of a company is better de- 
signed for it than a stock company, and 
no company is better equipped and quali- 
fied than the Travelers. 


Experience Has Been Successful 


Its experience in nonparticipating insur- 
ance has been long and successful, and its 
returns to policyholders justify the claim 
that no company has done more for the 
premiums paid. Its obligations are secured 
by reserves greater than the law requires 
and by an abundant capital and surplus. 
Its contracts are clear, simple and liberal 
and the terms definite—so much insurance 
for so much premium—leaving nothing to 
arbitrary periodical adjustment by one of 
the parties to the contract. 

The old plans and premiums will be con- 
tinued, but the contract forms have been 
made even more simple, accurate and lib- 
eral, The company offers them as a plain, 
practical, business proposition, embodying 
the best and the most secure insurance at 
the lowest cost. Ali forms of participating 
insurance will be discontinued Dec, 31 

Description of the New Forms 
In describing its forms to be used the 
company says: 
The new nonparticipating contracts will 
be known as 
1. The uniform premium contract with 346 
percent guarantees. 

2. The premium reduction contract with 
3% percent guarantees. 
. The premium reduction contract with 
3 percent guarantees. 

All three forms will be issued on the 
ordinary life, limited payment life and en- 


(Continued on Page 11) 
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BIG LIFE CONTEST BEING WAGED 


GLIMPSES FROM NEW YORK CITY 





Most Energetic Campaign Is Being Pur- 
sued by the Mutual—Secrecy in 
the New York Life 





(From a Staff Correspondent.) 

New York, Nov. 7.—Life conditions 
in New York of late have been further 
complicated by the gubernatorial race 
between Charles E. Hughes and Wil- 
liam R. Hearst. Notwithstanding the 
endorsement of the Armstrong _legis- 
lation by the insurance commissioners’ 
convention at Washington and the fact 
that the insurance men had to choose be- 
tween Hughes and Hearst, with the 
choice obviously in favor of the former, 
there was still a strong undercurrent of 
opposition in some quarters to the Arm- 
strong legislation and the movement of 
which it is the expression. This opposi- 
tion spirit affects even the New York 
insurance department, on which rests the 
responsibility of putting the new laws into 
effect. The situation was all the more in- 
teresting in view of the fact that Timo- 
thy L. Woodruff, president o1 the Provi- 
dent Savings Life, was chairman of the 
state Republican committee and as such 
was manager of Mr. Hughes’ campaign. 
Owing to the prominence cf Mr. Woud- 
ruff as a representative of the life insur- 
ance interests in the contest over the 
Armstrong legislation his tie-up with Mr. 
Hughes would seem to have some signifi- 
cance. The stand-patters, however, as 
they might be called, are still strong. 

New York View Is Limited 

The New York view is naturally lim- 
ited. Very few New York insurance men 
can be said to possess a comprehensive 
understanding of the various forces that 
have brought about the present state of 
affairs. It is true that many see simply 
that the changes that are in the air, if 
made, cannot possibly help them person- 
ally and may injure them—so they are 
against them. But even those who take 
the broader view are too apt to ascribe 
absolutely selfish motives to all but them- 
selves. 

For instance, such men as Biscoe Hind- 
man of Louisville and F. O. vaige of 
Detroit, who probably are two as high- 
class men as are to be found in the 
whole life insurance field, are considered 
to have weakly fallen before the tempta- 
tion presented in the chance to become 
trustees of the Mutual Life. 

Atmosphere Is Mercenary 

New York is cynical beyond the aver- 
age city. The atmosphere surrounding 
the big companies is that of finance, not 
of life insurance. Ruthless offense and 
defense is the rule of procedure. When 
once a policy is adopted it is carried out 
heartlessly. In the present fight for votes 
there is no real confidence or reliance in 
the judgment of the policyholders and 
no willingness to abide by their decision. 
There is unfairness on both sides. The 
administration ticket will probably win 
because there is no confidence in the Un- 
termyer pretensions. At the same time 
the administration has not the hearty and 
enthusiastic support that comes with ab- 
solute conviction of its sincerity and in- 
tention to do the best that can be done 
for the policyholders. There are plenty of 
assurances of a general nature, but there 
is evidence that the administration is not 
acting in full frankness and along the 
broadest lines. There is by no means a 
liberal spirit evinced such as would be 
expected in a great mutual company, con- 
ducted solely with the interests of the pol- 
icyholders in view. 

Untermyer’s Methods a Handicap 

If it were not for Untermyer’s undigni- 
fied and violent attacks on the adminis- 
tration, which repel the conservative pol- 
icyholders, it is doubtful whether the ad- 
ministration would have anything like 
an equal chance with the policyholders’ 
ticket. The Armstrong legislation un- 
doubtedly contemplated a change in the 
board of trustees and put it un to the pol- 


(Continued on Page 10) 





TO HAVE WISCONSIN DIRECTORY 


important Publication Will Soon Be Is- 
sued by The Western Underwriter 
Company for Insurance Men 





It will be of interest to the insurance 
fraternity in general to know that THE 
WESTERN UNDERWRITER COMPANY will 
soon publish an insurance directory of 
Wisconsin, giving a list of agents and 
their companies in each town. In addi- 
tion there will be statistics showing the 
business of companies of various classes 
for some years, a company directory giv- 
ing the financial exhibit, officers, manager 
in charge of Wisconsin, field men, etc. 
There will also be a directory of state 
and special agents, fire protection of 
water towns, and other information of 
value to all insurance men interested in 
the state. It will be the first publication 
of the kind covering Wisconsin. 

The same system will be followed as 
to this book which has proved so suc- 
cessful in the Ohio and Michigan direc- 
tories published by THe WesTERN UN- 
DERWRITER COMPANY. 


IS AFTER THE UNDERGROUNDERS 





New Insurance Commissioner of Virginia 
Is Endeavoring to Show Up the 
Unlicensed Concerns 





There have been a number of char- 
ters granted by Virginia to fire com- 
panies which have never complied with 
the laws of the state. Prior to Aug. 2, 
Virginia had no insurance department 
and there was consequently no means 
provided for following up these con- 
cerns and publishing them in the event 
of their failure to conduct their busi- 
ness properly. Colonel Button, the new 
insurance commissioner, is looking up 
all of these concerns as rapidly as pos- 
sible, and is making public the names 
of all such companies which he is able 
to locate. Complaints have been re- 
ceived by the department regarding the 
following companies which still retain 
their charter rights, but have not com- 
plied with the insurance laws of the 
state: National Assurance of Virginia, 
operating from New York; Old Do- 
minion Fire of Richmond, Va., operat- 
ing from New York; Southeastern 


| Fire, operating from ‘Chicago; Vir- 
ginia Home, operating from Philadel- 
phia ; Guardian, operating from New 


York. The department has also re- 
ceived an inquiry regarding the Mount 
Vernon, which has forfeited its char- 
ter for noncompliance with the revenue 
law. 


Wait for Legal Opinion 

Agents of the British America in Mis- 
sissippi have been notified to cease writ- 
ing until a legal opinion can be obtained 
from the Toronto office regarding the an- 
titrust law of that state. The Western 
of Toronto will continue without inter- 
ruption. The question in doubt is 
whether the British America is violating 
the law by writing in the state while it 
owns stock in the British American of 
New York. 


German of Freeport Election 
At the annual meeting of the German 
of Freeport this week, all the old direct- 
ors were reelected. Secretary Gund 
announced that already $800,000 of the 
new stock issue has been subscribed. 
He said the San Francisco claimants had 


all practically agreed to the 60 percent 
compromise. 





May Leave Organization 
New York, Nov. 7.—(Special.)—Dis- 
gusted with the recent turn of affairs in 
West Virginia, two strong New York 
companies are talking of resigning from 
the state association and acting inde- 
pendently. 


A. R. Hosford, general adjuster of the 
Royal and in charge of its San Francisco 
losses, sailed for Europe Wednesday on a 
six weeks’ vacation. 


Field books. 
ple pages free. 


Need a new one? Sam- 





Te WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 
MARS E. WAGAR, President. R. E. GOOCH, Secretary. 


NO LOSS IN SAN FRANCISCO 


STATEMENT JAN, 1, 1906 


CAPIT. - - $200,000.00 

REINSURANCE RESERVE . - : 40,340.46 

NET SURPLUS, - - 141,331.17 
ASSETS - . 


- €381,671.68 


A. P. ROSS, Special Agent, 505 Park pine, CLEVELAND, O. 














®< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














CONFLAGRATION PROOF 


Liverpool] & London & Globe 


Tnsurance Company 
LOSSES PAID IN THE UNITED STATES OVER 
ONE ae MILLION DOLLARS 

SSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION. FOUR HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,234,948 
UNITED STATES NET SURPLUS, 5,262,279 


Northwestern Department: 
205 La Salle Street, - CHICAGO 


WILLIAM 8S. WARREN, Resident 8 
Geo. H. Moore, John V. Thomas, Asst. 


OHIO FARMERS INSURANCE COMPAN 


Fire, Lightning and 
Tornado Indemnity 


J. M. DE CAMP, General Agent 


Ohio, Indiana, Kentucky, Tennessee, Arkansas, 
West Virginia at Cincinnati. 





LE ROY 
OHIO 





Statement Jan. 1, 1906 
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Reserve for contingencies 
» Net cash surplus 





JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 
Losses Paid More Than $12.000.000.00 


OUTHERN 


INSURANCE COMPANY 


OF NEW ORLEANS, LA. 
No Losses in San Francisco 


WESTERN DEPARTMENT, 159 La Salle Street, CHICAGO 
JOHN E, HENDRY, General Agent 


AGENTS WANTED fishies wisconsin, innessta and 


Missouri 


|Gasoline-+ F-P = Safety | 


Our Latest Improved Machine With New Features 
== Write for Our Latest Catalogue === 


The Incandescent Light & Stove Co. 


420-422-424- 426 East Pearl St. Cincinnati, Ohio 















































November 8, 1906. 


THE WESTERN 


UNDERWRITER. 








GENERAL NEWS FROM FRISCO 


MONEY 





IS NOW IN CIRCULATION 





More People Have Bank Accounts Since 
the Fire Than Ever Before—Latest 
Developments 





San Francisco, Nov. 7.—(Special.)— 
The Jefferson Fire is*entering California, 
Washington, Montana, Idaho, Utah and 
Nevada. C. J. Stovel of San Francisco 
becomes Pacific Coast general agent. 


San Francisco, Cal., Nov. 7.—(Special 
Correspondence.)—With most of the ad- 
justments closed up and a large part 
of the claims actually paid, it becomes 
clear that there are many people in San 
Francisco who have more money than 
they ever had before. The chief losers 
by the fire were the very wealthy and 
the fire insurance companies. The mid- 
dle class and poor people have in many 
cases been gainers. 

The part of the city destroyed was 
owned mostly by wealthy men and big 
estates. The buildings were largely un- 
derinsured. The goods of tenants, how- 
ever, frequently were overinsured. These 
people have turned their second hand 
personal property into more money than 
it originally cost. Since the fire the poorer 
classes have made good wages, have 
been fed and housed partly by charity 
and with pockets full of insurance money 
have treated themselves to luxuries they 
could not afford before. Much of the 
money the insurance companies paid out 
in small claims a few weeks ago is now 
in the coffers of jewelers and dealers in 
fine wearing apparel. It is going into 
circulation fast and times are lively here. 

Advocate High Pressure System 

The Board of Underwriters of the Pa- 
cific has notified the Merchants associa- 
tion that the installation of a high pres- 
sure salt water system for the protection 
of buildings and contents on Van Ness 
avenue and Polk street will result in an 
immediate reduction of 15 percent in 
the board rates of insurance. ‘The secre- 
tary of the board in a communication 
addressed to President Frank J. Symmes 
of the Merchants association says: “I 
am instructed to write to you enabling 
you to assure the interested property 
holders that a reduction of at least 15 
percent will be immediately promulgated 
upon the completion of the system. The 
committee understands that your asso- 
ciation will see to it that the proper hose, 
both in quality and amount, is provided.’ 
The secretary also conveyed the informa- 
tion that the installation of the plant will 
enable the companies to carry much 
larger lines in the district named. 

Private Water Tanks 

The board of supervisors has passed 
to print an ordinance providing that all 
persons maintaining private water tanks 
of a capacity of 5,c00 gallons or more 
shall provide the same with pipes leading 
to the street line, and standard size three- 
inch nozzles, that fire department engines 
may, in case of need, make use of the 
water. 

Security of Baltimore Affairs 

The affairs of the defunct Security of 
Baltimore are in a chaotic condition. The 
receiver, George R. Willis of Baltimore 
says he is unable to approximate what 
claimants will receive. He thinks the 
earthquake clause is good and depends on 
it to assist in compromises. 

Mistake As to Firemans Fund 

Owing to a misunderstanding on my 
part and also to some mistake in tele- 
graphic transmission of my _ corre- 
spondence dispatches to THE WESTERN 
UNDERWRITER last week, the _ state- 
ments regarding the plan of the old 
Firemans Fund to settle with its 





FEDERAL LLOYDS 
159 La Sale street, Chicago. 
Cash Assets June 30, 1906, $134,930.26. 
Unlimite Liability of Underwriters. 
Surplus Lines. Tariff Rates. 
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October 31st. 


H. N. KELSEY, Meneger 





NEW YORK (For the East and South) 


Sun Insurance Office of London 


THE OLDEST FIRE INSURANCE COMPANY IN THE WORLD 


196 Year's of Actual Business Existence 


The San Francisco Adjustment Bureau of the Company was closed 
The Bureau’s accomplishment in so speedily and 
honorably discharging the Company's obligations of over three 
million dollars has contributed its portion to the interesting 
history of this grand old Fire Insurance Office. 


DEPARIMENT OFFICES IN THE UNITED BTATES 
SAN FRANCISCO (For the Pacific Coast) 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


CHICAGO (For the Great West) 


P. T. KELSEY, Assistant Manager 
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claimants on a 50 percent cash and 50 
percent stock basis as having failed, 
are far from being true. The teleg- 
rapher’s mistake made me say only 50 
percent of the claims had signed, where- 
as my copy filed at the telegraph office 
shows I plainly wrote 80 percent. On 
this date, the records prove that over 
85 percent have signed. 

As to my comment that all the 
claimants could not be induced to come 
in even with the big majority of the 
number signed, this impression was 
gathered from talking with some promi- 
nent business interests here. In _talk- 
ing to the Firemans Fund people here 
they declare that some large policy- 
holders who have not yet signed sig- 
nify their willingness to abide by the 
decision of the majority. At this time 
it appears to the officers certain that 
the plan will be adopted in its entirety 
and at no time since April have the 
prospects appeared so bright for the 
company’s future. 

North German of New York 


Not one dollar of North German of 
New York losses in San Francisco is 
known to have been paid to fire losers 
to date. The proposition to pay twenty- 
five cents was forwarded by the com- 
pany’s attorney. It was denied later 
that the company had offered anything. 
Superintendent Kelsey’s order regard- 
ing making good the impairment of 
capital puts a hopeful light on pros- 
pects for policyholders. His opinion 
relative to reliability of the company as 
to San Francisco losses and chances 
for recovering by suit is also regarded 
as a good sign. It is expected the 
company will now make an offer of 
settlement. 

Sun’s Bureau Closed 


The Sun of London has now closed its 
San Francisco adjustment bureau, having 
paid out over $3,000,000. Its record in 
every particular is most _ honorable. 
Western Manager H. N. Kelsey, who had 
charge of the Sun’s losses here, handled 
the work in a most capable way. 

Professor Whitney’s Report Finished 

The insurance report in which the 
Chamber of Commerce will inform the 
world how companies have treated San 
Francisco is completed by Professor 
Whitney. The manuscript is now in the 
hands of the Chamber. This document 
will form the basis of the report that 
the Chamber will submit to its corre- 
spondents of other chambers, boards of 
trade and similar institutions all over 
the world. In collecting data the pro- 
ceedings have not been exparte. Tab- 
ulated information has been submitted to 
companies and in this manner all avail- 
able information is supposed to have 





been gathered. The document is closely 
guarded. When the report is finally 
adopted by the Chamber, possibly next 
week, the Chamber will prepare copies 
and send them in all directions. 

Advises Claimants to Accept Terms 

Attorney W. H. Chickering, who was 
sent to the home offices of the German 
of Freeport and German National to in- 
vestigate their financial condition in behalf 
of a number of claimants here, announces 
that he is satisfied the offer made by these 
companies to settle on a 60 percent basis 
should be accepted. He says if the com- 
panies were liquidated through a 1e- 
ceivership they would pay out about 45 
percent. He advises claimants to deposit 
their policies with the associated banks 
before Nov. 10 and get the 60 percent. 

Will Test Personal Liability Law 

The individual liability of the stock- 
holders of the Traders is to be tested in 
the Chicago courts. The claimants of 
the Traders here organized as the Trad- 
ers Policyholders Company in large 
number and representing more than 
$1,500,000 in losses, acting upon advice of 
counsel in Chicago, have resolved upon 
this action. John S. Partridge, secretary 
of the Traders Policyholders’ Company, 
explained to your correspondent that 
conditions have been unsatisfactory; that 
when the majority of the stockholders 
of the Traders last May threw the com- 
pany into the hands of a receiver the 
company had $3,000,000 in good assets. 
The San Francisco losses to the amount 
of $1,800,000 were reinsured. The ap- 
pointment of a receiver resulted in crea- 
ting a liability of $1,000,000 on account of 
unearned premiums. The proceedings 
will be against all the stockholders of the 
Traders. What the policyholders may 
receive will depend upon the issue now 
raised. 





The Agricultural has paid net in San 
Francisco losses $790,192 and gross $953,690. 


Simonson to Leave the Union 


Charles F. Simonson, superintendent 
of ratings of the Western Union, will 
leave its service Jan. 1. Mr. Simonson 
was formerly special hazard inspector 
in the western department of the Hart- 
ford. In his specialty, he is a most 
able man. When the union adopted 
the schedule system, Mr. Simonson 
constructed many of the schedules. He 
has been all along a bitter opponent of 
the Dean schedule, resulting in his re- 
lationship with a number of managers 
being strained. 





C. L. Peckham of the Chicago public ad- 
justing firm of Peckham, Hall & Wam- 
pold, has decided to locate in San Fran- 
cisco as adjuster for the assured. 





IS AGAINST COMPANY 


United States Supreme Court Upholds 
Lower Court in the Noted Grand View 
Building Association Case 


DECISION 








The United States supreme court has 
handed down a decision sustaining the 
Nebraska supreme court in the case of 
the Northern of London against the 
Grandview Building Association of Ne 
braska. The Northern had a policy held 
by the building association, the latter 
sustaining a loss. The Northern denied 
liability on the ground that other insur 
ance was not permitted in its policy, al- 
though when it came to the adjustment, 
it was found that other companies were 
interested. The assured claimed that the 
agent of the Northern knew that there 
was other insurance on the property and 
therefore permission should have 
in the contract. 

The case was carried through the 
lower courts to the United State supreme 
court, the latter sustaining the Northern 
Later the assured began an action to re 
form the contract by reading into th 
policy permission for other insurance 
The Northern contended that the agent 
had not been informed of the conditions 
as to other insurance and further the 
statute of limitations as to filing suit ap 
plied. The Nebraska supreme court sus- 
tained the assured and now the United 
States supreme court upholds the Ne 
braska decision. The case has been a 
very prominent one, it being carried up 
at the request of a number of companies, 
although the amount involved was only 
$2,500. 


been 


GERMAN INSURANCE BUSINESS 
The following shows the insurance pre- 


miums collected in Germany in 1905: 


Of the home companies, 381 were en- 
gaged in the life insurance branch, with 
gross receipts of premiums totaling $96, 
109,184; 44 guaranty companies, whose 
gross receipts amounted to $12,914,698; 19 
hail insurance companies, realizing $5,247,- 
857; 536 cattle insurance companies, with 
a total of $2,828,564; 75 fire insurance 
companies and insurances against bur- 
giary and damages of weather inclemen- 
cies and water, $39,063,187, and 62 miscel- 
laneous branches of insurance, whose gross 
receipts amounted to $1,649,520. 

Of the foreign companies, 24 dedicating 
themselves to life insurance realized 
$9,153,232; 9 maranty and accident insur- 
ance companies, $2,848,124; 46 fire insur- 
ance companies and insurances against 
burglary and damages of weather inclem- 
encies and water, $5,572,386, and 9 mis- 
cellaneous branches of insurance, $48,306. 





At Kansas City, Mo., the electrical in- 
spection ordinance is being effectively ad- 
ministered and the standard for wiring is 
practically in full compliance with code 
requirements. Considerable progress is 
being made with old and defective wiring. 
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NONUNION MEN MAY ORGANIZE 


Some Desire to Have a Defensive Asso- 
clation, so That They Can Pro- 
tect Their Rights 


The movement that was started some 
six months ago to get the managers and 
officials of nonunion companies together 
in an association is being revived again 
and considerable correspondence is now 
being passed among the different offices 
as to the advisability of having an or- 
ganization of nonunion companies, which 
will not have any agreement as to ex- 
penses, but will be more of a defensive 
organization. The nonunion companies 
seem to think that when the Western 
Union takes any action they are not in a 
position to combat it or protect their in- 
terests by having no association. The 
idea is receiving favorable response from 
a number of nonunion companies. 





WILL EXCHANGE INFORMATION 
insurance Commissioners, on Nov. 15, Will 
inform Each Other About Conditions 
of Fire Companies 


All the Ohio companies have been ex- 
amined by Superintendent Vorys’ depart- 
ment since the San Francisco fire and it 
was found that the total losses are $27,- 
500, which have been paid. This work 
was done in order that the department 
might be ready to begin the exchange of 
information with other state departments 
on Noy, 15, so that all may be in position 
to take action against those companies 
which have impaired capital or are other- 
wise too weak to be safe. A decision to 
exchange information on this point was 
reached by the commissioners in execu- 
tive session at Washington. The exami- 
nation was to be completed by Oct. 31, 
so that the information might be avail- 
able two weeks later. 

What the result of this will be cannot 
be anticipated, as there is a general belief 
that several companies cannot come up 
to the requirements of many of the states. 
The commissioners feel that they have 
been given plenty of time to put them- 
selves in good shape, if it is possible for 
them to do so, and those which have not 
done so will not be relicensed. The laws 
of Ohio are strict in this respect and 
Superintendent Vorys will, of course, take 
a course that will be fair to the com- 
panies, but at the same time he will pro- 
tect the people of the state by not allow- 
ing any to operate that is not safe in 
every way. 

The Virginia insurance department re- 
ports that none of the companies of that 
state carried direct lines in San Francisco 
and that the only company holding re- 
insurance was the Virginia State, which 
carried about $3,000 with the Eagle Fire 
and that the company had already paid 
the Eagle most of the reinsurance which 
was due under this line. 

Commissioner Upson of Connecticut 
has called for a statement of assets and 
liabilities from all stock fire companies 
of the state as of Oct. 31. This special 
report will also give the following de- 
tails as to San Francisco losses: Gross 
risks in the burned district, including 
those acquired by reinsurance; gross loss 
on the same, with deductions of reinsur- 
ance recoverable and _ salvage: net 
losses in San Francisco; amount of 
same paid in cash; savings by com- 
promise; net unpaid losses in San Fran- 
cisco. 

The Virginia department has extended 
the time given the German of Freeport as 
to furnishing a report of its financial 
standing to Nov. 10, the last day San 


Francisco claimants have to accept its 
terms of settlement. 


The District of Columbia has called for 
financial statements of fire companies as 
of Sept. 30. 


Will Enter New States 
The Winona Fire of Minneapolis will 
soon increase its capital to $200,000 and 
enter New York, Illinois, Pennsylvania, 
Ohio and Massachusetts. It will do 
business directly with the assured in 
these states. 





COMMENT BY PRESIDENT GRATZ 


Tells What the Girard Has Done in San 
Francisco Payments and Gives 
Policy Pursued 


In the list of payments of eighty-three 
companies made to San Francisco claim- 
ants published in THE WESTERN UNDER- 
WRITER of Oct. 25, the Girard was not 
able, owing to pressure of other matters 
to give adequate reply to the letter from 
this paper seeking information as to its 
payments. Under date of Oct. 31, Presi- 
dent Gratz makes the following com- 
ment: 


We have gone over our San Francisco 
payments, with the following result: 

“Eliminating all losses under policies of 
reinsurance of other companies, we have 
involved in the San Francisco confiagra- 
tion 534 losses, of which 419 have been 
paid, involving insurance to the amount 
of $707,450, on which we have paid $550,- 
pet or 80 percent of the face of our pol- 
icies. 

As included in the above are a number 
of losses on which large and legitimate 
salvages were made, such as the United 
Railways of San Francisco, on which we 
had a large line under the general form, 
and on which there was a_ salvage of 
nearly 90 percent, and many warehouse 
policies, where salvages of over 50 per 
cent’ were made, owing to the fact of the 
goods having been removed prior to the 
conflagration, and also a number of com- 
promise settlements, where reasonable 
doubt existed as to our liability under our 
policies, you will see how utterly false 
and unfounded are the statements pub- 
lished by the San Francisco papers and 
copied by some of the trade journals, 
wherein We are quoted as offering 70 cents 
and less of the face of our policies. 

Our instructions to our adjusters were 
to settle all losses on their merits, and 
any other course of procedure on their 
part has been without our authorization. 
It is not our desire to evade the payment 
of any losses for which we may be liable, 
om . pay all such claims honorably and 
n full. 


More detailed account of the Atlas’ 
losses at San Francisco has been received 
since THE WESTERN UNDEEWRITER’S list 
was compiled. The total gross losses paid 
by the company up to Oct. 27 were $3,872,- 
590. These losses are distinct from the 
losses on Manchester policies still in force. 
It is thought that the total gross losses 
of the Atlas will not exceed $4,000,000. 
The average salvage and deductions for 
all causes is about 9 percent. The Atlas 
has only a few claims unpaid, these being 
tied up in committee or delayed for some 
special reason. 


LATEST FINANCIAL REPORTS 


The special meeting of the stockhold- 
ers of the Eagle Fire will be held Nov. 
15, for the purpose of voting upon the 
proposition to increase its capital from 
$300,000 to $600,000 and for the purpose 
of authorizing the directors to sell the 
additional shares at 60, the stockholders 
of the company to have the right to sub- 
scribe for the new stock pro rata. The 
par value of the stock is $40 a share. 
Payment for the new stock is required 
to be made on or before Nov. 20. 

The Spring Garden as of Sept. 30 
shows assets $2,113,553, reinsurance re- 
serve $954,648, reserve on _ perpetual 
policies $332,828, loss reserve $234,649, 
net surplus $109,064. 

The Toledo F. & M. as of Sept. 30 shows 
net surplus of $27,783. Its loss during Au- 
gust and September will be less than $16,- 
000. Its premiums are sufficient to stand 


losses of from $7,000 to $8,000 and still 
add some to surplus. 

The directors of the Allemannia of 
Pittsburg are considering the advisability 
of increasing the capital stock of the com- 
pany from $200,000 to $400,000 in order to 
broaden its operations. If the new stock 
is issued it will be offered at $75 a share, 
with a par value of $50. 


Spring Garden’s Frisco Losses 
The report of the examination of the 
Spring Garden by the Pennsylvania de- 
partment says that up to Sept. 30 the 
company had paid gross losses of $938,- 
ooo this year and received $301,000 re- 
insurance on the same. The report says: 


In regard to the outstanding losses in 
San Francisco, the amount gross on Sept. 
40 was $433,571; upon this amount there 
is reinsurance to the amount of $114,702, 
in the Munich; $41,268, Globe & Rutgers; 
$66,212, Stuyvesant, and $49,353 in several 
others. Of this amount of _ reinsurance 
$44,269 has been paid since Sept. 30. In 
addition to the above reinsurance is a 
conflagration policy for $50,000 in Lloyds 
of London on account of which the com- 
pany received previous to our report $9,500 
and $2,500 since Sept. 30 and therefore we 
have given the company credit for the 
balance due. 





AS VIEWED FROM CHICAGO. 


WABASH IN A NASTY MESS 

G. H. Somers, the Chicago public ac- 
countant, who has in charge the affairs 
of the Wabash Fire of Hammond, Ind., 
and who represents especially some of 
the stockholders, says the article last 
week did not accurately present the con- 
ditions. When Mr. Somers began to in- 
vestigate the Wabash he found its only 
tangible assets amounted to about $600 
representing office furniture. The com- 
pany, according to Mr. Somers, pub- 
lished a plausible financial statement, but 
had little to base it on. There were 
some supposed securities, but they were 
worthless. At one time Mr. Somers 
says the company advertised $15,000 cash 
in bank, but in reality, the account was 
overdrawn and it was necessary for 
some of the stockholders to meet the 
overdraft. 

Mr. Somers says his contingent of 
stockholders desire to clear their good 
names and are willing to voluntarily con- 
tribute a certain fund and buy the claims 
off as best they can. After they have 
cleaned the slate they will probably en- 
deavor to force the rest of the stock- 
holders to contribute on the same basis, 
all paying pro rata. 

The stockholders represented by Mr. 
Somers went into the company and their 
names were used as officers and di- 
rectors. They feel a sense of moral obli- 
gation and want to settle the claims as 
best they can. 

Mr. Somers says the liabilities were 
about $45,000. He is handling a nasty 
mess in a very businesslike way. 

++ ++ 
CHANGE IN WATCHMAN’S CLAUSE 


The Western Union has changed its 
watchman’s clause, the official announce- 
ment being as follows: 


The words “and failing to do so this 
policy shall be null and void’ are sus- 


pended, the rule meanwhile reading as fol- 
lows: 


Upon all sprinklered risks and upon all 
other properties where a reduction in rate 
is made for a watchman the following 
clause shall be attached to the policies: 
It is hereby warranted by the assured that 
a watchman shall constantly be on duty in 
the premises herein described, nights, 
Sundays and holidays and at all times 
when the said premises are not in opera- 
tion or open for business. 

++ ++ 
HOLLOWELL MAKES EXPLANATION 

M. T. Hollowell, the former Chicago 
surplus line broker, who was accused of 
failing to remit to companies after he 
had been paid by other brokers who 
placed business with him, the policies 
having been canceled for nonpayment of 
premiums, makes the following explana- 
tion: 

_“I represented the Home of Galveston 
direct and as to any business I placed 
with that company no one can complain. 
I placed some policies for a few brokers 
in the Home of Arkansas and Commer- 
cial of Arkansas with the firm in Chi- 
cago that represented itself as general 
agent. I paid this firm for these poli- 
cies and a day or so after received 
word direct from the companies not to 
remit to this firm. These policies were 
canceled for nonpayment of premium, 
but I had discharged my obligations. I 
do not think I owe any man a cent and 
if he can show me I am in debt to him 
[ will pay him at once. 

“I have quit the insurance business, 
having lost a large sum of money in it 
and am now representing Strawbridge & 
Clothier of Philadelphia. If I owe any 
one he can find me at my residence, 6417 
Ingleside avenue.” 

++ ++ 


BIGGEST MONTH IN ITS HISTORY 


October. eclipsed all previous months 
so far as premiums go in the history of 
the western department of the Phenix 
of Brooklyn. May was a recordbreaker, 
but October went beyond it. The agents 
have not been pushed for an increase to 
amount to anything, but the big plant of 
the Phenix is now in full swing. 

All its San Francisco adjusters sent 








from General Agent Lenehan’s depart- 
ment leave for their homes this week, 
except H. O. Benedict of Nebraska, they 
being W. H. Clemons of Ohio, A. C. Rob- 
ertson of Michigan and John M. Thomas 
of Texas. The Phenix had a star force 
of adjusters in Frisco. 
+ at 
LARGE OITY LIABILITY 


The companies except in few cases 
have not taken drastic action in cancel- 
ling large city lines in congested districts, 
but there is a readjustment in progress 
which will be more noticeable after the 
first of the year. Most companies are 
not in the same financial condition as 
they were prior to the San Francisco fire 
and hence find it necessary to cut down 
their holdings in the congested areas of 
large cities where they were carrying 
their limit. The readjustment consists 
largely in turning down lines that here- 
tofore have been taken and dropping oth- 
ers at expiration. 

+4 ++ 
SHORT RATE CANCELLATIONS 


The short rate cancellation feature is 
again being called to the attention of 
companies. It has always been held by 
the governing committee of the union that 
where the number of days a policy has 
been in force exceeds any given number 
of days specified in the short rate table, 
the next highest percentage must govern. 
Many agents, however, in effecting short 
rate cancellations, charge the nearest per- 
centage instead of the highest, and it is 
alleged this practice is seldom criticized 
by the companies.” A strict application of 
the short rate rule is being urged. 

+e at 

INSTRUCT FIELD MEN TO COOPERATE 

Local agents are gradually becoming 
imbued with the idea that the companies 
really mean to have correct rates. At 
the first onslaught the agents came back 
with their usual “bluff” that the advances 
could not be obtained, but a return shot 
on the part of companies generally brings 
the desired result, and very few cancella- 
tions are being reported on account of 
their requests for proper rate. 

A handicap to the correction of exist- 
ing evils is reported in the shape of ac- 
tion by special agents, contrary to the 
policy of the companies they represent. 
Complaint is made that many of the field 
men, owing to their desire to swell the 
premium receipts in their respective 
states, are listless in their support of the 
reform movement and are not coopera- 
ting with their companies as they should. 
This has compelled some companies to 
issue peremptory instructions to their 
field men to strongly support the present 
tariff rate revival. 


ad ++ 

The Chicago Board of Underwriters 
calls attention to the rule requiring 10 
percent and 25 percent advance on all 
buildings in process of construction, where 
building when completed takes the ad- 
vance. Complaint has been made _ that 
policies are being written without this 
advance and companies are asked to be 
= their guard against the improper prac- 
tice. 


ATTENDANCE AT CONVENTION 
The following is the attendance at the 


National Local Agents’ Association and 


the Indiana State Association meetings 
at Indianapolis: 


Indiana outside of Indianapolis........-. 152 
i rt 61 
Be GE GNOB nic. 0cccvccscsconsseesane 151 
EE I nies c0s0ccveesccessecave 76 
Officers and managers of companies.... 10 
Newspaper representatives ..........++. 12 
Unclassified, including ladies..........- 55 

PE, SE Sacadbunscdcncusdcuceeeenes 517 


This shows 364 agents in attendance. 
The record is a magnificent one. 





Rockey Becomes Assistant Secretary 


I. W. Rockey of Chicago, formerly 
superintendent of agents of the Traders 
in charge of the eastern field at the home 
office, becomes assistant secretary of the 
Dixie Fire and will give his attention to 
the eastern and middle states. Mr. 
Rockey is a competent underwriter. 


Companies report an extra spurt in farm 
losses since cool weather set in. 
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OHIO AND WEST VIRGINIA 


MORE LIFE HAS BEEN 








INFUSED 


Ohio Fire Prevention Association Now 
Promises to Be a More Active Force 
Along Corrective Lines of Work 


Fifty members attended the meeting 
of the Ohio Fire Prevention Associa- 
tion at Columbus Tuesday and each re- 
pledged hearty support in the work and 
agreed to attend inspection meetings in 
the future. This insures new life in 
the organization which has done excel- 
lent work, but was on the decline from 
lack of active attention on part of mem- 
bers. The law and ordinance committee 
reported advising action toward secur- 
ing adoption of an electrical code by 
all cities and towns. Chairman McCor- 
mick recommended the Chicago code 
because of technical terms found in the 
national code. Some division of opin- 
ion arose as to the matter and a long 
discussion followed. It was finally left 
with this committee which, in conjunc- 
tion with the executive committee, will 
report at the next meeting. When an 
attempt is made to get the code adopted 


the state will be districted and com- 
mittees in each will present the matter 
to town and city councils. Reports 


showed the electrical condition of sev- 
eral large Dayton risks to be bad and 
that repeated attempts had failed to se- 


cure improvements, even after the fire 
marshal had_ investigated. The risks 
will all be bulletined. The secretary 


will hereafter bulletin all bad risks in 
which improvements cannot be secured, 
using his judgment as to when neces- 
sity requires this action. Attention was 
called to the storage of-refuse in build- 
ings at Tiffin, only one day being al- 
lowed for health authorities for use 
of the city dump. 


Meeting of Field Club 

At the monthly meeting of the Ohio 
Field Club at Columbus, Tuesday, an 
amendment to the _ constitution was 
adopted, making the president and vice- 
president ex-officio members of the ex- 
ecutive committee, with power to vote. 
Several troublesome agency matters were 
discussed at length and action will be 
taken by the various members as condi- 
tions seem to warrant. 


News from Cincinnati 

The visit of Secretary Putnam of the 
National Association of Local Agents 
to Cincinnati, and his address before 
the Fire Underwriters Club, has 
awakened considerable interest among 
Cincinnati agents in the agency move- 
ment and is quite likely that many will 
join. Seven agents from Cincinnati at- 
tended the national convention at In- 
dianapolis and they are unanimous in 
their praise of the meeting and the 
work the association is doing. At the 
next meeting of the club it is probable 
that a committee will be appointed to 
setter the work and secure new mem- 
bers, 


The Franklin, which has been in the 
office of C. Gordon Neff & Co. for many 
years, has transferred to M. L. Alexander 
at Cincinnati. 

There is considerable rivalry for the Cin- 
cinnati agency of the new Dixie Fire, 
which is just entering Ohio. 

There is some interest as to who will 
succeed J. N. Cole as independent adjuster 
at Cincinnati. Mr. Cole has removed to 
Los Angeles, Cal. It is felt that there is 
an opening in Cincinnati for a good man. 


Carey & Zimmerman of Cincinnati have 
resigned the sole agency of the Orient. 


Good News for Toledo 

Through the influence of the board 
of public safety, Mayor Whitlock and 
Fire Chief Mayo of Toledo, the council 
finance committee approved a resolution 
for the fire department and council 
authorized a bond issue of $60,000. 
Among the additions to the department 
will be four second-size steamers and 
two service hook and ladder trucks, and 
in addition the department will rebuild 
one hook and ladder truck and recon- 
Struct an aerial ladder. The employ- 





ment of thirty-one additional men will 
be another means of strengthening the 
department. 


Boyd Agency Sold 

The agency of the late Robert Boyd of 
Coshocton, Ohio, has been sold and 
transferred to Charles A. Lamberson, 
who was for many years county auditor 
and is well and favorably known. Miss 
Mabel Boyd, who has had charge of her 
father’s agency for many years, remains 
as chief clerk, 


State Millers Mutual Starts 
The State Millers Mutual Fire, a re- 
cently organized company, has opened 
its headquarters in the Huber block at 
Marion, O. C. B. Jenkins of that city, 
who recently resigned as general mana- 
ger of the Marion Milling Company, is 
secretary and general manager. The 
other officers are as follows: President, 
F. H. Tanner, Mansfield; vice-president, 

Robert Colton ; treasurer, H. M. Allen. 


FROM THE WEST VIRGINIA FIELD 


Recent New York Conference Rescinding 
the Flat Advance Clarifies the Situa- 
tion for Agents and Companies 


The decision of the conference of West- 
ern Union and Eastern Union managers 
in New York last week in deciding not to 
require the flat advance in West Virginia 
pending the rerating will clear the situa- 
tion. Both companies and agents will 
now know definitely how to proceed. The 
work of rating the state under the Dean 
schedule will be pushed. The effort of 
the Eastern Union to assume entire juris- 
diction over West Virginia met deter- 
mined opposition from the West, so the 
plan was abandoned. The West Virginia 
Fire Underwriters Association will have 
charge of the state as heretofore, but it 
will be supervised by a joint Western 
Union and Eastern Union commitie. 
The Western Union companies are now 
being lined up to adhere to the agree- 
ment made at the New York conference. 

At the conference were President U. O. 
Michaels of the West Virginia Fire Un- 
derwriters Association, Secretary Ries- 
ter of the German of Wheeling and Spe- 
cial Agent W. B. Goodwin of the 4®tna. 


West Virginia Appointments 


Atlas—C. R. Hayes, Morgantown. 

Dixie—F. H. Babb, Keyser. 

Fidelity—W. B. Johnson, Logan. 

Fire Assn.—W;: ashington & Alexander, 
Charles Town. 

—, Freeport—H. H. Johnson, Glen- 
ville. 

Guardian—R. E. McEldowney, New Mar- 
tinsville. 

Mich. Com’l—M. E. Peck, Philippi; W. 
H,. Johnson, Glenville; T. C. Lowry, Logan; 
T. F. Kinny, Piedmont. 

Pheenix, Ct—H. L. Rabey, 


ant 
Wash.—J. R 


Point Pleas- 


Prov. . Strange, Williamson. 
Southern, Va.—E. R. Juhling, Williamson. 
Western, Pa.—Jenkins & Lindsay, Buck- 

hannon. 

Southern Und.—J. C. Nowlan and E. W. 

Nolan, Alderson 
Dixie—A. A. Taylor, Wheeling. 
eam, Freeport—John F. Shaw, Mid- 


dlebourn 

Girard—Robt. E. McEldowney, New 
Martinsville. 

Guardian—W. W. Jackson and J. H. 
Knapp, Parkersburg. 

Hartford—G. T. Kearsley, Princeton. 
Nat’l Union—J. Roberts, Mounds- 


ville; R. E. McEldowney, Chester. 
Pheenix, Eng.—J. A. Jolliffe, Littleton. 
Southern Stock—J. L. Whitmore, Mar- 
tinsburg. 
Teutonia, O.—Geo. Renkanf, Chester. 


Springfield Local News 

The old rates still prevail at Spring- 
field. One bulletin was issued, covering 
the Arcade building, the Wren depart- 
ment, store, and a number of others, but 
the agents declined to put them into force 
until the rerating had been completed. 
It was then decided not to attempt to 
force the change until a new rate book 
was printed. The bulletin referred to, 
as a sample of what may be expected 
under the Dean schedule, had a rathei 
disquieting effect, some rates being shot 
up 100 percent. At the same time a bul- 
letin was issued covering churches, 
school houses and kindred buildings, 





showing an increase generally of 50 to 
100 percent. 

The Scottish Union & National has 
transferred from Billow, Barnett & Co., 
at Springfield. where it was domiciled 
twelve or fifteen years, to Yiegenfelder & 
Quinn. The change is the outcome of a 
suit brought by the George Brain heirs 
against the Scottish Union and the New 
York Underwriters to determine which 
should pay a loss. 

The Northern of London has transferred 
from W. L. Wood to Trout & Anderson. 

J. H. Roberts, agent of the Eureka of 
Cincinnati, has joined the Springfield 
board. W. T. Brandon, F. E. Hosterman, 
M. F. Linn and W. L. Wood are still out- 
side. 


Mt. Gilead To Be Rerated 

Charles B. Patterson, of the Ohio In- 
spection Bureau, has been in Mt. Gilead, 
Ohio, rating a few new buildings includ- 
ing the new steam laundry, the Mt. 
Gilead Tile & Pottery Company and re- 
vising the Hydraulic Press Manufactur- 
ing Company’s plant on account of which 
some very necessary improvements be- 
ing installed. He reports that the town 
in the near future will be rerated, when 
the agents hope to have a lower basis 
rate on account of the waterworks and 
facilities for extinguishing fires. 


Ohlo Agency Appointments 


Connecticut—S. D. Mason, Andover; O. J. 
Dodge, Milford Center; A. D. Reis, Pem- 
berville; David Harr, Brewster; W. A. Van 
facia Sherwood; J. W. Wilder, Harpers- 
eld. 


Citizens—Dotson & Delong, Lima; Mattie 
E. Green, Ottawa. 

Fidelity, N. Y.—Eblens’ Real 
Agency, Ww oe nw = Cooper, 
Liverpool; R. C. ack Co., 

Ss. Clark, Ghitiicothe: - G: 
Wapakoneta. 

Franklin—W. A. Morton, 

German, Pa.—J. R. Gow, Bellaire; John- 
son & Wynn, East Liverpool; S. J. Pence, 
Kenton; C. F. Huber, Germantown. 

Glens Falls—B. F. Tucker, Lewistown. 

Metropolitan—J. W. Byron, > ear ta 


Estate 
East 

Wooster; 

Heinrich, 


Barberton. 


The Yondota Company, Toledo; C. 
Runck & Co., Cincinnati. 

Michigan F. & M.—E. T. Laundon and 
J. P. Gorger, Cleveland. 


Mechanics—J. J. Clark, London. 

Norwich Union, Eng.—J. H. Myers, 
bertown. 

N. W. Nat’l—Geo. Pugh, 

Phenix—Isaiah Smith, Leesburg. 

Royal—A. B. Burkholder, Butler. 

Royal—F. P. Howett, Scio. 

Security, Ct.—E. T. Laundon, Cleveland. 

Sun, Eng.—H. C. Gates, Mt. Vernon; B. 
H. Martin, Malta. 


Bar- 
Wellston. 


nion, Eng.—J. A. Stiggers, Van Wert. 
Western, Pa.—B. M. Noble, Tiffin. 
OHIO NOTES 

Hood & Wilson of Westerville, O., get 
the Home and Milwaukee Mechanics. 

J. O. Dye, Ohio state agent of the Ger- 
man American, has just returned home 
from a trip through the west. 

H. M. Wolfe has opened an agency at 


Germantown, Ohio, as representative of 
the Ben Franklin and Concordia. 

Peter J. Mettler, the well-known To- 
ledo insurance man, has been elected 
president of the Catholic Knights of Ohio. 

The Hanover takes up its second 


agency 
at Toledo, O., formerly with S. F. Long, 
thereby going on sole agency basis in that 
city. 

Z. Ross, Fremont, O., one of the older 


agents of that city, 
insurance business 
Cody, Wyo. 

There is some talk of a new fire insur- 
ance company in Ohio, to have $500,000 
capital and $500,000 surplus. Nothing defi- 
nite has developed as yet. 

Insurance men will be sorry to hear of 
the continued illness of B. R. McClintock, 
Ohio special agent of the Western and 
British America. Mr. McClintock is at his 
home in Columbus. 


H. R. Alcorn and Mark H. Griffin have 
gone into partnership in the real estate, 
loan and insurance business and have 
opened an office in the new Colonnade 
building at Toledo. 

A. C. Speed, Ohio state agent of the 
American Central and Mercantile, has 
opened an office at 921 Columbus Savings 
& Trust building, Columbus, having re- 
cently moved there from Toledo. 

George H. Lewis, who has conducted a 
life and casualty agency at Elyria, Ohio, 
has taken the Union Assurance and the 
Commercial Union, the latter transferring 
from W. B. Johnston, who, in turn, gets 
the Franklin from the Lord agency. 

For some time the agents at Mansfield, 
Ohio, have been seeking to control all the 
insurance on the Aultman & Taylor Ma- 
chinery Company plant there, a large por- 
tion of it having been placed in New York 
through D. J. Barry & Co. of Cleveland, 
who control the line of the company all 
over the United States. The Ohio inspec- 
tion bureau declined to make certain con- 
cessions on an advanced rate recently 
ordered unless al] the insurance was placed 
with the Mansfield agents. 


has 
and 


disposed of his 
will remove to 





COOPER 


Fire Insurance Company 
OF DAYTON, 0. 








DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-Presideat 


GAAS. w. ‘SCHENK, Secretary 


ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 





G.W.POHLMAN - - 
E.W.BURNET - - 
G. W. POHLMAN, Jr. - 


President 
Secretary 
State Agent 


Agencies in Ohio Only 


Organized in 1867 


GERMAN FIRE 


Insurance Company. 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 208,989.90 


WM. F. STIPE, President 
ANTON ae A fustipa bees 
Teta: 
wM. couarne, Ass't Secretar aT at ” 
8. W. RICE- 8 vt of Age’ 
* Ww, R. RICE, Fo ay ‘Agent 

















MERCHANTS AND 
MANUFACTURERS 
INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838. PERPETUAL. 
SArETAL --- Sanees 
SURPLUS TO POLICY. 
HOLDERS - 227,366 


William H. Calver, Peesident 
Winfield S. Hukill, Jr., Secretary. 


404 First National Bank Bidg, 


Columbia 


Insurance Company 

















Capital, $150,000 
Cash Assets, $555,412 
Net Surplus, $285,107 





E. M. THRESHER 
President 


0. I. GUNCKEL 
Secretary 





Ohio's Leading Agency Company 


Cincinnati 
Underwriters 


Composed of 
Eureka Fire and Marine Insurance Co. 
Organized 1864 
Security Fire Insurance Company 
Organized 188 


Combined rte 
Capital $250,000 Assets $700,727 Serpias $462,015 


P. 4. Rowman, Cincinaati, Ohio 


Apa™ Brexvs, Pe y. 
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MICHIGAN AND INDIANA. 


BLUE GOOSE NEST ESTABLISHED 








Michigan Field Men Take a Swim in the 
Pond and Come Out as Full- 
Fledged Ganders 


A Michigan nest of the Ancient and 
Honorable Order of the Blue Goose was 
organized in Detroit this week, the fol- 
lowing officers being elected: 

Most Loyal Gander—W. F. 
Commercial -Union. 

Supervisor of the Flock—W. 8S. Abbott, 
North British. 

Custodian of Goslings—W. T. 
Michigan. 

Wielder of Goose Quill—D. W. 
Michigan Commercial. 

Keeper of Golden Goose 
Bloom, Continental. 

Guardian of the Nest—A. 

Providence Washington. 

Guards to Custodian of Goslings—H. W. 
Crowell, Phenix; G. A. Morin, Atlas; W. 
c. Fowler, German American; H. H. 
Thatcher, Hanover; H. A. Bartels, Dela- 
ware and Reliance; A. E. Clough, London. 


The next meeting will be held in De- 
troit Dec. 3, when it is hoped to initiate 
a number of young goslings. 


Hawxhurst, 


Benallack, 
Andrews, 
Eggs—N. A. 


F. Powrie, 


Opinion on Mutual’s Cash 

Auditor Bigler of the Indiana depart- 
ment asked for an official opinion from 
the attorney-general as to whether in the 
organization of mutual fire insurance 
companies the $20,000 they must have in 
cash, in addition to $100,000 in premium 
notes, must be paid as premiums by 
policyholders, or may be secured in any 
ie ite way. The attorney-general 
gave it as his opinion that the $20,000 
in cash need not be premium money, but 
may be contributed by the officers them- 
selves, or in other ways, so long as the 
company has it available as security for 
the policyholders. 


Indiana Agency Appointments 


American—Lumford Jones, Charlestown. 
Citizens—James Harrell, Liberty; & mm 


Harwood, St. Paul. 

Colonial—O. W. McGeath, Newcastle. 

Connecticut—B. §&. Sappenfield, Camp- 
bellsburg; G. H. Carter, Orleans; J. O. 
Rosebaum, Waveland; J. <A. Cravens, 
Bloomfield; Rider & ‘Livengood, Wayne- 
town; A, J. Lintz, North Judson; O. P. 
Bush, Cayuga; Ginger & Schultz, Mount 
Vernon. 

Continental—O. A. Davis, Chandler; F. 
D. Webster, Butler; Hays & Hays, 
Bremen; J. W. Heaton, Muncie. 

Cosmopolitan—A, Gehring, Peru; A. M. 
Winn, Brazil. 

Dixie—Netterville & Dye, 
J. Hassmer, Lawrenceburg. 

Dubuque—Kinney & Kinney, Columbus. 

Germania—J, E. Nunn, Dunkirk. 

German, Pa.—A Barnes, Laporte; 
F. H. Bowen & Co., Roachdale. 

London—J. W. Selvage, Indianapolis. 

Mich. Com’l—A. C. Haynes, Peru. 

Milwaukee—W. R. Spencer, Ft. Wayne. 

Milw. Mech.—Walker & Chappell, Fort- 
ville, 

Nat'l U nion—Carter, 


Lynn 
Eng.—cC. B. 


Anderson; A. 


Lacy & Westlake, 


‘Northern, 
castle. 

N. W. Nat'l—Netterville & Dye, Ander- 
son; Lautzenhiser & Howenstein, North 
Manchester. 

Ohio Farmers—C. M. Hammond, Boon- 
ville; Walker & Chappell, Fortville. 

Phenix-—-Elmer Holloway, Kimmell; A. J. 
Patrick, Elsworth; W. T. Budd, Youngs- 
town. 

Security, Ct.—O. C. Kinnison, Ligonier. 

Southern, La.—J. A, Moulter, Plymouth. 

Sun—Odum & Spurgeon, Peru; B. H. 
Wood, Lowell; A. W. Stommel, Dyer; A. 
D. Marine, Valparaiso. 

Frankfort; E. 


Union, Pa.—F. D, DePoy, 
E. Roney, Richmond. 
American—Walker & Chappell, Fortville. 
jirard—Little Real Estate & Investment 
Co., Evansville. 


Thompson, New- 


Mich. Com’'l.—Richardson & Hurst, 
Greencastle. 
Nat’l Lumber—E. A. Mathews, South. 


Bend. 
New Hampshire—C. B. Thompson, New- 
castle; Miller & Elder, Lawrenceburg. 
N. B. & M.—D. L. Smith, Rushville. 
Ohio Farmers—Ballard Ensminger, El- 
wood; J. M. Spencer, Milan. 
Westchester—W. E. Alexander, Bedford; 
W. W. Denison & Son, Columbus. 


Investigate Grand Rapids Hazards 
Fire Marshal Lemoin of Grand Rap- 


ids, Mich., in a communication to the 
fire commissioners of that city, calls at- 
tention to another fire hazard, namely, 


the increasing use of moving picture ma- 
chines in connection with theaters and 
public entertainments, and the frequency 





of fires caused from them. The com- 
missioners will investigate. 

Another matter to be taken up at Grand 
Rapids will be the strict enforcement of 
the new ordinance relative to the storing 
of gasoline. Under this act, where gaso- 
line is kept in large quantities, it must 
be outdoors and the tank must be buried. 


Koeckert Goes to the Phenix 
Fred W. Koeckert of Indianapolis, 
special agent of the German of Indiana, 
has resigned and will become special 
agent of the Phenix of New York in In- 
diana, Dec. 1. 


WHAT WILL THE FIELD CLUB DO? 


Interest in the Future of Indiana After 
the New Rating Bureau Will Have 
Been Established 


Indianapolis, Nov. 7.—(Special Corre- 
spondence.)—Since the decision of the 
Western Union to divorce rate-making 
from the Indiana State Board and to 
have that body as a police force, so to 
speak, there is much comment on the 
policy the field club will pursue. The 
new rating bureau will be operated for 
all companies, union and nonunion. It 
will have nothing to do outside of in- 
spections and rates. 

The question arises as to Supervisor 
Clark of the field club. Will the non- 
union companies contribute to the bu- 
reau and also to the maintenance of an 
independent rater? It looks to a man 
up a tree as if Mr. Clark will have but 
little to do. However, it is hinted Mr. 
Sellers can use him in his new bureau. 

In the general field operations there 
will be ample room and need for the 
special agents’ organizations. 

Just what will become of the inspectors 
in the state remains to be seen. Mr. Sel- 
lers’ bureau will not include Indianapolis 
and Evansville. Perhaps he will attach 
some of the rate inspectors to his bu- 
reau, but as the rating processes are to 
be centralized, the present system of in- 
dependent inspectorships will be abol- 
ished. 

The breaking up of the joint efforts 
of the Indiana State Board and Indiana 
League to settle the rate-making and 
other troubles in the state comes at a 
time when their slate is clean. Condi- 
tions at Vincennes, Wabash, Ft. Wayne 
and Evansville have become satisfactory 
to both organizations, agreement has 
been reached as to the promulgation of 
the Dean schedule in four cities and no 
other serious complications confront 
either organization. Mr. Sellers has pre- 
sented his resignation as secretary of the 
state board. It is supposed that it will 
select his sucessor soon. The league offi- 
cers say it will not be affected at all by 
the establishment of Mr. Sellers’ bureau 
and that it will go along the even tenor 
of it way as formerly. It has money in 
the treasury to pay current expenses until 
next May. 


MICHIGAN NOTES 
Thomas & McGaffey succeed J. H. 
Thomas & Co. at Detroit. 
W. A. Burdick of Kalamazoo, 
takes the Capital and the Eureka. 
Five new fire alarm boxes have been 
installed at Traverse City, ich. 
Willard A. Martindale & Co. take the 


Mich., 


Delaware of Dover at Grand Rapids, 
Mich. 
At Niles, Mich., the Norwich Union 


ranstere from Daniel Sheehan to Lucien 
a. ood. 

Mrs. L. 8. Provin will continue the fire 
insurance agency of the late L. S. Provin 
at Grand Rapids. 


The village of Channing, Dickinson 
county. Mich., will install a waterworks 
plant at cost of $3,000 

A steam fire engine, with pumping ca- 
pacity of 900 gallons per minute, has been 
added to the fire fighting equipment at 
Grand Rapids, 

oO. B. Hipp, formerly in the clothing 
business at Benton Harbor, Mich., has 
opened an agency there at 144 Pipestone 
street. The Louisville is his first com- 
pany. 

It is reported agents at St. Louis, Mich., 
who carry the business of the St. Louis 
Sugar Company, have signed the consent 
to assignment on the back of policy in 
blank. Companies are insisting that they 
refrain from endorsing any policies unless 
there has been an actual sale of the prop- 
erty covered. 





INDIANA NOTES 


The Girard goes to the Little Real Es- 
ate & Investment Company at Evansville, 
nd. 

October had more fires recorded in In- 
dianapolis than any other October in the 
history of the department. 


G. H. Lambert & Co. of Anderson, Ind., 
have taken on the Farmers of York, 
Firemens and National Union. 

The Henry H. Wolf Company at Mun- 
cie, Ind., gets the Farmers of York, 
Rochester German and Western of Pitts- 
burg. 

The Michigan Commercial has _ trans- 
ferred from J. H, Weyer to D. C. Springer 
at Kokomo, Ind., and Mr. Weyer takes on 
the Svea. 


E. M. Sellers expecis to have the In- 
diana rating bureau ready by Dec. 1. His 
headquarters will be Louies building, In- 
dianapolis. 


Bedford, Ind., will refund its waterworks 
bonds to get money to buy additional 
pumping machinery, so that the present 
machinery may be held in reserve in case 
of accident. 


Frank O. Ury, 55 years old, a fire insur- 
ance agent at Marion, Ind., was arrested 
there upon information that he was wanted 
at Findlay, O., on a charge of arson, be- 
cause of the burning of a house in 1896. 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good ageats in Wisconsin, Illineis 
and Minnesota. 

If the liability of a company in proportion 
to its assets is a good TEST, we iuvite 
comparison with ‘he companies you 


represent. 
J. M. K@ 4) OVEC, Gen. Agt. F. A. KREHLA, Secy 
Cook County Chicago Home Office 





AMERICAN 


INSURANCE COMPANY 


OF NEWARK, N. J. 








Organized 1846 
Assets Jam ist, 1906 - $6,005,357.60 
Cash Capital - - 600,000.00 


Net Surplus - : 2,430,459-41 


FIRE AND TORNADO INSURANCE 
WESTERN DEP’T, ROCKFORD. ILL, 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
a since 1872. 


ications from leading agencies 
solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street Chicago 





An indictment was returned against him 
at Findlay a year ago. 

J. J. Brandon of Marion, Ind., county 
manager of the German of Indiana, joins 
its fleld force in that state. 

R. C. Hosmer, special agent of the 
American and Security in Indiana, was 
married last week to Miss Naomi Wslie 
of Chicago. 

The state Business Mens Association of 
Indiana met at Indianapolis last week to 
aiscuss the organizing of a mutual fire 
insurance company. 


The Queen City Fire has decided to enter 
Indiana immediately after the first of the 
year, when F. K. Sawyer will be appointed 
its agent at Indianapolis. 


Herman Newman of Indianapolis has 
patented a distributing nozzle for base- 
ments of business houses. It is stationary 
but will send streams in all directions. 

Several of the fire cisterns of Indianap- 
olis have recently caved in and an effort 
is being made to have steel arches substi- 
tuted for the old brick arches that give 
way. 

An attempt was made to put through 
the line of the Western Furniture Com- 
pany at Batesville, Ind., without the 15 
percent advance, but the cooperation of 
companies is being secured to get the cor- 
rect rate. 








GERMANIA 


Fire Insurance Company 
NEW YORK 





ORGANIZED 1859 





Cash Capital, - - $1,000,000 00 
Assets, - - $6,835,785 78 
Net Surplus, - : $2,889,662 92 





HEAD OPPICE: 
Cor. William and Cedar Streets. 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


IN@ORPORATED 1840 
FIRE AND TORNADO 


Losszs Paip Tro Dats 
$3,924,782.00 





CaPriITaL 
$300,000.00 


AGENTS WANTED 


OnIcaGo OFFICE, 159 LA SALLE ST. 
Laorp V. Wartxins, Assistant Sxor- 








ORGANIZED 1865 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 
Gro. L. Curistian, President 
Rosegt LeEcky, Jr., V. Pres. and Secy 
Assets . $7 18,861.94 
Surplus to Policyholders - $30,172.05 
Only $3,500 (reinsurance) in San Francisco Fire 
WE DESIRE AGENTS AT 
ALL POINTS IN ILLINOIS 
Address: 


SHIPMAN @ WAYNE 


Generel A 
159 LaSelle st" ~CHcaco 





A. RICHARDSON, President 


WM. D. DENNEY, Secretary 


The Delaware Fire Insurance Company 


OF DOVER, 
$200,000.00 


Capital, 


DEL. 


This Company has only $17,250 involved in the San Francisco conflagration. 


Vedder Underwriter Co., General Agent for the United States 
61 Willi-m Street, New York 
H. G. BUSWELL, Cook County Manager, Chicago 


WE ARE OPEN FOR A FEW DESIRABLE AGENCY CONNECTIONS 





SURPLUS LINES 


EUROPEAN UNDERWRITERS OF LONDON 


Composed of Twelve Foreign Companies. 


Cash Assets $66,000,000 


Funds deposited with Ladenburg, Thalmann & Co., Bankers, New York 
PAUL E. RASOR, U. 8. Attorney for Hollitscher & Middleton, Attorneys 


BURROWS, MARSH & McLENNAN, 


New York Office, 52 William St 


UNITED STATES 
CORR ESPONDENTS 


Chicago Office, 159 La Salle St 
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IN ILLINOIS AND WISCONSIN. 


STILL MUCH FEELING 





IS SEEN 





Illinois Field Club Insists That the State 
Board Rescind Its Action as to 
German of Freeport 





There is still much feeline in Illinois 
Field Club circles over the state board 
declaring the German of Freeport out- 
side the affiliating ranks without joint 
action. The field club asked the state 
board to rescind its action and then let 
it come up for joint discussion. The 
state board replied that at the next joint 
executive committee meeting the subject 
would be brought up. The field club, 
however, insists that as this action was 
taken by the entire state board, that body 
should revoke the order. 

Field club members say they have a 
clear case against one of the prominent 
state board companies that violates the 
rate agreement and it is likely they will 
declare it a non-affiliating company. 





ORGANIZATION PLANS ON FOOT 





Wisconsin Nonunion Field Men Are Con- 
sidering Getting Together—Letter Will 
Be Issued Soon 





Within a short time a letter will prob- 
ably be sent to nonunion field men in 
Wisconsin asking their views in regard 
to the organization of a field club or 
league in that state. If the sentiment 
proves favorable a meeting will be 
called. The subject is now in the hands 
of a committee which volunteered to do 
the necessary preliminary work. 

Some of the nonunion field men in the 
state have felt for a long time that such 
an organization is necessary. While the 
union men work in harmony through the 
Wisconsin Field Men’s Club, there has 
been little or no community of interest 
among the nonunion contingent and the 
result, as one man puts it is that “they 
are cutting each other’s throats.” The 
committee is hopeful that there will be a 
favorable response to its letter and that 
an organization similar to the Illinois 
Field Club will be effected. 





Will Probably Elect Sanborn 

Now that President R. W. Hosmer 
of the Illinois Local Agents Association 
refuses to serve, the executive commit- 
tee will no doubt elect Vice-President 
Lake W. Sanborn of Galesburg to fill 
the place. Mr. Sanborn is one of the 
leading locals of the state, is mayor of 
his city and will grace the office. 

It is the intention to hold a meeting 
at some point out in the state early in 
the year and have a rousing session of 
enthusiasm. Good speakers will be se- 
cured and the interest of local agents in 
the state in the agency movement will 
be stimulated. 





Consider Green Bay Rates 

About twenty-five special agents were 
in Green Bay, Wis., last week and held 
a meeting to consider the rating of the 
city, whose board some time ago 
adopted the Dean schedule provision- 
ally. Special hazards, however, received 
most attention at this meeting. They 
are said to be rated entirely too low 
at Green Bay. 





Wisconsin Agency Appointments 


American—J. M. Nolan, Chippewa Falls. 

Guardian—J. W. Scott, Janesville; W. S. 
Audiss, ae, 

Home—E. T. Bosworth, Bloomer; James 
F. Dougherty, Kilbourn: . Aschen- 
brenner, Park Falls; R. M. Orchard, Hazel 
Green. 

Louisville—H. L. Cooper and W. J. Mor- 
gan, Milwaukee; F. T. Zentner, Mani- 
towoc; M. P. Rindlaub, Platteville; Ste- 
pnens & Erickson, Superior; Kretlow & 
Lamont, Wausau. 

Nat’l Mutual—P. J. McGowan, Green- 
leaf; Gerard Bong, M. 
Casey, Spring Valley; C. E. 
Rapids; Hector Boncher, Luxembourg; L. 
A. Wagner, Sturgeon Bay; Charles Rich- 
om. Packwaukee; M. J. Leiser, Milwau- 


hn od Union—E. W. Libby, Butte des 


Newark—Brazeau p! Peikey, 


Oconto; J. 
M. Pleasants, Menas' 





Phenix—J. P. Andrews, Iron Belt; C. W. 
Fraser, Menomonee Falls; Robert Seyler, 
Pelican; P. A. Wagner, Theresa; M. J 
Dickinson, Wabeno. 

Scott. U. & N.—F. R. Hughes and Mrs. 
Gretta Dalton, Chippewa Falls; Henry 
Shefton, Hillsboro; H. H ean, Glen- 
wood. 

Shawnee—J. K. nonin. Marinette. 

Py vy field—F. Clemons, Janesville; 

eisbrod, Park Falls; Parry, 
, Ww. B. Raymond, Eagle River; 
Christ Frautschy, Monroe; Charles Kayser, 
Milwaukee; E. J. Erickson, Wayerhauser. 





Wright at Work Again 

William Wright, Wisconsin special 
agent of the National American, has re- 
covered sufficiently from his recent op- 
eration for appendicitis so that he was 
able to visit Chicago last week. He has 
now returned to field work, but is going 
very slowly for the time being. During 
his illness, however, he was able to do 
a large amount of work by correspon- 
dence and he now has _ seventy-two 
agency contracts closed or ready to close 
in the state. About forty of these agents 
have taken some stock in the company. 





Illinois Agency Appointments 


National, Ct.—M. R., R. R. and F. W. 
Meents, Clifton; Alfred Hester, re 
Farm, E. E. Witherspoon, Jamaica; A ~~ A 
Skinner, Hudson; Newell L. and Henry E. 
Whitseli, Chicago; A. C. Lines, Barring- 
ton; W. H. and T. B. Hoyland, Austin; 
Joshua N. and Abigail Barney, Owen 
Prior, George Stirlen, Frederick W. Grap- 
perhaus and Reginal ac. Russel, Chicago; 
Edgar L. Kendall, Bluffs; Miss Clara L. 
Borrowman, Griggsville; Edward E. Her- 
ron, Stewardson; Henry H. McCormick, 
Verona; Charles Rosenberg, Maywood. 

Nat’l Union—F. A. Wirick, Rochelle; M. 
I. Hall, Belvidere; Miss Christine Ander- 
son, Moline. 

Newark—W. B. Smith, Waukegan. 

Niagara—S. Heck, Francis Cook, O. 
Prior and G. Stirlen, Chicago; F. E. Aus- 
tin, Mendota; A. L. Ray, Roanoke; Geo. 
Cc. Gridley, Libertyville; F. N. Hoffman, 
Glenview. 

N. B. & M.—Louis and Fred W. Alten- 
dorf, Chicago; B. F. Graham, Arenzville; 
M. Ww. O’Herns, Astoria; C. KF. Wheeler, 
Prairie City; M. W. Duckwall, Stonington; 
J. M. and F. W. Kingdon, Cullom; With- 
ery & Conlee, Carrollton. 

Northern, Eng.—F. T. Guthrie, Carter- 
ville; C. H. Balchowsky, Frankfort; A. C. 
Denham, West Frankfort; G. W. Zimmer- 


man, Prophetstown. 
North River—O. A. Zeigler, Princeton. 
N. W. National—H. E. Ehlers, Grant 


Park; J. I. Buss, Patoka; Theodore Berg, 
Beardstown; E. F. Ackerman, Keyesport; 
H. E. Hurbert, Moline; W. J. Finn, Wel- 
lington; H. D Hollenbeck, Roanoke; 
Theodore Scheurmann, Chicago 

Norwich Union—J. A. tandoer, 
City; G. H. Butts, Polo. 

Orient—J. Frank Mulligan, 
Ashton E. Campbell, Champaign; A. 
Willis, Augusta. 

Palatine—M. Fay Prosser, Springfield; 
J. W. Barth, Decatur. 

Pennsylvania—C. E. Davis, Arthur 

Phenix—F. W. Meents, Clifton; 


Farmer 


Kewanee; 
B. 


Hill, Norris City; Philip Herrin, Villa 
Grove; A. L. Rice, Worden; J. D. Fink, 
Lake Zurich; A. J. Flatt, Leverett; A. J. 
Adams, Castleton; Fred Thompson, 
Hillsboro; G. W. Miller, Polo; Grapper- 
haus, Russell & Co., Woodlawn Park; D. 
s. Small, Mazon; cS Winn; De Soto; 


John W. Callison, De Witt; W. H. Brown, 
Tiskilwa. 
Phila. Und.—H. D. Moreland, Morris 


City. 
Past, Ene. —John A. Goodmanson, Mo- 
line; C. V. Parker, Harrisburg; CG. A. 
Kearney, Dixon. 

Phenix, Ci Ct. a Herrin, Villa Grove; 


De Soto; Talbot 
Wiltberger, ie Kalb; Spink & Hash, 
Chandlerville; E. P. apin, Freeburg; 


Marion Cunningham, ‘Sulltven:” N. A. 


Rick- 
ert, Waterloo; C. Darrow, O'Fallon; 
R. E. Filson, Zenia. 


Prussian Nat’l—C. D. Tillson, 
H. L. Oldham, Decatur. 


(Continued on Page 13) 


Quincy; 





™ COLONIAL | 


Assets over $760,000 


ASSURANCE COMPANY, OF NEW YORK 
Net surplus over $140,000 


After deducting all losses to date 








A broad-minded, aggressive agency company, possessing good reinsurance facilities. A 
valuable company for any live, non-union agency. Overhead writing strictly prohibited. 





W. B. BIERCE, General Agent, Detroit, for Mich., Ohio, Wis. and Minn. 
JOHN NAGHTEN & CO., General Agents, Chicago, for Illinois and Indiana. 
W. L. NELSON & Co., General nga, mney, for Tenn., Miss., La. and Ark. 





DIX [FE Fire 


Capital $500,000. 


AGENTS WANTED AT ALL GOOD POIN TS 





Insurance Company 
Of Greensboro, N. C. 


Net Surplus $250,000. 
FULLY PAID. 


This Company is now entering the States of 


OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The DIXIE will write a General Class of business and desires représentation in every 


Village, Town and City. 
FOR AGENCIES ADDRESS 


BIERCE & SAGE, General Agents, Detroit, Michigan 


NOTE.—The strength of the DIXIE, and and the f fact that it has nothing as yet at risk in 
this field, makes it particularly attractive to Agents wishing to adda strong 
non-union Company to their agency. 





Wa. TREMBOR, President. 


Wa. Fricer, Secretary 


The German National Insurance Co. 


CHICAGO, ILL. 


Assets Over Ong MILLION Do .tars 


We protect our agents against overhead writ- 


ing and surplus liners. 





Honorable and prompt 





dealing is our mottoe 








AGENTS WANTED IN DESIRABLE LOCALITIES 


THE 
COSMOPOLITAN 


Fire Insurance 
Company of 
New York 


ADOLPH LOEB, Pres. 
LEO A. LOEB, Vice-Pres. 
H. A. SCHEFTEL, 2nd V.P. 
LOUIS L. LOEB, Secy. 


. Otto p eae & Co., Bankers, New York 

sences Cap italist, New York 

1 . 5.8. Bache & Co, nkers, New York 

- ‘} Winchester 3. I. Winchester & Sons, Coffee Merchants, New York 
8. H. Ko . Formerly President of the Chrome Steel Works 

J.J. Phelan... os Ex: ‘Commissioner ‘and Ex-Treasurer De 

Max E. Bernheimer.. 

B. E. Bensinger .... ..... 

Joseph Harris....... 





rtment of Docks, New York 

: ee Bernheimer-Schwartz Pilsener Brew. Co., New York 
° ... President Brunswick-Balke-Collender Co., Chicago 
conccece Vice-President Automatic Electric Co., Chicago 





ktnttcckesvicevedesenattbonietimmaneeete svepetster Sherman House, Chicago 
SE Ea sapebedvascorncsscenesdonieeetewndebessedederenneinaneetaene >, 
Deny gh ~ -~woee - Insurance, Chicago 


... Insurance, Chicago 


STATEMENT JUNE 1, 1906. 





1,000 
. 460, 000 


RPLUS.. 3 
SURPLUS TO POLICYHOLDERS . 


ADOLPH LOEB & SONS, G®X%ERAL AGENTS FOR THE UNITED 


NEW YORK, 93-97 William St. 


CHICAGO, 159 La Salle St, 





The Old Reliable 


INCORPORATED 1865 


The Local Agents’ Company 


German Insurance Company of Freeport 


Che Largest and Most Successful Fire Insurance Company in the West 
Assets, January 1, 1906 


ow sg SE eeepc 
Liabilities, including reinsurance........ 
ME cn 0 006000 cancuiesecet< 


Cc. O. COLLMANN, President 
HENRY BAIER, Vice-President 


Home Office: . 


eee ee ee eees . 


. $6,148,738 07 
. 3,996,672.83 
1,952,065.24 


F. M. GUND, Secretary 
D. B. SCHULTE, Treasurer 


Freeport, Tllinois 
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TIME TO GET BUSY 


LiFe insurance agents—many of them— 
have been lying down too long. Some 
wanted an excuse and others lost their 
nerve. It is high time that all real agents 
got busy and did business. To say that 
business cannot be written now is non- 
sense. The man who says it is insin- 
cere, or he is judging others by his own 
poor standard. The wonderful record 
PRUDENTIAL agents have made in the past 
few weeks disproves such pessimistic, 
hopeless assertions. Men love their 
wives and families as well as they did be- 
fore.the ARMSTRONG investigation. Those 
women and children need protection as 
much as they did then. The mere fact 
that the New York legislature did some 
things that disturbed agents has not 
changed human nature. As President 
Scove. put it, “they need the insurance, 
and we need the money.” An agent who 
cannot shake off the spirit of despair 
would better quit this business and enter 
one where absence of backbone is at a 
premium. 





FIREMENS FUND 


THE summary of the findings of Act- 
uary S. H. Wotre of New York on be- 
half of the Wisconsin department, after 
his investigation of the old FiReEMANS 
Funp Insurance Company, the HoME 
F. & M. and the new FirreMens Funp IN- 
SURANCE CoRPORATION, published in last 
week’s issue, elicited more than ordinary 
interest. Mr. Wotre’s ability and hon- 
esty, his keenness in probing irregulari- 
ties and his fearlessness in exposing 
wrong doing are recognized. That he 
saw but little to criticize and much to 
praise in the manner the FrremANS FUND 
and its allied interests have been handled 
since the San Francisco catastrophe must 
be gratifying to all concerned in these 
companies. 

There has been a lingering doubt in 
the minds of a few that somewhere there 
was jugglery of funds, but Mr. WoLFe 
dispels all doubt as to this, proving that 
the management has been eminently fair 
in all its movements during a crisis that 
tried their souls. 

At this time THE W»sterN UNDER- 
WRITER feels called upon to make the fol- 
lowing statements, especially to agents 
of the new FirEMENS FuNp INSURANCE 
CorPORATION. 

1. The new corporation has no con- 
nection whatever with the old company. 
Whatever befalls the old company, the 
new corporation will not be affected. 
The new corporation is licensed in all 
the states where the old company oper- 
ated and has taken over all the latter's 
business which is amply protected. 
Agents are apt to confuse news items re- 
garding the old and new companies. 

2. Actuary WoLFE shows the new FIRE- 
MENS FuND INSURANCE CORPORATION to 





have ample resources and all that has 
been done in its organization has been 
regular. 

3. The FireEmMENS FuNnp CorPorATION 
now operating in the field deserves the 
support and encouragement of its agents, 
insurance men in general and the public. 

Unfortunately competitors have used 
news items referring to the old company 
with agents of the new corporation to 
render them solicitious when the new 
corporation was in no way involved. 

In the face of so overwhelming dis- 
aster the FirEMANS FuNp people have 
been equal to the emergency and have 
evinced ever a desire to treat all having 
dealings with them fairly. Such worth 
deserves particular and generous com- 
mendation. 





FOUND, NOT LOST 

“T HAVE been hot and cold at intervals 
over the new ARMSTRONG legislation, but 
the more I think of the probable results, 
the more benefits I see will come to the 
agents of conservative companies. I be- 
lieve I will make more money than I 
have before.” 

Thus spoke recently one of the fore- 
most life insurance general agents of the 
country, whose name is a synonym of 
integrity and worth. He is glad to be 
relieved from high pressure competition 
which was drawing him into the same 
methods. He will not have to make so 
heavy advances to stimulate trade. He 
will be able to write a conservative busi- 
ness, handle it well and get a larger net 
income. This agent is not “lost” because 
of the new day. He is really “found.” 
The best agents see the advantages of 
getting down to basic principles and 
realize that a company that is best for 
the policyholders will be best for the 
agents. 





NEEDS SOME LIFE 

THE meetings of the IttrNors Loca 
Acents AssoctATION have drifted into 
mere perfunctory annual gatherings, at 
which a baker’s dozen people get together, 
mostly Chicago men, and elect officers. 
Other associations, Michigan, Ohio, Indi- 
ana, Wisconsin, for example, aim to get 
up an attractive program, and at least 
let the members know their organizations 
possess some little of the spark of life. 

Illinois needs some vitalizing. A great 
state, with large interests and a fine corps 
of agents, should be more of a factor in 
the swell of the agency movement. 

Let the association get out in the state, 
hold some meetings outside of Chicago 
and get the so-called country agents inter- 
ested. There is enough talent near at 
hand to make an interesting program, and 
Secretary Putnam of the national body 
is in the west from time to time, so that 
he could be present and add to the in- 
terest of the occasion. 

The Illinois association needs some red 
blood in its veins, and we hope to see 
the new administration alive to its op- 
portunities. 








WE take pleasure in presenting in our 
Supplement this week the first policy 
form issued under the new ARMSTRONG 
laws, providing for the “New York 
Standard Life Insurance Policy.”” The 
Home Lire has the distinction of being 
first in making this important departure. 
An examination of the form will furnish 
convincing proof that the New York 
standard policy is a model of brevity, 
clearness and fairness. 





Personal Side of the 
Insurance Business 


Harry E. Roberts, well known in in- 
surance and journalistic circles, formerly 
connected with the Surveyor, has se- 
cured a controlling interest in the Jnsur- 
ance Advocate of New York, becoming 
its editor and manager. Roberts is a 
most delightful companion, popular ey- 
erywhere, and his return to the ranks 
of pen pushers will be hailed with great 
acclaim. Editor B. F. Hadley retires 
from the Advocate, but has not an- 
nounced his future connection. 

A good story is told on the Chicago 
delegation that attended the convention 
of the National Association of Life Un- 
derwriters at St. Louis. Heading the 
clans was President L. Brackett Bishop 
of the Chicago association. He it was 
who arranged for the special car over 
the Alton road. His benign influence on 
the officials of the road resulted in the 
late train for Chicago being held until 
12:30 o'clock, to enable the delegates to 
attend the banquet on the closing day of 
the convention. Mr. Bishop planned to 
marshal his cohorts down to the train 
after the banquet, appointing a time when 
all should assemble to take leave. True 
to the instincts that govern loyal privates, 
the delegates gathered in the lobby of 
the Southern Hotel, but the peerless 
leader was not there. They waited until 
the danger signal was raised and had to 
dash for the station without their 
doughty captain. - When they reached the 
station, the conductor was anxiously 
waiting for the much-sought-for Bishop, 
as he had orders to hold the train for 
him if necessary until 12:30. The nerv- 
ous conductor asked each of the Chicago 
tribe if he were the Bishop, but all had 
to painfully acknowledge they were only 
laymen. Then there was _ telephoning 
back to the hotel and a general scurrying 
around to find if the handsome Chi- 
cagoan had fallen asleep in the depot. 

The clock ticked off the fatal 12.30 and 
the train had to go. There was much 
solicitude among the Chicago delegates. 
Had Mr. Bishop been led away by the 
alluring wiles of St. Louis? Had he 
struck a $100,000 case somewhere and 
failed to land it in time to get to the 
train? Was he discussing the Arm- 
strong laws with “the mysterious stran- 
ger” and forgotten the time? Was he 
standing on some street corner still un- 
der the spell of Dr. Scovel’s great 
speech? Was he entranced in a game 
of billiards or bridge? 

It was with heavy hearts the delegates 
retired, each wondering where _ their 
leader was detained. 

Morning came and out of lower 13 
came the silver toned “Good morning, 
dear birdies. good morning to you.” No 
one could mistake it. From out the cur- 
tains peered the heads of the delegates. 
There was Bishop emerging from 13 with 
his ear trumpet, listening to the music 
of the rails. He had gone to the train 
at 11 o’clock, gotten to sleep, dreaming 
of decreased commissions and new pros- 
pects, all oblivious of the commotion he 
had caused. 


One of the Cleveland papers thus 
tells of a strenuous experience which be- 
fell W. O. Van Der Voort, special agent 
of the Norwich Union: 


Passersby on lower Seneca street yes- 
terday were amused at the desperate ef- 
forts of a fellow pedestrian to recover his 
stiff hat, which had blown far into the 
middle of one of the prospective water 
pipes stretched along the gutter. 

Once the strong but fickle wind had car- 
ried the headgear midway between each 
terminal of the pipe it ceased to act upon 
the derby and its possessor worked with 
might and main for some moments in a 
vain attempt to get it out. All of his 
efforts were unavailing, however, and after 
stick and stone alike had proved futile 
he proceeded upon ,his way with the hat 
still reposing in its place inside the pipe. 

None of the hat stores were open and 
the belated pedestrian was compelled to 
hoard a street car, probably to hie himself 
homeward. 


“Insurance Definitions,” by Williams; 
$1.10 by mail. 





Indianapolis’ Record 
Is Given in Report 


The National Inspection Company has 
gotten out a town report on Indianapolis 
of which the following is a summary: 


There are in all 60 sprinkler equipments 
in the city, 13 of which are provided with 
two sources of supply independent of city 
connections and 47 depending upon city 
connections as one of their two sources of 
water supply; 45 of these equipments are 
provided with outside steamer connections 
and about 75 per cent of same are less 
than seven years old. Private fire de- 
partments are very few. Building laws are 
good (passed in 1905), but are indifferently 
enforced. There are no laws at present 
governing the manufacture, storage and 
sale of explosives, although such a law 
is contemplated and will likely be passed 
soon. Gas and electric light used mostly. 

Principal industries are mercantile and 
various manufacturing; but the city can 
hardly be classed as a distributing center. 
Class of citizens on the whole is good, 
largely German and Irish, the former prob- 
ably dominating the affairs of the city; 
also quite a large number of negroes; per- 
centage of non-speaking English foreign- 
ers small; different nationalities are not, 
as a rule, located in district by themselves. 
There are about 16 railways entering the 
city, which is progressive and growing 
rapidly. 

s * + 

The town has not been very profitable to 
insurance companies, the figures for 
years, ending with the year 1905, showing 
a loss ratio of about 65 percent; the loss 
ratio for the past 10 years has been about 
50 percent: the year 1905 shows a loss 
ratio of 96 percent, largely due to the con- 
flagration of Feb. 19 of that year. The 
complete figures for the full périod men- 
tioned above are as follows: 


Loss 

Year. Receipts. Losses. Ratio. 
een $324,318 $ 83,723 26 
DE -Sidirilacye asin 304,36 199,901 66 
MEE asec cues 284,073 80,89 29 
ae 276,407 139,702 50 
a ee 9,413 749,39 242 
eee 04,646 241,902 79 
ME awadesuarede 345,336 259,501 75 
vetinarian arncotnesenn 370,030 358,714 97 
a ae 500,271 304,368 61 
EE wriseetaen em 585,204 164,105 28 
err 568,493 234,566 43 
EE aos wi aceeealon 582,200 712,090 122 
— RESRESRPRERE 591,608 337,974 57 
ere 585,575 221,540 38 
OR SS 635,944 174,298 27 
lL ere 655,270 207,394 32 
Se eee 695,144 695,244 100 
Seer 730,939 225,872 31 
ERE 818,192 287,448 36 
ere 850,917 286,798 34 
SRS 942,739 480,029 51 
BE  cyaaknuie tala 1,058,135 1,013,120 96 





$12,320,018 $7,458,584 


The general record of the fire depart- 
ment in handling fires is fair only. The 
department at present is quite deficient in 
the matter of equipment, and also in num- 
ber of men, the total number at present 
being hardly adequate properly to man ap- 
paratus now available, even when the en- 
tire force is on duty, with a result that in 
a number of cases apparatus has been 
sent to fires inadequately manned. This 
appears to be unavoidable with present 
force and is especially apt to occur during 
the hours allowed for meals, the seventeen 
substitute firemen on the force being de- 
tailed to fill the positions of men during 
their weekly leave of absence of one day. 
The deficiency of the equipment and force 
is said to be due to the rapid growth of 
the city and the difficulty of obtaining 
sufficient funds under present rate of tax- 
ation with which to meet the growing 
needs of the department. There seems to 
be some prospect, however, of an increase 
in taxation the coming year, which will 
enable the ie | to make some considerable 
improvement in its fire department. 

= s 7 


The water system, while originally de- 
signed as a high-pressure system, was 
hardly intended to sustain the pressure 
necessary at the present time, in addition 
to which a portion of the mains are very 
old and probably deteriorated to some ex- 
tent. The system, however, is, or will be, 
with the replacing of a few of the old 
smaller mains in the downtown district by 
larger ones, perfectly adequate to furnish 
all the water needed for fire purposes at a 
low pressure, and if the fire department 
were supplied with a sufficient number of 
engines, so that one or more engines 
might be sent to all fires on the first 
alarm, whether in the congested district 
or elsewhere, without drawing on _ the 
equipment designed to guard the confla- 
gration district, there should be no failure, 
either on the part of the water system or 
the fire department. 

Under present conditions there is always 
the possibility of the entire city being 
placed in jeopardy by the bursting of 
mains under fire pressure, the system 
thereby being reduced to the point of in- 
adequacy. However, the number of break- 
ages during the past five years would 
appear to be very small in comparison with 
the number of times that the mains have 
been called upon to sustain full fire pres- 
sure. 

There are still a few small mains in the 
downtown district connected with mains 
of much larger size, so as to form some- 


(Continued on Page 15) 
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IN LIFE INSURANCE CIRCLES. 


ACTION OF O’BRIEN 





1S UPHELD 


Judge Bunn of St. Paul Sustains Minne- 
sota Commissioner in Revoking License 
of National Protective League 


Judge Bunn of St. Paul in a decision 
sustained Commissioner O’Brien of Min- 
nesota in his effort to revoke the decision 
of the National Protective Legion of 
Waverly, N. Y. The concern sought to 
enjoin the commissioner from taking ac- 
tion. Judge Bunn says in his decision: 


The plaintiff brought this action to en- 
join defendant as insurance commissioner 
trom revoking its license to do business 
in the state. The plaintiff is a fraternal 
beneficial association organized under the 
laws of New York, and has for several 
years been licensed to do business in Min- 
nesota. Defendant threatens to revoke its 
license, unless enjoined, on the grounds 
that the plaintiff uses a form of contract 
which is not authorized by its charter, or 
at least not by the laws of this state. 
Under this contract a member in class 
“B” who has made his monthly payments 
and otherwise complied with the rules of 
the order is entitled to receive the sum 
of $5 for each month the member has 
belonged to the society during a period 
of five years. Besides these returns for his 
payments the member is entitled to receive 
during his life at the end of each five 
years of his membership a dividend in 
cash, out of the “excess accumulations” 
of the order, if any there be: the amount 
of the dividend is determined by the 
executive board of the order each year. 
It is this last feature of the contract 
that the defendant insists is in viola- 
tion of the laws of this state. 

* * ~ 


I do not think it is important to give 
this kind of insurance a name, whether 
it be called an “endowment,” a “dividend” 
or a “matured benefit’’ it is not very 
material. It is quite certain that it is 
radically different from payments to the 
member for disability and from payments 
to the beneficiary on his death. The 
former is in the nature of accident or 
casualty insurance, the latter in the nature 
of plain life insurance. The feature ob- 
jected to is not insurance at all but a 
contract for a payment to the member 
himself, depending upon no contingency 
excepting his payment of dues, and 
monthly payments during the five years 
and his being living at the end of that 
period, an investment by the member in 
the nature of a speculation. It is evident 
that the life insurance feature, or more 
properly speaking, the death benefit fea- 
ture of the contract, is of very minor 
importance. The beneficiary who will de- 
pend upon the members for support and 
who will need the insurance, receives an 
amount equal to $5 for each month in the 
five-year period in which the death occurs. 
This cannot be more than $300 and may 
be nothing. 

The payments for disability, from sick- 
ness or accident, are made to the member 
as loans, and are deducted, with interest, 
from the ‘maturity benefits,’’ or the death 
benefit, as the case may be. 

It is clear, therefore, that the main fea- 
ture of this contract is the endowment, or 
“matured benefit’? feature. Is this per- 
mitted either explicatively or by implica- 
tion by the laws of this state? 


* « > 
The court gave a lengthy resume of the 
authority under which the company 


operates, both as regards New York, which 
allows it to make endowment contracts or 
to pay benefits to living men, which, 
though, is not stated in declaration of in- 
corporation. Yet it has such powers in 
New York and probably in other states 
which remain silent on the subject. In- 
quiry still remains whether such contracts 
are permitted or prohibited. It is certain 
that the policy of this state is not to per- 
mit foreign associations to exercise powers 
in this state that domestic associations 
are not permitted to exercise. I am of the 
opinion that the insurance commissioner 
is abundantly justified in canceling plain- 
tiff’'s license to do business in this state 
because a portion of the business it is do- 
ing here is illegal under our statutes. I 
attach little importance to the fact that 
Plaintiff has been licensed to do business 
in this state for several years. I do not 
think that this is sufficient to estop the 
State from claiming the illegality of that 
business nor is there room for application 
for the law of practical contract. 


Great First Year’s Record 
the Philadelphia Life has closed its 
first year with the following results: New 
Insurance $17,000,000, premium income 
$361,500, assets $725,000, reserve $73,440, 
net surplus $251,560, paid-up capital $400,- 
000. It is operating in fifteen states. 


Big Meeting at Pittsburg 
Inasmuch as the members of the ex- 
ecutive committee of the National Asso- 
ciation of Life Underwriters, who have 
in charge the publication of Life Insur- 





ance News, will meet in Pittsburg, Nov. 
10, the Pittsburg association will give a 
banquet. President McMullen, ex-Presi- 
dents C. W. Scovel and W. D. Wyman, 
Secretary E. J. Clark, S. F. Woodman, 
chairman of the executive committee, 
and other National leaders will be 
present. 


Hoosier State Begins Business 


The Hoosier State Life of Marion, Ind., 
has received its license and will operate 
under the 1899 legal reserve deposit law 
of Indiana. It begins business with $800,- 
000 insurance in force. George A. H. 
Shideler is president. D. H. Jackson and 
J. W. Neff are the organizers. The for- 
mer is manager and secretary, and the 
latter superintendent of agencies. 


THINK TREATMENT WAS UNFAIR 


Officials of Indiana Life Companies Feel 
That Report Did Not Do 
Them Justice 


Indianapolis, Ind. Nov. 7.—(Special 
Correspondence.)—The report of the in- 
surance investigating committee made 


public through Governor Hanly of In- 
diana and giving none of the companies 
of his own state a clean bill has hurt the 
business of the companies of that state, 
according to statements of their officers. 
On the other hand, Auditor Bigler says 
the indications are, from inquiries and 
correspondence coming to the department, 
that the companies will be benefited by 
the report, which establishes the solven- 
cies of all the Indiana companies if it 
does criticise some of their methods. 

The companies, as is usual with in- 
surance companies, are loth to get into 
any controversy with the department or 
with the governor, and most of them 
have not yet defended themselves, and 
probably will not attempt it publicly 
against what they regard as unjust treat- 
ment at the hands of their own state offi- 
cials. They believe that the policyholders 
of the various Indiana companies and the 
people of the state generally had a right 
to hear both sides of so important a ques- 
tion as the report discusses, that the com- 
panies should have had opportunity to 
explain and defend. 

It is said in fact that the governor did 
not play fair with the home companies in 
not giving them a chance to be heard, 
and it is intimated that he preferred to 
have as his advisors two men with inti- 
mate relations to strong eastern com- 
panies. It is whispered that these two 
men might even turn up later as can- 
didates for the highest positions con- 
nected with the leading Indiana company. 
It is unfortunate for the home companies 
that the report was made public in the 
heat of a political campaign, that Gov- 
ernor Hanly was making many campaign 
speeches in different parts of the state, 
that the insurance investigation supplied 
him with considerable campaign material 
and that he repeated in his speeches 
much that Indiana companies say is ex 
parte statements in the committee’s re- 
port. To add to the trouble, Attorney 
Noel, chief of the investigators, also took 
the stump for his party and the insurance 
situation was the readiest material at 
hand for him. 

It is noticeable that the officers of the 
home companies overlook many good 
things the committee’s report says of In- 
diana companies, because they (the offi- 
cers) are blinded by the sting of what 
they allege to be the unfair and ill-con- 
sidered things said about some methods 
of the companies and their management. 
The officials of the insurance department 
are of opinion that the home companies 
will now have a better standing in the 
state, for although “the worst is known” 
the best is also known and policyholders 
and others, having the assurance that the 
companies are financially all right and 
having the .expectation that questionable 
methods will be corrected, will feel safe 
in committing their protection to these 
companies. 

An interesting report prevailed in In- 
dianapolis during the campaign just 
closed that the home life companies 
were maintaining headquarters in In- 





dianapolis and managing a fight against 
the Republican ticket because of Gov- 
ernor Hanly’s aggressiveness in inves- 
tigating these companies and having a 
long report concerning them published 
just before election day. Friends of 
the insurance companies say that re- 
forms are not carried on in so sensa- 
tional a way and they see other mo- 
tives behind the governor’s action. They 
charge that there is no more danger of 
loss in putting money in these life com- 
panies than in banks—which fail; in 
stocks of business and manufacturing 
concerns—which prove worthless, or in 
many other kinds of investments in 
which investors at times are imposed 
on. 


Great Year for Bankers Life 

The Bankers Life of Des Moines is 
breaking all its former records on new 
business. For the first ten months of 
1906 the new policies written amount to 
$41,200,000, and Secretary H. S. Nollen 
predicts that for the year the new busi- 
ness will pass the $50,000,000 mark, For 
the first ten months the record is $10,- 
000,000 ahead of that for the correspond- 
ing period in 1905. 


CLAIMS OF AMERICAN CENTRAL 


Takes Exception to the Statement That 
Its State Deposit Did Not Equal Its 
Reserve Liability 


The American Central Life issues the 
following statement regarding the recent 
report of the investigating committee: 

The American Central Life of Indiana 
advises that the committee appointed by 
the governor of Indiana to investigate the 
office of the auditor of state and Indiana 
life companies, reported that on Sept. 20, 
1906, the American Central Life had on 
deposit with the auditor of state securities 
amounting to $1,259,575, and reported that 
upon a revaluation by the committee the 
reserve liability was $1,276,438. 

The company.claims that upon Sept. 20, 
1906, it should have had credit for securi- 
ties then on deposit with the auditor 
amounting to over $35,000 in excess of the 
valuation as made by the committee, and 
it also claims that the reserve was in- 
correctly computed by the committee and 
when properly made will reduce the 
amount fixed by the committee in the sum 
of $12,560, and, therefore, that the deposit 
has at all times been more than the legal 
requirements. 

The company claims that it had no 
knowledge that a revaluation of the poli- 
cies or of the securities on deposit with 
the auditor was to be made, and that since 
the report was written it has increased 
its deposits by more than $85,000, and that 
it now has on deposit with the auditor 
more than $100,000 in excess of the legal 
requirements. 

The company claims that there never 
has been a time since its organization 
when it has not had securities on deposit 
with the auditor largely in excess of its 
legal reserve liabilities. 

The last annual statement of the com- 
pany as accepted by the present insurance 
department of Indiana shows it to have 
had admitted assets of $1,303,208, of which 
$229,143 was admitted surplus with insur- 
ance in force of $18,252,031. 

The company reports that at present it 
has insurance in force of $22,000,000, and 
that its assets are more than a $250,000 
in excess of its liabilities. 

During the past year the company has 
purchased a valuable office building, situ- 
ated on Monument place, in which its 
home office is located, and that its busi- 
ness is in a very prosperous condition. 


McMullen to Open the Campaign 
Frank E. McMullen of Rochester, N. 
Y., the newly elected president of the 
National Association of Life Underwrit- 
ers, will address the Life Underwriters 
Association of Pittsburg, Nov. 10. 
This club has for years entertained the 
incoming president, and will do so this 
year. Mr. McMullen will outline his plan 
of campaign, and explain what he hopes 
to accomplish during his administration. 
“The work of the association is to be 
along different lines this year than here- 
tofore.” said Mr. McMullen. “In the 
past the president has been going about 
the country speaking before the local as- 
sociations. That is a good feature, but it 
is apt to interfere with the work of the 
organization, and there will probably be 
less of it this year than heretofore. | 
expect to make two or three trips, when 
I shall visit local associations.” _ ; 
Mr. McMullen expects to be in Chi- 
cago Nov. 12, when the conference of 





governors, attorneys-general and insur- 
ance commissioners is to meet again to 
hear the final report of the legislative 
committee. 


Will Move Agency Office 

J. H. Dunn, state manager of the Se- 
curity Life & Annuity for Illinois, will 
remove his offices to the Chicago Sav- 
ing & Trust building on Nov. 15. Mr. 
Dunn has had considerable success with 
his field for the company and since Sept. 
1 has made quite a record on new busi- 
ness written. 

The company more than ever is satis- 
fied with its change of home offices from 
Philadelphia to Chicago, especially as it 
has a strong array of directors of which 
it is justly proud. 


SPOKANE WILL HAVE COMPANY 


Western Union Life Is Being Organized in 
the Northwest With $200,000 Capital, 
$50,000 Surplus 


Spokane, Wash., Nov. 7.—(Special.) 
With Spokane stockholders representing 
$30,000,000 the Western Union Life is 
being organized with headquarters in 
Spokane. It will have a capital of $200,- 
000 and a subscribed surplus of $50,000. 
The stock has been placed in Washing- 
ton, Idaho, Oregon and Montana. 

“None of the funds of this company 
will be invested in speculative securities,” 
said R. Lewis Rutter, manager of the 
Spokane & Eastern Trust Company and 
stockholder in the new company, “and 
it is not likely the company will go out- 
side the four states mentioned in search 
of business during the next four or five 
years. At the same time there will be 
abundant opportunity in the development 
of the natural resources of this country 
in ways that will not only be advanta- 
geous to the policyholders, but will con- 
tribute materially to the development 
and welfare of these four northwestern 
states, which sent more than $4,000,000 in 
payment of premiums east last year in 
excess of the amount returned to the 
policyholders.” 


Fight Over Big Policy 

The Mutual Life of New York has de- 
nied liability on a $50,000 policy held by 
Col. Frederick W. Blees of Macon, Mo.., 
on the ground of lapse of premiums and 
that the company had already loaned to 
Colonel Blees the full reserve on the 
policy. Colonel Blees died in St. Louis 
on Sept. 8. On Sept. 29, 1901, the Mutual 
Life issued the policy and the insured 
paid three annual premiums of $4,291.50 
each. On Oct. 12, 1904, the insured bor- 
rowed $9,550 and executed his note there- 
for, which note is yet unpaid. Colonel 
Blees lapsed on Sept. 29, 1905. Shortly 
previous to his death he had opened ne- 
gotiations looking towards reinstating the 
policy. The company demanded that he 
pay premium and interest due and stand 
a new medical examination. This ex- 
amination was never taken. 

The executors of the estate of Colonel 
Blees propose to enter suit for the full 
amount under the extended insurance 
statute of Missouri, claiming that at the 
time the loan was made the law of Mis- 
souri did not allow a company to loan 
money to policyholders for any other 
purpose than the payment of premiums. 
However, in March, 1903, the legislature 
passed a law legalizing loans on policies 
for other purposes than payment of pre- 
miums. The main question will be 
whether there was enough reserve after 
deducting the loan to extend the policy 
from Sept. 20, 1905, the date of the lapse, 
to Sept. 8, 1906, the date of death. The 
company holds there was no reserve, as 
the full amount had been loaned. 


State Association’s Position 

The executive committee of the Ameri- 
can Life Convention has printed its res- 
olutions in regard to the Armstrong law 
favoring the preliminarv term valuation 
and objecting to the adoption of stand- 
ard forms of policies, and sent them to 
the various insurance departments. Presi- 
dent Robison of the Bankers Reserve 
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Life of Omaha, in a letter on behalf of 
the committee, gives further reasons for 
the association’s position. Mr. Robison 
says his committee faces the grave re- 
sponsibility in the action of the next 
legislatures of the various states in 
adopting the standard forms of policies 
and placing the smaller companies “in a 
straight jacket.” The American Life 
Convention is composed of companies of 
the west, middle west and south. 





NEWS OF THE BIG COMPANIES 





Some Chicago Policyholders Hold an Anti- 
administration Meeting—Commissioner 
Folk of Tennessee Gets Busy 





Chicago policyholders of the Mutual 
Life and New York Life, to the number 
of two or three hundred, met in the Y. 
M. C. A. auditorium Saturday in response 
to a call issued by H. N. Higginbotham 
of the International Policyholders Com- 
mittee. Speeches were made by Mr. 
Higginbotham, Herbert N. Fell of New 
York, a former manager of the Mutual, 
and others and resolutions were adopted 
denouncing the administrations of the 
two companies and calling on policyhold- 
ers to vote the “international” ticket of 
the New York and the “united commit- 
tee’s” ticket of the Mutual. 

Mr. Higginbotham said he had just 
received word from New York that only 
about 30 percent of the policyholders 
of the two companies had voted yet. 

* * 


Commissioner Folk of Tennessee is urg- 
ing all policyholders to vote the Untermyer 
ticket. He has summoned the New York 
Life and Mutual general agents before him 
= see what they are doing in campaign- 
ng. 

Commissioner Folk has summoned Vice- 
President Dexter of the Mutual Life and 
Vice-President Perkins of the New York 
Life to appear before him Thursday of 
this week at Nashville. He wants to ex- 
amine them regarding the charges that 
agents are being coerced into working for 
the administration tickets. He will report 
the result of the examination to the com- 
mittee of fifteen of the Chicago Confer- 
ence, which is to meet in Chicago Nov. 12. 

George T. Dexter, vice-president of the 
Mutual Life, announced that he would not 
go to Tennessee in response to the sum- 
mons of Commissioner Folk to answer 
complaints of policyholders that their 
money was being used in an effort to re- 
elect the present management of the com- 
pany. Mr. Dexter explained that President 
Peabody was absent, First Vice-President 
McClintock ill, and that the business of 
the company required his presence at the 
home office. He said he would answer any 
questions which Commissioner Folk might 
send him or if the commissioner would go 
to New York he would appear before him. 


Secretary Fish of the Mutual Life Policy- 
holders Association says that owing to the 
alleged coercion of agents by the Mutual 
Life officers, a number of insurance com- 
missioners will soon meet in New York to 
make an investigation. It is said the com- 
missioners of Michigan, Tennessee, Minne- 
sota and Missouri will attend the New 
York meeting. 

Assistant Attorney-General Stone of 
Minnesota holds that there is nothing in 
the law of that state to prevent agents 
from spending their time working for the 
administration tickets of the companies. 

Deputy Insurance Commissioner Hadley 
of Michigan went to Detroit last week and 
the books of the Mutual Life office were 
turned over to him by H. Wibert Spence, 
state manager, giving free opportunity for 
a detailed examination of them with refer- 
ence to charges that money of policy- 
holders was being used to further the cam- 
paign of the administration ticket of 
trustees. 

. 7 * 

Superintendent Kelsey of New York has 
notified the companies and the various 
2 a gy paid associations that section 97 
of the Armstrong law is effective now. 
This section prohibits the making of ad- 
vances to agents. There have been many 
complaints that the Mutual and New York 
Life are sending advances to be used for 
the administration tickets. The companies 
contended this section does not go into 
effect until next year. 

It was said on good authority that Dis- 
trict Attorney Jerome does not propose to 
take any action in the cases growing out 
of the election for trustees in the Mutual 
and New York Life until the election is 
over, if he does then. This will be on 
Dec. 19. 

Mr. Jerome, it is said, does not see why 
he should drag himself or his office into 
the present election for trustees of the 
Mutual. He is quoted as having said that 
he didn't propose to take sides in a fac- 
tional fight for control of the company. 
Mr. Jerome, it is said, will willingly take 
up any complaints of wrongdoing or irregu- 
larity when the election for trustees shall 
have ended as far as the sending in of 
the policyholders’ ballots. 

It is stated Commissioner Prewitt of 
Kentucky will instruct the Mutual to re- 





store Biscoe Hindman as manager at 
Louisvilie or suffer the revocation of its 
license. 

It is said that about 3,000 of the 8,000 
St. Louis policyholders of the New York 
Life have voted. Out of 866 who replied 
to letters from the home committee (ad- 
ministration) asking how they voted, only 
nine policyholders said they had voted the 
International committee’s ticket. 





Will Work No “Schemes” 

The Louisiana National Life of New 
Orleans, in announcing the appointment 
of Courtenay Baylor as superintendent of 
agents, says: “As this company does not 
and does not intend to resort to the pro- 
duction of business by selling stocks or 
writing board contracts or by any other 
means than straight insurance methods, it 
is not expected that the business will be 
large during the first few years, but that 
the amount written will be profitable and 
permanent. A fair amount of paid-for 
business is already on the books and 
we outlook for the future is most excel- 
ent. 





CLEVELAND LIFE PROGRESSING 





Organizers Expect It Will Be Ready for 
Business Soon—Will Write Non- 
participating Only 





The organization of the Cleveland Life 
Insurance Company is going along in 
good shape and in all probability will be 
completed by the election of a board of 
directors and officers within a short time. 
Wilbur Wynant of the American Agency 
Company, Superior building, Cleveland, 
is the active man in organizing the com- 
pany. It will have a capital stock of 
$125,000 and the stock will be sold at a 
premium of 50 percent in order to pro- 
vide a surplus to begin operations upon. 
Quite a lot of the stock has already been 
sold and it is said that $500,000 in in- 
surance has been pledged. 

Nothing but nonparticipating business 
will be written. Actuaries have been at 
work for some time on policies and other 
forms for the company, and they will 
probably be ready as soon as the company 
is in shape to begin business. It is not 
known just what plan will be adopted 
for securing business, but Mr. Wynant 
will be at the head of the field force and 
it is said that W. S. Shelton will be the 
secretary. 

This is Cleveland’s first regular life in- 
surance company and it expects to merit 
and receive a good local patronage. 





Backers of Northern Life 
Some of the stockholders and promi- 
nent backers of the Northern Life of 
Chicago which is just entering the field 
are. 
John Farson, Farson, Son & Co., stocks 
and bonds. 
Cc. R. Stouffer, Chicago manager, Royal 
Insurance Company. 
——_ Ryan, owner Ryan hotel, St. Paul, 
nn. 
Julian Barnes, architect. 
Taylor A. Snow, Haberer & Snow, real 


George C. Davis, G. M. Davis Reg. Co., 
steam ees. 

Edmund G. Fiedler, A. B. Fiedler & Sons, 
dress trimmings. 

M. A. Patterson, A. G. F. A., C., R. L & 


P. Ry. 
Samuel H. Harris, secretary Chicago 
House Wrecking ae. 
J. Henry Krause, Krause vings Bank. 
Cc. G. Lumley, physician. 
O. F. Mueller, Perry, Mueller & Co., Wool- 


ens. 

James A. Singler, secretary Rogers & Co., 
engravers. 

A Ebi, John Deere Company, Moline, 


ies Trowbridge, Trowbridge & Niver 
Company, stocks and bonds. 

Fred C. wyer, Swift & Co., department 
manager. 

A. J. Hitt, C., R. I. & P. Ry. freight agent. 
The Northern Life was licensed last 

week by the Illinois department and has 

already begun operations. On Friday 

evening of this week Secretary Lee F. 

Cole will give a banquet to the officers, 

directors and others who helped in the 

organization work. 


LIFE APPOINTMENTS. 
Ohio 
Etna—A. W. Green, Windsor. 
Amer. Cent.—John Pitman and W. R. 
Stelle, Zanesville. 
Equitable, N. Y.—R, G, Owen, Toledo. 








Equitable, Ia.—J. Q. Bosselman, Cleve- 
land. 


Home—I. T. Green, London. 

Manhattan—R. B. Sulter, Cleveland. 

N. W. Mutual—F. T. yers, Bellaire; 
W. D. Holloway, Columbiana; D. T. Hiser, 
Greenfield; C. G. mb, Elyria; T. W. 
Yates, Youngstown; I. C. Gibbons, Akron; 
G. J. Gail, Fowler. 

New Eng. Mutual—V. J. Schott, Canal 
Dover. 

Pittsburg L. & T.—J. W. Keegan, Co- 
lumbus. 
Royal Union—C. R. Powers, Youngstown; 

M. Phillips, Defiance. 

. P. Lenihan, J. L. Rice & 
Co., Cleveland; C. R. Weisfield, Painesville. 


Michigan 
Equitable, Ia.—T. S. Ribble, Bay City. 
Federal—W. L. White, Grand Rapids. 
Prov. Savings—F. A. Peterson, Adrian. 
Security Mut.—Earle Murray, Menomi- 
n 


ee. 
Sun—Albert Dutemple and D. R. Ten- 
nant, Calumet; Ernest Bussell, Detroit. 





LIFE NOTES 


The Reliance Life of Pittsburg will retire 


from New York Jan. 1. 


The Oregon Life, Portland, is contem- 
plating entering Missouri and other middle 
west States. 

Hon. William T. Cobb, governor of 
Maine, has been elected a director of the 
Union Mutual. 


The St. Louis Life Underwriters Asso- 
ciation will hold its regular meeting and 
dinner Nov. 20. 


The next meeting of the Chicago Life 
Underwriters Association will be held Nov. 
27 at the Union League Club. 

W. M. Woodruff, formerly with the Mu- 
tual at Cleveland, has been appointed gen- 
eral — of the Hartford Life for north- 
ern 0. 


The Citizens Life of Louisville, Ky., has 
applied for admission to Missouri. The 
company intends to do an active business 
in Missouri. 


The supreme court of Illinois has de- 
cided that the mortuary and expense funds 
of fraternals incorporated in that state 
are subject to taxation. 


H. W. St. John, for forty years actuary 
of the A®tna Life, lectured to the students 
of the University of Minnesota the other 
day on ‘‘Assessment Insurance.” 

M, F. Bayard, from the home office, suc- 
ceeds H. L. Orear as cashier at the central 
office of the New York Life in St. Louis. 
Mr. Orear will take up field work. 


Manager E. H. Elwell of the Michigan 
Mutual Life at Chicago has been confined 
to his home with illness for six weeks. He 
is still unable to attend to business. 

The Home Life’s new commissions have 
been incorrectly stated. They are 50 per- 
cent on ordinary life, 45 percent on 20- 
payment life and 35 percent on 20-year 
endowments. 

George W. Riggs of Chicago, the well- 
known life insurance man, has become 
c~o of the sales department of the 
Unite States-British Columbian Farm 
Land Association. 


Members of the Catholic Order of Forest- 
ers are stirred up over a rate readjust- 
ment, which is being framed for action 
at the convention at St. Paul next Au- 
gust. Old members fear that a heavy ad- 
vance will be their portion. 


George N. Smith, formerly with the John 
Hancock in Chicago, who resigned to be- 
come agency manager of the Federal Mu- 
tual Endowment, being organized by E. C. 
Kingsbury & Co. of Chicago, has given 
up his position with the latter concern. 

The Northern Indiana Life Underwriters 
Association met at the Hotel Wayne, Fort 
Wayne, last week. . W. Orr, who at- 
tended the St. Louis convention, reported 
on it and speeches were made by several 
others, including two medical examiners. 


Bennett Wasserman, the St. Louis stock 
broker who died a few days ago, carried 
insurance of close to $100,000. Some of the 
policies follow: Equitable, $10,000; New 
York, $10,000; Northwestern Mutual, $15,- 
000; Fidelity Mutual, $5,000; Illinois Life, 
$10,000; Missouri State, $1,000; Kansas 
City, $1,000 


J. H. O’Brien, representing the State 
Mutual Life, has been in Des Moines and 
other western points investigating the dis- 
appearance of George R. Griswold, the 
company’s Iowa state agent, who several 
months ago was reported to have been 
murdered but later was said to have been 
seen at various points. 


The A. O. U. W. in the jurisdiction of 
Utah, covering three states, has abandoned 
the insurance feature and wiil remain a 
social organization. Members who desire 
may transfer to the supreme lodge for 
insurance. There are between $38,000 and 
$40,000 in unpaid death losses in the Utah 
jurisdiction and deaths are coming fast. 
It is said the supreme body will undertake 
to pay these claims on the installment 
plan. ; 

A delegation from the Undertakers As- 
sociation of Missouri have presented to the 
Missouri department a protest against the 
manner of operation of burial societies, of 
which there are a large number in Mis- 
souri. As these associations are not placed 
under the control of the insurance depart- 
ment by the present law, the department 
cannot put a stop to their bad practices, 
but the undertakers will endeavor to have 
the next legislature place these associa- 
tions under its control and supervision. 





BIG LIFE CONTEST IS WAGED 


(Continued from Page 2) 


icyholders in such a way as to make 
manifest that intention. But any real 
policyholders’ movement was headed off 
by the complete monopolization of the 
field by Messrs. Untermyer and Scrug- 
ham, who, in the nature of the case, are 
looking after themselves and who can 
hardly be expected to devote the time 
and money which they are expending to 
such a cause without hope of reward. 
Any real movement of reform, to com- 
mand respect, must have proceeded from 
the body of the policyholders themselves 
and the Untermyer-Scrugham forces did 
not wait for such a movement to take 
form. It is quite likely that it would not 
have assumed large proportions without 
the aid of organizers, but while it might 
not have availed much in the present 
election it would probably have been the 
beginning of an organization which even- 
tually would have secured control for the 
policyholders. 
Attitude of Biscoe Hindman 

A fact which may weaken the adminis- 
tration considerably is in the position 
which has been assumed by Biscoe Hind- 
man of Kentucky. The argument against 
Fell, Paige, Hindman and others has 
been that they were selfishly ambitious 
and that their luke-warmness in support- 
ing the administration was due to the 
fact that they were on the third ticket for 
trustees of the company rather than that 
they were truly solicitous for the policy- 
holders. Mr. Hindman has come out in 
support of the United Committee’s ticket 
and is thus working against the ticket on 
which his own name appears. Personally, 
therefore, he had as much to gain by 
sticking to the administration as he can 
possibly profit by supporting the United 
ticket, even thought it wins, which does 
not seem probable. 

Third Ticket Has No Show 

It would seem that Mr. Hindman’s 
failure to support his own ticket means 
that the third ticket is out of the race. As 
a matter of fact it was, as all insurance 
men will agree, the best ticket of the three. 
President Peabody, notwithstanding the 
unfavorable conditions under which he 
came into office, has made a good impres- 
sion. With him and Actuary McClin- 
tock heading the ticket and the old Mc- 
Curdy trustees replaced by the very excel- 
lent men that were named, a judicious 
compromise was possible which, had 
President Peabody not opposed it, would 
probably have been the best solution to 
the existing situation. 

Secrecy as to New York Life 

Of the New York Life almost nothing 
can be gleaned. The actual fighting is 
largely in the Mutual Life alone. Every 
New York Life man, whether at the home 
office or in the field, is strictly on guard. 
Although it is understood that George W. 
Perkins is permanently out of the com- 
pany, it is very largely his policy that is 
being carried out by his former associates. 
The official staff and the agency directors 
form, in effect, a close corporation for 
the control of the company, and all the 
avenues to the inner workings are closed. 
There is no discussion of New York 
Life affairs because there is no knowl- 
edge of them. The McCall policy of full 
publicity appears to be completely re- 
versed since the Armstrong investigation. 
As a matter of fact there has always 
been less real publicity, of the kind em- 
phasized in recent months, in the New 
York Life than perhaps in any other com- 
pany. 

Insurance a Factor in Politics 

Insurance played an important part 
in the state political campaign. The 
Hearst side maintained that the insurance 
reforms have not been actual; that there 
has been merely a change in a few names, 
with no improvement in condition. Mr. 
Hughes insisted that real reform is being 
accomplished. In a speech the other day 
he said: 

We have as a result the great business 
of insurance put upon a sound founda- 
tion, and every insurance man in the state 
is proud of the reform. In stock compa- 
nies like the —_— provision has been 
made so that direc can give to policy: 
holders the right to vote, and in the 
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Equitable to-day, since the insurance in- 
pane ae they are permitted to select 
twenty-eight out of the fifty-two directors. 
Where stock companies exist an - 
nity has been afforded for the retirement 
of stock only upon the consent of the pol- 
icyholders, and Mr. Ryan will never see 
a cent of the money he paid Mr. Hyde for 
his stock unless the policyholders of the 
Equitable want to give it to him. And 
there is not much chance of that. 

Now, that is an illustration of the sort 
of talk we have had in speech and in edi- 
torials, which seems to me is an insult 
to the intelligence of the reading public. 
If I am governor I propose to see to it that 
the interests of policyholders, about which 
I may rightly claim to know something, 
shall be conserved. If there is any mis- 
take in the law, or anything further is 
needed in the light of experience to make 
true reforms effective, I propose that so 
far as my ability goes, it shall be had. 


RETURNS 10 STOCK RATE FORMS 


(Continued from Page 1) 


dowment plans, and will be made payable 
in One sum or in installments on the 
= apa and income bond or income bond 





Will Have Disability Clause 

All new contracts will contain a dis- 
ability clause. Additional protection with- 
out additional cost will be embraced in all 
ordinary life limited payment and endow- 
ment contracts upon standard lives by 
means of an undertaking by the company 
to pay premiums for the insured if he 
shall become totally and permanently dis- 
abled by accident or disease. This novel 
and original provision affords absolute pro- 
tection against lapse or forfeiture in case 
the insured shall not be able for the reason 
stated to earn and pay his premiums, and 
removes all ground for the apprehension 
of that danger suffered by many when in- 
surance is taken. 

In the case of limited payment life and 
endowment contracts, the company will 
agree, in event of total and permanent dis- 
ability, to pay all subsequent premiums. 
Such payments will not constitute a charge 
against the insured or a lien on the con- 
tract while the cash loans, cash values and 
other surrender values, etc., will continue 
to increase as though the premiums were 
being paid by the insured in cash. 

In case of ordinary life contracts, if the 
insured becomes disabled in like manner 
before attaining the age of 60, a similar 
guarantee is given. If the disability oc- 
curs after age 60 is attained, the company 
agrees to automatically charge the pre- 
miums against the contract, but without 
interest. In such cases, therefore, the 
company virtually becomes the trustee of 
the insured, charged with the responsibil- 
ity of secing that the contract is continued 
in force, with increasing values, and with- 
out making any charge beyond the usual 
premium on the contract. 

Uniform Premium Policy 


The uniform premium contract is the 
name given to the present nonparticipa- 
ting contract. This ferm will be issued at 
the present rates, excepting at the older 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 
Company 
CHICAGO, Illinois 


When better Accident and Health policies can 
be written, we will write them. 

Good Contracts in Good Territory to Good Men. 

Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1206 Michigan Ave., Chicago, Ii. 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE: 
184La Salle St., Chicago 513 Hanover Bank Bldg. 


ISAAC L. ELLWOOD, President 
ALBERT J. HOPKINS, Vice-Prest. 
FRED M. BLOUNT, Vice-Pres. 
GEO. W. CHILDS, Asst. Sec’y. 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, lowa, Missouri and 
Kentucky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 











“THE OHIO COMPANY.” 

The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO, 

Capital $500,000.00, Fully Paid 


Becomes Surety on Bonds. 
Chartered Under Ohio Laws, 


$200,000 Deposited with Insurance Commissioner 








ages, where a slight increase will be made 
when the new rate Ks are issued. The 
cash and paid-up values on the ordinary 
life form will be increased to some extent, 
as will the cash values on the limited pay- 
ment life form. 


Premium Reduction Policy 


The premium reduction contracts are 
designed especially to meet the needs of 
those who prefer to pay a high premium 
in the first year of insurance and receive 
a dividend in the second and subsequent 
years. Instead, however, of an unknown 
and uncertain dividend, the premium re- 
duction contracts will guarantee a definite 
reduction. After the first year the insured 
may either pay the reduced premium or 
apply the difference to purchase a paid-up 
addition. In this way the chief attrac- 
tions of annual dividend insurance will be 
paralleled without its uncertainties as to 
amount of dividends or the additions 
which they will purchase. Furthermore, 
the Travelers’ contract will possess two 
great advantages: First, the disability 
clause; second, if the insured will elect 
in his application, or within one year after 
contract is issued, to apply all reductions 
to the purchase of additions, the company 
will guarantee the amount of such addi- 
tions, and in the case of life policies, and 
25 and 30 year endowments at the end of 
20 years, and in the case of 10, 15 and 20 
year endowments, at the end of the endow- 
ment period. 


Premiums on the New Policies 

The premiums in the first year of insur- 
ance on the premium reduction contracts 
will be the same as on the present par- 
ticipating contracts. _The amount of the 
reduction in the second and subsequent 
years will depend largely on the table of 
guarantees selected. The 3% percent gvar- 
antees will be the same as under the 
present nonparticipating contracts, with 
the exception of the increases above 
noted. The 3 percent guarantees will be 
the same as under the present participa- 
ting contracts. 

If the applicant wishes to pay the low- 
est possible premium on this plan, he 
should apply for the premium reduction 
contract with 3% percent guarantees. If, 
however, he is willing to pay a slightly 
higher premium for larger cash loans and 
other values, the premium reduction con- 
tract with 3 percent guarantees is pref- 
erable. 

The trust provision will be contained in 
all contracts payable in one sum. The 
promise of participation in interest earn- 
ings has been replaced by a guarantee of 
3% percent on sums on deposit, and the 
annual installments have been correspond- 
ingly increased. 

All contracts will be incontestable after 
one year, as heretofore. 

Insurance on Women 


Hereafter the extra premium on con- 
tracts issued cn the lives of women will 
be as follows: 

On ordinary life contracts, $3 per $1,000 
during the continuance of contract (in- 
stead of $5 per $1,000 to age 48, as at 
present). 

On limited payment life contracts and 25 
and 30 year endowments, the extra pre- 
mium will be $2 per $1,000, payable during 
the premium paying period. 

On 10, 15 and 20 year endowments the 
extra premium will be $1 per $1,000. pay- 
able during the premium paying period. 

Contracts issued on the lives of women 
will contain the disability clauses as 
herein explained. 


Some Special Features Stated 


The five-year convertible term and the 
ten-year term contracts will be continued, 
although later some slight changes tay 
be made in the rates at the older ages. 
Term contracts will not contain a disabil- 
ity clause. 

If contracts are issued after Jan. 1 on 
substandard lives, extra premiums will re- 
place the present system of liens and 
special dividend classes, but such contracts 
will not contain a disability clause. 

New contracts issued on lives engaged 
in hazardous occupations will be subject 
to the extra premiums formerly charged. 

The company will continue to issue its 
present contracts up to Dec. 31. In the 
meantime the disability clause, as ex- 
plained, will be attached to each contract 
issued on a standard life, and the in- 
creased surrender values noted will be 
written in the nonparticipating forms. The 
new contracts are in press and will be 
put into use as fast as printed. We hope 
to be ready to issue all forms by Nov. 15. 


How Companies Will Line Up 
The Insurance Press has made an in- 


vestigation and -finds the following New 
York companies will write only nonpar- 


ticipating policies after Jan. 1: Life In- 
surance Club, Metropolitan, United 
States and Washington Life. The Life 


Association of America and Provident 
Savings have not yet reached a decision, 
but will probably write only nonpartici- 
pating. The rest of the companies will 
write participating. 

Since the Insurance Press made its in- 
vestigation, the Provident Savings has 
announced to its agents that it will go 
on a nonparticipating basis exclusively 
Jan. 1. 


Expense account books, monthly and 
yearly, 





NEW MOVEMENT IN FRATERNALS 


(Continued from Page 1) 


Plan Plan Plan Plan 
Age. ~—” — = 7 
55 4.25 4.70 2.15 2.50 
56 4.45 4.85 2.30 2.60 
57 4.65 5.05 2.45 2.70 
58 4.90 6.25 2.60 2.80 
59 5.15 5.45 2.80 2.90 
60 5.40 5.70 3.00 3.00 
61 5.65 nets 3.20 cece 
62 5.95 3.45 
63 6.25 3.70 ° 
64 6.60 4.00 oe 
65 6.96 6.95(*) ae 
66 7.35 oon cee 
67 7.79 ; oe 
68 8.20 ‘ 
69 8.65 ° 
70 9.15 onse 
71 9.70 eves 
72 10.30 ooge 
73 10.95 cove 
74 11.6 sees 
75 12.35 coos 
76 13.15 coos 
77 14.05 ° 
78 15.00 
79 16.10 
80 17.30 
81 18.65 
82 20.15 
83 23.80 
84 23.80 
85 26.10 


(*) Level for life thereafter at $6.95 per 


Description of New Policies 
The four plans are thus described: 


Under the Level Life Plan, the member 
pays. in the early years of life, an amount 
n excess of the cost during his early 
years, from which payments the reserve 
is accumulated to enable him to keep his 
payments level through the later years of 
his life, when the risk is increased to the 

nk. Under this plan the member pays 
to the Rank an amount to be held by It, 
which, with its accumulations and accre- 
tions from interest earnings, is calculated 
as sufficient to defray the excess of cost 
over the’ monthly payments during the 
later years of life. It is therefore essen- 
tial, under this plan, that the insurance 
institution at all times have a sum of 
morfey accumulating known as the reserve. 

The Twenty-Year-Payment Plan is simi- 
lar to the Level Life Plan, differing in re- 
poe ig monthly payments only during the 
rst twenty vears of —— and re- 
quires the accumulation of a larger re- 


serve. 
Modified Step Rate Plan. 

The Modified Step Rate Plan contem- 
plates the payment to the Rank by the 
member each year, the precise cost of his 
insurance; that is, he reimburses the Rank 
for the risk he imposes upon it each year. 
As a necessary result of this plan, as the 
risk increases, the payments increase 
therewith. This plan is, in the later years 
of life, practically prohibitive, by reason 
of which and the frequent changes in the 
amount of the monthly payments, it has 
not generally proven popular, except to 
those who want insurance at the lowest 
possible cost during the early years of 
their life, or tempora insurance; and 
with whom it is exceedingly popular, and 
as the demand for insurance upon this 
plan has grown in the insurance world 
We recommend it as one of the plans to 
be issued to those who desire this charac- 
ter of insurance. While no reserve is ac- 
cumulated under this plan, the member 
therein participates in the annual ac- 
counting. 

The Level Plan to Age 65 is also similar 
to the Level Life Plan, but requiring the 
accumulation of a smaller reserve, as the 
monthly payments and insurance cease at 
age 65. 
Some of the Policy Conditions 


All policies in the new class will he 
incontestable after three years. Mor- 
tuary and expense funds are to be 


kept entirely separate. 

On the new class there will be an 
annual accounting. After providing for 
mortality, expense and reserve, if there 
shall be a surplus equal to or exceed- 
ing one or more monthly payments 
from all members who have been in- 
sured for one full year or more, there 
shall be a distribution of surplus. 

As to lapses there is a _ surrender 
charge after three years and the policy- 
holder may either take a paid-up or 
extended certificate. 

Loans will be made at 5 percent not 
to exceed 90 percent of the reserve. 


MISCELLANEOUS NOTES 


Netterville & Dye succeed James J. 
Netterville at Anderson, Ind. 


The German of Freeport has brought 
suit for $50,000 damages against parties 
who brought attachment suits at New 
Orleans recently to collect San Francisco 
claims. The company claims their charges 
injured its business to this extent. 

The interest taken by municipal au- 
thorities in the Western Association of 
Electrical Inspectors is shown by the fact 
that of eleven municipal inspectors who 
attended the Indianapolis meeting, nine 
had their expenses pid by their re- 
spective cities. 














AMONG CASUALTY AGENTS, 


Home Office Building and Debate 
Waxes Tempestuous 


Directors of the United Surety held 
a warm meeting last week, in the course 
of which President William G. Hoffman 
resigned. He was induced later to with- 
draw his resignation. The controversy 
arose over the valuation of the company’s 
home office building, which has been 
placed in the statement at $235,000, while 
President Hoffman and General Manager 
Brown hold that it should be but $175,000. 

The Commercial & Farmers National 
Bank of Baltimore owns a large block 
of stock in the United Surety and with 
what its officers and other friendly in- 
terests own individually, the bank has a 
controlling interest in the stock. The 
bank sold the surety company the build- 
ing in question for $150,000 in stock and 
$85,000 cash, The bank had carried it 
on its books at $263,000, the cost price, 
and the comptroller of the currency had 
never objected. The bank interests, 
therefore, held that $235,000 was not an 
excessive valuation for the surety com- 
pany to place upon it. As holders of so 
much of the surety company’s stock, they 
objected to a marking out of $60,000 of 
its assets and surplus, by reducing the 
valuation to $175,000. They endeavored 
to keep it at the old figure, but were 
beaten. Then they tried for a com- 
promise at $200,000, but President Hoff 
man said he never would sign a state- 
ment of the company with the building 
put in at over $175,000. However, on the 
vote on the compromise, the president 
and his supporters were defeated by one 
vote. Then the president resigned and 
left the meeting. A committee of direct- 
ore later induced him to reconsider his 
action. 

Report at Baltimore has it that New 
York capitalists, headed by Charles M. 
Schwab, former president of the United 
States Steel Corporation, and Senator 
Anthony Higgins of Delaware are after 
the control of the United Surety. Hold- 
ers of a majority of the stock would not 
discuss the report. 

Another report has it that the 
Schwab mentioned is not the steel king 
but a New York banker and that he 
is acting in conjunction with former 
President Olin Bryan, who is seeking 
to regain control of the company and 
put in new officers favorable to him- 
self. It is said the stock controlled by 
the Commercial & Farmers National 
Bank is to be sold soon, an offer at 
about par having been made for it. 

The valuation of the company’s 
building has finally been fixed at 
$100,coo with $5,000 for furniture and 


By one of the largest and oldest Old Line 
Companies writing Health and Accident In- 
susance, and now opening a Monthly Pay- 
ment Accident Department, several men of 
character and energy as General Agents in 
the best of Middle West territory. Address, 
giving experience and references, B12, care 
Western Underwriter. 


District Agents 


Men who can produce reasonable 
volume, good quality business and 
appreciate exclusive territory, liberal 
contract, prompt settlement claims and 
fair treatment to all, should write the 


Federal Casualty Zo. 


DETROIT 


which issues most attractive health 
accident policy on market for cost. 
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of authorities at 
whom a report was 


fixtures by consent 
Washington, to 
made. 





CLAIM AGREEMENT !S VIOLATED 





Burglary Compact Is Menaced by Charges 
Against One of Its Most Prominent 
Company Members 





New York, Nov. 7.—(Special.)—The 
burglary compact, composed of the of- 
ficials of most of the companies writing 
this class, covering the entire country in 
the agreement, is in serious trouble. 
Charges have been made and, it is said, 
substantiated that one of the big casualty 
companies is violating the agreement and 
its agents are taking business at a cut. 
Some of the companies have gotten evi- 
dence from their general agents from 
various sections and it is said the evi- 
dence points to one conclusion. 

The burglary compact was supposed to 
be the most successful of the many casu- 
alty associations that have been organ- 
ized, and as a consequence rates have 
been well maintained until complaint was 
made as to this company. Since then 
the competing companies have felt obliged 
to protect themselves, which seems to 
indicate a severance of the old relation- 
ship, unless there is a repentance. 

The Burglary Underwriters Associa- 
tion at a meeting just held passed a reso- 
lution providing for the appointment of a 
committee to formulate a plan for the 
collection and compilation of the bank 
burglary loss experience of the different 
members. 





ONLY AGENTS TO PLACE RISKS 





Missour!l Department Rules That Bankers 
Association Cannot Deal Directly 
With Surety Companies 





The Missouri insurance department has 
ruled that it is improper for any one 
except the regular authorized and ap- 
pointed agents of the various surety and 
fidelity companies to place fidelity insur- 
ance. This ruling affects the Missouri 
Bankers Association, which has been 
placing its fidelity insurance for the vari- 
ous banks of the state direct through the 
association with the home offices of cer- 
tain surety companies. This association 
is not licensed as agent for these compa- 
nies. It is presumed that complaint was 
made against the association by agents of 
companies who were not able to place any 
of this fidelity business by reason of the 
agreement which existed between the 
bankers association and the favored com- 
panies. By reason of this agreement, the 
state secretary of the association bonded 
all the bank employes throughout Mis- 
souri. 

The bankers association has employed 
eminent counsel to look into the law 
and an effort will be made to reach some 
agreement whereby the secretary of the 
association can continue to place this in- 
surance without violating the Missouri 
law, so that the banks can get the benefit 
of the reduced rate given the association. 

This also affects burglary insurance, 
which is being handled by the state as- 
sociation in the same manner. 





Held Liable on Accident Claim 

An important decision has _ been 
handed down by the Minnesota  su- 
preme court involving the denial of lia- 
bility on part of the Ocean where a 
minor was employed contrary to the 
state law. <A lad, fourteen years of age, 
was employed at a sawmill which had 
an employers’ liability policy in the 
Ocean. He was injured and sued for 
$5,000. The district court found for 
the plaintiff and the order is sustained 
by the supreme court. 





New Agency Firm 

C. W. Whitney, general agent of the 
Pennsylvania Casualty at Columbus, O., 
and J. H. Bowland, also connected with 
the Columbus agency, has formed a 
partnership under the firm name of 
Whitney & Bowland, with offices in the 
Columbus Savings & Trust building. 





Recently business has taken a_ great 
spurt and the future looks good. 

A. A. Hardesty, state special agent of 
the company, has been doing excellent 
work, and the last few months have 
shown remarkable gains. He will con- 
tinue to make appointments in good 
towns. 





Accident Associations Merge 
The Great Western Accident Associa- 
tion of Des Moines has absorbed the Na- 
tional Health & Accident Association, 
also of that city. In reinsuring the poli- 
cies of its rival the Great Western de- 
cided to organize an industrial depart- 
ment and continue the monthly payment 
system, which was a feature of the Na- 
tional. Secretary W. G. Tallman of the 
National goes to the Great Western as 
the manager of the industrial department. 
The National had about 1,800 policy- 
holders and nearly $900,000 of insurance 

in force. It was organized in 1902. 


IN FIELD MANAGEMENT 





CHANGE 





Davis & White Relinquish to the Maryland 
Casualty Much of the Territory 
They Controlled 


Davis & White of Chicago, general 
agents of the Maryland Casualty for 
northern Illinois and Indiana, have re- 
linquished to the company most of their 
territory, retaining Cook County and a 
number of counties in the two states con- 
tiguous to Chicago and the right to write 
liability business controlled in Chicago on 
plants situated in any part of the old ter- 
ritory, For the present they will con- 
tinue to supervise such portions of their 
old field as the company has not organ- 
ized into general agencies reporting di- 
rectly to the home office. It will probably 
take several months to organize the field 
on the new plan. 

The Maryland Casualty, in this move, 
is merely following out the policy it 
adopted about three years ago of cutting 
up the large general agencies, so as to get 
more intensive cultivation of the field. 
Special Agent J. A. Vicknair is now at 
work in Indiana, appointing general 
agents, each with a territory of five or 
six counties. These general agents will 
be able to organize such small fields 
thoroughly. As a very large number of 
manufacturing concerns operating plants 
in Indiana and northern Illinois have 
executive offices in Chicago and place 
their insurance there, Davis & White will 
continue to write most of the liability 
insurance, which the Maryland Casualty 
gets on these risks in their old field, while 
the business on independent risks will 
be solicited by agents at the points where 
the plants are located or controlled. 

Thomas E. Morrison becomes general 
agent for five counties in northern In- 
diana, with headquarters at South Bend. 








Detroit Conference Meeting 

The Detroit Conference will hold its 
next meeting at the Chicago Beach Hotel. 
Chicago, Nov. 14-16. Aside from the 
routine business, the following papers 
will be read: 

“The Past, Present and Future,’ H. G. 
Alexander, Continental Casualty. 

“The Doctor as a Factor in Health and 
Accident Insurance,” Dr. W. J. Means, 
American Insurance Union. 

“The Element of Life Insurance in Acci- 
dent Insurance and Life Insurance in Con- 
nection with Accident Insurance,’”’ D. E. 
Stevens, Commonwealth Casualty. 

“Irresponsible and Unreliable Agents,” 
F. R. Pitcher, United States Health and 
Accident. 





Branded as Wildcats 

Resulting from a warrant sworn out by 
J. H. Frazier, a Cumberland county 
(Va.) farmer, charging them with ob- 
taining money under false pretenses, 
E. A. Taylor and L. A. Peartree, who 
operated the Farmers Mutual Protec- 
tion Association and the American Sur- 
ety & Protection Association, have been 
sent to the grand jury and the two con- 
cerns have been found to be “wild- 
cats’ pure and simple and have been 
put out of business by Colonel Button, 
imsurance commissioner. They had 
their offices in Richmond and were 





The Title Guaranty & Surety Company 


L. A. WATRES, President. 


WE ISSUE SURETY BONDS 


Home Office, SCRANTON, PENN. 


EDWIN GOTT, 3d Vice-President. D. A. ATHERTON, Secretary. 


CAPITAL AND SURPLUS OVER $1,000,000.00 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 





For Agency Contracts and Territory Address JOHN R. SCOTT, Supt. of Agencies, Scranton, Pa. 








First Old Line Stock Accident Co. 
Incorporated in Illinois 


Accident and Health 
ACCIDENT Special Agents, Sub Agents, Local Agents 
CHICAGO senile tinea Seine 


me Write to A. E. FORREST, Sec’y 
217 La Salle St., CHICAGO 


For state or general agency terms. $1.800 to $6,000 
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THE METROPOLITAN SURETY CO. 


JO“N J. CAULLET, President, DAVID McOLURE, First Vice-President ana Ge unse 
ANDREW T. SULLIVAN, Second Vice-Pres’t, FRANK A. CONDON, ee... 


Home Office; 38 PARK ROW, NEW YORK CITY 





ALL FORMS OF SURETY AND FIDELITY BONDS 
AND BURGLARY INSURANCE WRITTEN 


Western Managers: AYERS & PETRIE, The peter. Chicago; FRED L. GRAY CO., 
Guaranty Bldg. Minneapolis; GEO. W. PANGBORN, Lemcke Bldg., Indianapolis. 

















The Fidelity and C asualty Company 


97 to 103 Cedar Street, New York City 


‘This Company grants insurance as follows: Bonds of Suretyship for persons in 
positions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, 
Employers, Public, Teams, Workmen’s Collective, Elevator and General Liability: 
Personal Accident, Health and Bonded Attorneys’ List 


Assets Capital and Surplus : Losses Paid to June 30, 1906 
$7,752,406.86 $2,993,361.71 $23,061,149.21 


GEO. F. SEWARD, President; ROBT. J. HILLAS, Vice-President and Sec’y; 
HENRY CROSSLEY, Assistant Secretary; 


Orricens} ry 
FRANK E. LAW, 2d Ass’t Secretary; GEO. W. ALLEN, 3d Ass’t Secretary 
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CEORCE Cc. BROWN 
GENBRAL MANAGER 
18 South Street - Baltimore, Md. 


any Of our 


BEST PRODUCERS were successful Life agents who 
added our lines as a side issue. 

Hard cold facts in the way of increased agency profits 
— them of the greater opportunities in the Casualty 

ield. 

The result is they are now devoting their entire time to 
our lines with more profit to themselves. 
_ If you are a Life man and desire to DOUBLE your 
income, take up Casualty Insurance as a side line until you 
have investigated its possibilities. 
We desire to hear from ambitious men. 


The Pennsylvania Casualty Company 


Paid Capital, $300,000.00 
M.G.NICHOLS - - ~- = Third Vice-President 
SCRANTON, PA. 
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closely allied one with the other. Taylor 
was president of one and secretary of 
the other and the moving spirit in 
both. The former concern pretended 
to insure crops against hailstorms and 
the latter took live stock risks. 


SURETY COMMENT FROM CHICAGO 


Some of the Features That Are Talked 
About in the Agencies in the 
Big City 


The $4,000,000 bond on series 3 of the 
new intake tunnel at Chicago is not re- 
garded as a juicy plum. The contractors’ 
bond is hazardous and with the unseen 
contingencies in work of this kind there 
are always big problems to meet. A com- 
pany therefore is forced to take many 
chances Some companies were debarred 
from bidding because of suits pending 
against them on city contract bonds, 
others shied at it because they did not 
want it and others refused to bid because 
they did not know the contractor. 

For one company to take the whole 
bond without proper reinsurance arrange- 
ments would be reckless underwriting. 

Under the Illinois statutes if a joint 
bond were written by two or more com- 
panies, each company is liable for all the 
obligation if one or more of the others 
fail to meet their share of the contract. 
Hence joint bonds are not alluring. In 
a case of this kind where so large a 
bond is required, some underwriters de- 
clare a company’s boundary of liability 
should be made specific so that it cannot 
be called on to meet the unmet obliga- 
tions of other companies. 

The contract-bond proposition is re- 
ceiving more serious consideration fol- 
lowing the increase in price of material 
and certain kinds of labor, together with 
the tense labor situation in the city. It 
is said that these factors have served to 
undo some of the contractors and they 
are in precarious shape. 


The Chicago Surety Underwriters As- 
sociation has not had a meeting for some 
time and it is hinted there is bad faith 
on part of some members, who are not 
living up to their obligations. This is 
creating much feeling on part of those 
who endeavor to abide by the rules. It 
is found that some members simply use 
the association as a cloak in which to 
knife their fellows. 





Muir & Haughton Case On 
The damage suit of Muir & Haugh- 
ton, former United States managers of 
the General Accident, in which $750,000 
is demanded from the corporation, 1s 
now being tried in Philadelphia. The 
contract was to run from 1899 for 30 
years. It netted the firm according to 
testimony $40,000 a year. The company 
canceled the contract on the ground 
that the firm and its general agents and 
solicitors were giving a large part of 
their time to outside enterprises con- 

trary to the terms of the contract. 





Frankfort’s Industrial Branch 

The Frankfort Marine, Accident & 
Plate Glass, which has recently entered 
the industrial accident business, will op- 
erate this department through its reg- 
ular branch offices. Carl P. Lenz, who 
is in charge of the department at the 
American head office at New York, is 
now visiting the various branches and 
arranging for the conduct of this work. 
As this is done the company is putting 
on agents as fast as it can get the right 
kind. 

The Frankfort will issue a regular 
disability policy at $1 a month, much 
on the same lines as other industrial 
companies, its “superior” disability pol- 
icy at $1.25 a month and a “workmen’s 


indemnity” policy, covering a _ certain 
number of men in one establishment 
under schedule, premiums being paid 


by the men through the paymaster. The 
“superior” policy differs from other in- 
dustrial policies in that it pays full 
benefits for not to exceed two months’ 
disability from a chronic disease and 
that it does not require the assured 





to be confined to the house while dis- 
abled. 





CASUALTY NOTES 


R. W. Moon has been appointed district 
— red of the National Casualty at Elgin, 


The W. H. Springer agency at Des 
Moines, Ia., gets the Bankers Surety for 
Polk county. 

Benjamin F. Gallant has been appointed 
manager of the liability department of the 
ae at Minneapolis, vice Roy A. 
Shaw. 


The United Surety has appointed Wallace 
& McVeity of Kansas City as general 
agents to succeed J. F. Sothoron, former 
manager. 

Wickes & Arnold, general agents of the 
Fidelity & Deposit at Chicago, captured 
the guardian bond of Mr. Louis Black 
ae of that city, amounting to $300,- 


The Yondota Company of Toledo, O., has 
been appointed agent for the industrial de- 
partment of the Frankfort Marine. F. H. 
Fink gets a similar appointment at Prairie 
Depot, O. 

W. H. Markham & Co. of St. Louis have 
arranged to place all their bonding busi- 
ness in the Metropolitan Surety by agree- 
ment with the St. uis general agents, 
Norris & Montague. 

Thomas M. Robbins, resident secretary 
of the Frankfort Marine at Cleveland, is 
getting his territory in good producing or- 
der and is securing a nice line of personal 
accident and industrial business. 


S. L. Thede has resigned as cashier of 
the Leslie H. Webb Company, state agent 
of the Casualty Company of America at 
Cleveland, to accept the cashiership in the 
Cieveland office of the Frankfort Marine. 

Competition is said to be sharper than 
ever for surety and fidelity business in St. 
Louis. Despite the good work done by 
the local surety underwriters association 
many complaints are heard of cases where 
rates are cut. 


It is understood that the United States 
branch of the London Guarantee & Acci- 
dent may take up the writing of health 
insurance in its accident department, and 
will issue a series of new policies by the 
end of the year. 


Frank J. Roehl of Cleveland has resigned 
as manager of the Travelers accident de- 
partment for Cuyahoga county and ac- 
cepted the secretary-treasurership of the 
Cleveland Storage Company. Mr. Roehl 
has been very successful in the accident 
business. 


Harry V. Easterly, head of the Peoria 
Health & Accident Association, recently 
sold to Chicago parties, has been bound 
over to the grand jury at Peoria on the 
eharge of running a confidence game. It 
is said the concern did not pay claims and 
when pressed sold out. 


A few days ago it was announced that 
Cc. H. Boyer, manager of the industrial 
department of the General Accident, had 
resigned to go with the United American. 
Franklin J. Moore, United States manager 
of the General, states that this was a 
mistake, as does Mr. Boyer. 

John M. Smith, secretary of the Frank- 
fort Marine, Frank J. Bergold, special 
agent, and Charles H. Pansing, of the New 
York office, are now in St. Louis working 
up the business of the company. Mr. 
Pansing will remain in the city after his 
special work is accomplished, but the 
others will return to New York. 

The United States Fidelity & Guaranty 
and the Metropolitan Surety expect to lose 
nothing through the disappearance of J. 
Christian Eskildsen, supreme treasurer of 
the Danish Brotherhood of America of Chi- 
cago. He has been gone since Oct. 20 and 
his accounts are somewhat tangled, but 
property worth $15,000 and_ securities 
turned over to the surety companies is 
expected to cover fully any shortage. He 
will not be prosecuted. 

The committee of fifteen of the Chicago 
conference of insurance commissioners will 
meet in Chicago Nov. 12. The board of 
casualty and surety underwriters has ap- 
pointed a committee of three to appear 
before the committee of fifteen to seek its 
indorsement of the model casualty insur- 
ance law proposed for adoption by the 
District of Columbia. This committee is 
made up of H. G. Alexander, Conti- 
nental Casualty; Capt. A. W. Masters, 
London Guarantee, and William B. Smith, 
Travelers. 


IN ILLINOIS AND WISCONSIN 


(Continued from Page 7) 


Prov. Wash.—F. T. Guthrie, Carterville. 
Queen—Philip Herrin. Villa Grove; Ed- 
ward A ashburn, Cheltenham; H. W. 
Judd, Zion City; C. L. Nolte, Effingham; 


Frank Gill, Flora; Mary C. Adgale, 
Maywood; Gabriel De France, Melrose 
Park; George C. Wiley, Lanark; John A. 


Dodd, Sandoval; J. R. Gardner, 


Benton; 
Charles Heller, Maywood. 


WISCONSIN NOTES 


Henry R. Swake becomes associated 
with the firm of Hamilton, Mueller & Co., 
who have the leading agency at Two Riv- 
ers, Wis. 

At La Crosse, Wis., a committee of the 
city council will examine the wiring re- 
cently installed in the city hall and in- 





vestigate the electrical hazard in the 
theaters. Some of the aldermen favor the 
adoption of an inspection ordinance. 

At Neillsville, Wis., the German Amer- 
ican transfers from Charles M. Bradford 
to Lester Tilton. 


Pulaski, Wis., agents complain that the 
Catholic property in their town is being 
written from Green Bay at a cut. 

At Orfordville, Wis., the Northwestern 
Underwriters has transferred from Simon 
Straus to James W. Scott. There has been 
much complaint of Mr. Straus’ writing in 
several towns in the neighborhood of Or- 
fordville. 


ILLINOIS NOTES 
Lork & Schurman, at Collinsville, 
succeed Hadley & Schurman. 


The Sun of England appoints R. E. 
Meeker agent at Sullivan, lll., and E. 8. 
Coombs at Carthage. 


William Richardson, former fire chief at 


I., 


Belvidere, Ill, has entered the agency of 
Kennedy & Parker there. 
J. L. Brock of Bethany, Ill, unionizes 


by resigning the German of Freeport. He 
tukes the Home of New York. 
Rates are off at Tampico, Ill., agents 


complaining that the new poultry risk has 
been written below the tariff, and there- 
fore spreading demoralization. 


GENERAL WESTERN NOTES 


J. M. Rickey gets the National Union at 
Phillipsburg, Kan. 

H. B. Soutter has retired from the busi- 
ness at Cedar Rapids, Ia. 


The Norwich Union transfers from Frank 
A. Theis to Cole & Cunningham at Hanni- 
bal, Mo. 


Leon E. Tansil gets the Phenix, North 
British and Phcenix of London at La 
Plata, Mo. 

D. M. Martin & Co. of Omaha have -been 
given the agency of the Hamilton Fire of 
New York. 

J. H. Windsor, president of the State of 
Des Moines, suffered a paralytic stroke a 
few days ago. 

H. D. Green & Sons get the Cosmopoli- 
tan, German Alliance and North British at 
West Plains, Mo. 


The trial of a member of the St. Louis 
board on the charge of rebating was post- 
poned last week to Friday of this week. 

The Hamilton Fire of New York has 
been admitted to Nebraska and has ap- 
pointed Don M. Martin & Co. Omaha 
agents. 

The National of Allegheny has applied 
for admission to Nebraska, and has made 
arrangements for a _ representative at 
Omaha, 


The Shawnee Fire of Topeka is entering 
Nebraska, and has appointed Brennan, 
Love & Co. of Omaha, general agents for 
this field. 

The citizens of Scribner, Neb., have 
voted bonds for waterworks, and plant will 
be constructed at once, costing in the 
neighborhood of $20,000. 


The National Union has entered the 
offices of N. Blanch Close at Pacific, Mo., 
H. J. Armstrong at Louisiana, Mo., and 
O. P. Shaffer at Monett, Mo. 

The sprinkler equipment at the Conrades 
Chair Company’s plant in St. Louis last 
week held a fire in wood matting in check 
till the fire department arrived. 

E. W. De Crof, the new special agent 
of the Fire Association for Kansas and 
Nebraska, has started out and is estab- 
lished at Omaha as headquarters. 

Fire insurance in St. Louis in 
was slow, due apparently to low whole- 
sale stocks. Wholesalers are not buying 
more than necessary of cotton and woolen 
goods at present high prices. 

Salvage corps reports show that St. Louis 
fire premiums from July 1 to Oct. 1 fell 
off 10 percent from the figures for the 
same period last year. The decrease is 
attributed to rate reductions under the new 
schedule. 

The Columbia Fire of Omaha has made 
the following agency appointments in North 
Dakota: Gooler & Goer, Devils Lake; J. C. 
Burlingame, Lakota; J. S. Hatcher, Grand 
Forks; R. E. Hatcher, Fargo; Theo, Land- 
mann, Washburn. 

The St, Louis salvage corps has raised 
salaries of its employes to the same figures 
as members of the city fire department. 
The assessment this quarter will remain 
at 2 percent of premiums but will prob- 
ably drop to 1% percent next quarter. 

Prominent insurance firms of St. Louis 
who have offices in the Century building 
have been approached with a proposition to 
remove their offices to the new building 
now being erected opposite the Planters 
Hotel. As yet no action has been taken. 

Hon. O. A. Rudolph, president of the 
State Mutual Fire of Canton, 8S. D., will 
likely introduce a bill at the next session 
of the legislature, creating the office of 
state fire marshal. As it is proposed to 
have the insurance companies bear the 
expense, it is thought the measure will 
pass. 

The Wright & Wilhelmy Company, 
Omaha, wholesale hardware dealers, have 
their risk equipped with automatic sprink- 
lers, are getting their business written at 
a rate of 25 cents on the building and 30 
cents on stock, whereas former rate on 
building was 65 cents, and on stock 70 
cents. 


October 





THE WEST AND NORTHWEST. 


MINNEAPOLIS AGENCIES MERGE 








Chadburn & Braden and George |. Gor- 
ham to Join Forces With O. O. Tollef- 
son as a Partner on Dec. 1 

The George I. Gorham and the Chad- 
burn & Braden agencies at Minneapolis 
will consolidate and Otto O. Tollefson, 
secretary of the Northwestern F. & M., 
is to be one of the partners in the new 
firm which will be known as the Gorham- 
Braden Company. It will occupy the 
entire third floor of the Northwestern 
F, & M. building, 15 South Fourth street. 

It will have the general agencies as 
well as the local for the New Brunswick, 
Capital of New Hampshire, County of 
Philadelphia, Camden, New Amsterdam 
Casualty and New York Plate Glass. As 
local agents it will represent in addition 
the Girard, Germania, Glens Falls, North- 


western F. & M. and National of Al- 
legheny. Arrangements are under way 
whereby it will get three more large 


companies. 

The plans of the new regime will be 
consummated by Dec. 1 when it will move 
into its new offices. The officers of the 
Gorham-Braden Company are: Presi- 
dent, G. I. Gorham; vice-president, R. W. 
Chadbourn secretary, C. E, Braden: 
treasurer, O. O. Tollefson. 

As was announced last week Mr. Gor- 
ham will become assistant secretary of 
the Northwestern F. & M. Jan. 1. The 
new combination is a winner. 


Will Locate in Kansas City 

C. N. Miller, formerly Iowa state 
agent of the American of Pennsylvania, 
who recently has been at the home office 
of the Iowa State of Keokuk, found that 
office work was impairing his health. He 
went to his farm near Springdale, Ark., 
and is now traveling in California. He 
intends to locate in Kansas City and to 
return to the business in some capacity. 


lowa Field Men to Meet 


The Iowa field men will hold a meeting 
and banquet at Omaha, Nov. 14. 


Cease Writing in lowa 
Hall & Henshaw, United States man- 
agers for the Union Assurance, have 
instructed their agents in Iowa to cease 


doing business for the company, until 
rate conditions in that state have ma 
terially improved. The company’s ex- 


perience in Iowa has not been good, the 
average loss ratio for the last ten years 
being 146.2 percent. Willcox, Howell & 
Hopkins represented the company at Des 
Moines, 





Agency Changes Hands 

H. M. Ryburn of Fairbury, Neb., sold 
his agency to the Axtell-Boggs Company 
and will retire from the field. This 
agency was established in 1887 by Mr. 
Ryburn. The following companies were 
represented and have given their approval 
of the change: Home, Attna, Hartford, 
German-American, North America, Farm- 
ers & Merchants, Fidelity & Casualty. 

The indications are that the Axtell- 
Boggs Company will continue their busi- 
ness as a mixed agency. 


Will Investigate Rates 


The Commercial Club of Lincoln, Neb., 
has appointed a committee to investigate 
the rate increase. According to some 
merchants there are certain companies 
not demanding the flat increase pending 
a rerating and these companies will be 
favored. Mayor Brown says that while 
the water department is weak, conditions 
are being rapidly improved. There has 





been much complaint as to the water 
service. 
Loose Charges Fall Flat 
The last attempt of B. F. Loose, a 
former insurance agent at Des Moines, 


to secure the indictment of the members 
of the Willcox, Howell & Hopkins 


agency and W. D. Skinner on the charge 
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of violation of the antitrust laws of 
Iowa, having proved unsuccessful, there 
is reason to believe that the agents in 
question will be free from this form 
of persecution in the future. The Polk 
County grand jury made a report last 
week, dismissing the Loose charges. 





MARKHAM & CO. SIDE IS GIVEN 


Give Some of the Inside History on the 
Writing of the lola Cement 
Line 


St. Louis Nov. 3—To the Editor: In 
your issue of Nov. 1 we notice an article 
headed “They Want the Line Direct,” re- 
ferring to the Iola Portland Cement line 
at Iola, Kan. 

This plant has been without insurance 
for over two years and the local agents 
have been unable to submit a proposition 
or a form which would interest the as- 
sured. 

After inspection of the plant, we pre- 
pared and submitted a proposition for in- 
suring the property, interested the as- 
sured and secured an order from the 
president of the company, who resides in 
St. Louis. 

We offered a part of this line to an 
Iola agency, requesting a division of 
commission. This was refused, on the 
ground of a contrary ruling from the 
insurance commissioner. We then gave 
orders to this agency for policies in cer- 
tain companies, which we wished to ac- 
cept, without any commission to us. 
These policies were accepted and are now 
in our hands. The balance of the in- 
surance we are placing in companies not 
represented in Kansas. 

We are not now, nor have we ever, en- 
gaged in overhead writing, and on this 
point would refer you to the record of 
our senior partner, George D. Markham, 
who for years has been actively opposed 
to overhead writing in every form. 

We call your attention to the effect of 
the Kansas insurance commissioner’s rul- 
ing (as we understand this is merely a 
ruling and not the law), which deprives 
the standard represented companies of 
premiums on risks legitimately controlled 
by nonresident brokers. 


W. H. Marxuam & Co. 





LOCAL AGENTS WELCOME PEACE 


Des Moines Men Thoroughly Tired of Rate 
War and Hope Ali Companies 
Will Demand Tariff 


Des Moines, la. Nov. 7.—(Special 
Correspondence.)—Agents at Des Moines 
greet with satisfaction the determined 
measures taken by the companies to root 
out the rate-cutting evil here. ‘The ef- 
fort of the companies to bring about a 
reform, from all indications, will meet 
with full cooperation on the part of the 
agents. The scramble for business had 
become altogether too keen and_ the 
agents had become too much at the 
mercy of the assured not to welcome a 
general move in favor of getting advisory 
rates. 

The constant uncertainty under which 
the agents have worked in relation to 
the companies has made the reform 
movement all the more agreeable to them. 
The agents are glad to know now that 
only business written at the full Bennett 
rates will be accepted. During the rate 
war the agents have done double and 
treble the usual amount of work in get- 
ting a policy to stick. There was always 
uncertainty whether the company would 
agree to the cut rate. It has been of 
frequent occurrence for the same policy 
to be written three or four times before 
it was accepted. 

In one of the largest agencies at Des 
Moines practically all the companies have 
given instructions either to secure full 
advisory rates or let the business go. 
These instructions were given in answer 
to a request from the agency, which, by 
the way, was one of the most active in 
commencing and carrying on the rate 
war. With the bigger agencies in favor 
of an end to rate-cutting, there is every 
reason to believe that the reform will 
be very general, as the smaller agents 


have been the loudest in complaint of 
the conditions as they have existed at 
Des Moines and throughout Iowa for 
several months past. 

Some companies in their instructions 
leave a loophole for the agent to cut if 
necessary. 





Decision on Arbitration 


In the case of Bryan O’Rourke 
against the German of Freeport, the su- 
preme court of Minnesota has decided 
as follows: 


Where, after a loss, under a standard 
fire insurance policy the parties proceed 
and appoint referees to arbitrate the 
amount of the loss and the arbitration 
fails because of the arbitrary and un- 
justifiable refusal of the referee appointed 
by the insurance company to act in the 
selection of an umpire, and the insured 
thereafter notifies the insurance company 
of the fact and requests that it join in 
the selection of new referees, which re- 
quest is refused, the company thereby 
waives its rights under the policy to have 
the amount of the loss determined by 
arbitration. The fact that the insured in 
the meantime repaired the building is 
immaterial. 


APPEAL OF BURLINGTON AGENTS 





Ask Companies to Rescind the Rate Ad- 
vance and Give Reasons for Mak- 
ing the Request 


Burlington, Ia., agents are making a 
strong protest against the rate advance 
and address companies as follows: 

The undersigned agents of Burlington, 
Iowa, do most respectfully, but earnestly 
protest against the recent promulgation of 
rates on certain manufacturing risks in 
this city as unjust and utterly_indefensible 
by companies or agents, and which, if 
attempted to enforce, would result in the 
loss of both companies and agents of the 
greater part of this class of business. 

In the past few years Burlington manu- 
facturers have made extensive and costly 
improvements in their factories and ware- 
houses. Many of them have been made 
under the instruction of Inspector Bennett, 
with the assurance that, for such better- 
ment, certain concessions in rate should 
he made; and depending upon the good 
faith of the inspector and the companies 
behind him, they have filled their part of 
the contract, till in proportion to the 
hazard the companies have never received 
us good rates and premiums in Burlington 
as during the last few years. 

We are at a loss to understand this 
latest action. Not a word of comment or 
explanation comes with the rating slips. 
and we are left to guess whether our 
troubles are confined to these mentioned 
or whether further installments are to 
follow. 

Prior to 1901 the insurance business in 
Burlington for 25 years was very much 
demoralized, and all kinds of evil prac- 
tices prevailed in the general conduct of 
the business. But for the past five years 
there has been a constant purpose on the 
part of Burlington agents to establish the 
business on a better plane, till the com- 
panies, the agents and the assured are now 
all on better footing. According to reports 
ot special agents, no city in Iowa has a 
better record or better standing insurance- 
wise than Burlington at this time. 

What can be expected of such revolu- 
tionary action as this but discord and 
disruption of the present good conditions? 
‘To many agents it means irreparable in- 
jury and to all a financial loss that none 
of us can afford. 

We, therefore, make you our individual 
and united protest against this grievous 
wrong. If intended to recoup the loss in 
San Francisco it must prove a dismal 
failure, because the premiums will no 
longer come to us, or to you, after such 
a breach of good faith. We plead, there- 
fore, that you will use every effort neces- 
sary to secure the immediate withdrawal 
of this last promulgation of rates, and any 
similar ones, if more are contemplated. 


W. TOPPING & CO. 
W. CHAMBERLAIN. 
HUTCHINSON & WESNER. 
R. GREEN. 
Tine, “PHELPS AGENCY, 
“ H. Garrett. 
GEO. JAMISON. 
J. 8. Panne, 
R. P. CADY & SON. 
GEO. WHIPPLE. 
ADAH M. SMITH. 


T. L. PARSONS TRUST Cco., 
J. D. Parsons, Secy. 
T. J. RAPER. 





Will Hold Denver Meeting 
The committee from the Western 
Union, consisting of Managers Barry of 
the Pennsylvania, Harding of the 





Springfield, Belden of the Fire Associa- 
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San Francisco losses are being paid on the dollar-for-dollar basis as 
adjusted. This conflagration is receiving the same liberal treatment as 
the others which the company has experienced during the last 50 years. 
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THE LEADING FIRE COMPANY OF THE WORLD j 


ROYAL 


INSURANCE COMPANY OF LIVERPOOL, ENG. 
San Francisco Losses Paid, Over $5,000,000.00 


The ** ROYAL”’ has ‘now settled with practically all claimants, pay- 

ing them cash, without Its are increasing wonder- 
fully through the Pacific Coast as ~ ¢ as all other Departments in the 
United States. Its splendid methods of business and nificent array 
of cash assets command the unqualified endorsement of every assured 
and agent. A policy placed in the ROYA 4 leaves its books 
and loyal representatives find its agency a tower of strength, especially 
during troublesome times, 
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tion and Lermit of the Northern, will 
go to Denver next week to meet the 
committee from the Pacific board, the 
joint delegation having jurisdiction over 
Colorado, Wyoming and New Mexico. 
The Pacific committee consists of 
Messrs. Mullins, Faymonville and Lan- 
ders. Owing to the strenuous life on 
the coast the Pacific committee may not 
attend or substitutes may be sent. 

Among the main subjects to come up 
are the application of the Dean sched- 
ule to the mountain field and the adop- 
tion of a mining schedule. 


May Change Basis Rate 

A committee composed of prominent 
wholesale merchants of Lincoln, Neb., 
and local insurance agents, were in 
Omaha the last of the week in conference 
with Inspector Beeson with the end in 
view of having a different basis of rate 
used than is-now being enforced in the 
application of the Dean schedule, which 
is resulting in a big advance in the rates 
of insurance, which the business inter- 
ests of Lincoln think unjust. Some of 
the leading companies are taking the 
business at the old rates, which leads 
the merchants to believe that the ad- 
vance in the rates is not thought neces- 
sary by the companies who for the most 
part seem satisfied with the rates ob- 
tained before the Dean schedule was 
applied. It is understood Inspector Bee- 
son agreed to recommend the change as 
asked for by the committee and will take 
the matter up with the governing com- 
mittee of the Western Union at once. 





Missouri Agency Appointments 


St. Paul—Daugherty & Leach, Indepen- 
dence; J. E. McNabb, Osgood; Sells 
— Savannah; F. A. Hoefer, Higgins- 
ville, 

Scot. U. & N.—Key & Wells, Mountain 
Grove. 

St. Paul—Walter Hudson, Grant City. 

Scottish U. & Nat’l—Felix L. La Force, 
Centralia. 


Western, Pa.—Smith & Gilbert, Hannibal. 


INDIANAPOLIS RECORD GIVEN 


(Continued from Page 8) 


thing in the nature of dead ends, but these 
- gradually being replaced with larger 
mains. ; 

The entire business section of the city 
is practically subject to one fire, although 
the city has been rather fortunate in the 
matter of sweeping fires, having had but 
one, viz., the fire of Feb. 19, 1905, which 
ae the proportions of a conflagra- 
io 





n. 

The city has electric street car service 
with overhead wires and 5,000-volts alter- 
nating current; no inside power taken from 
trolley wires. These are, however, high 
voltage motor circuits, but these equip- 
ments are well installed with proper cut- 
offs at risks. Electricity has been used for 
lights in this city since 1878. A number 
of equipments are quite old, but there is 
an efficient and well maintained electrical 
inspection service, which is tending toward 
a general improvement in this direction. 

No prejudice entertained by fire depart- 
ment against attaching first engine at the 
fire to sprinkler connections. No record of 
incendiary fires. 

There has been some evidence of elec- 
trolysis in water mains in some districts 
of the city; this has been most noticeable 
in the large main in West Washington 
Street. Although there has been no gen- 
eral test of the mains in different portions 
of the city within the last five years for 
evidence of electrolysis, the water com- 
Pany claims to have located the danger 
areas, and state that in all cases where a 
main is uncovered or new connection in- 
Stalled, a careful examination is made. It 
seems that none of the breakages which 

ve occurred have been attributable to 
this cause. 

There has been a law passed recently, 
Providing for the equipment of all base- 
ments used for the storage of merchandise 
or for manufacturing rE with lines 
of iron water pipes of not less than 2% 
inches in diameter for an area surface 
Space of 4,000 square feet or less, and 
with an increase of % inch in diameter 
of size of pipe for every additional 1,000 
Square feet in basements and cellars; said 
Pipe lines and branches to be provided 
with automatic rotary nozzles with adjust- 
able taps, one nozzle to every four hundred 
Square feet of said area surface or frac- 
tion thereof, also to have outside steamer 
connections. This law applies to old build- 
ings ag well as to new structures, and a 
Pamity of not less than $10 or more than 
100 is attached for failure to comply with 
this law, which is made effective ninety 
days from date of notice from the chief of 
the fire department. 

These equipments will doubtless be of 
very material aid to the fire department 
in fighting basement fires, and after same 
ave come into general use no doubt the 
favorable effect on the loss ratio will be 
quite material. 





POINTERS ey 


FOR LOCAL AGENTS. 











Question.—Wish you would give us 
your opinion as to the use and necessity 
of the natural gas permit. Is it really 
necessary to attach such a permit to a 
policy, and if so, why? Agents in our 
town hold various ideas about this mat- 
ter. 

ANSweER.—The companies always re- 
quire the attachment of their printed 
natural gas permit which contains certain 
warranties and_ conditions without which 
the risk would be unattractive. The per- 
mit in general use is as follows: 

Permission is hereby granted for the use 
of natural gas for fuel and light, subject 
to the following conditions: 

This company will not be liable for dam- 
age by explosion of natural gas on the 
premises unless fire ensues, and then for 

mage by fire only, it being warranted 
by the assured that the pipes on the prem- 
ises shall be tested to a pressure of not 
less than ten pounds to the square inch 
before gas is turned on, and that the pres- 
sure of gas in the pipes within the build- 
ing shall not exceed one pound to the 
square inch. 

Attached to Policy No. .... of the ...... 
agency of the ........ Insurance Company. 

Caution.—The heat from natural gas be- 
ing more intense than that derived from 
wood or coal, property owners should see 
to it that all stoves have under and 
around them proper zinc or other metal 
protection, and stove pipes provided with 
dampers to prevent overheating pipes and 
flues. On all stove attachments the stop- 
cock should have a shield to indicate when 
open or closed and a loose key, to be hung 
up out of the reach ef children. 

While the charters of companies do not 
authorize the assumption of the explo- 
sion hazard of natural gas, most com- 
panies, when it is desired, take on this 
hazard, for which an additional premium 
of 10 cents per $100 is required. In In- 
diana and Kansas, where the explosion 
feature is most in evidence, the follow- 
ing clause is used: 

In consideration of $.... additional pre- 
mium, permission is hereby given to use 
natural gas for fuel and lights. 

It is agreed and understood that this 
policy shall cover loss or damage by ex- 
plosion of natural gas to the property 
hereby insured whether fire ensures or not, 
provided that in case of other insurance 
on the property described in this policy 
this company shall be liable only for such 
proportion of said loss or damage,.as this 
policy bears to the whole amount of insur- 
ance thereon. 


Companies complain of the custom of 
some agents in desiring to learn a con: 
pany’s carrying capacity on a certain risk 
in inquiring “How much can you carry 
on this risk?” Unless the company hap- 
pens to have full information in the office 
as to the risk, it has to be gotten from 
the agent. In making such an inquiry, 
the agent should send a form showing 
what is covered and distribution of lia- 
bility, rate and any change in risk from 
that shown on the map. In fact a com- 
pany desires sufficient information to en- 
able it to form an underwriting judg- 
ment. 

If the risk is not on the map, in addi- 
tion to the foregoing, the agent should 
send some sort of a diagram, giving the 
relative position of each building, con- 
struction, fire protection, etc. 


Fire Marshal D. S. Creamer has ad- 
vised that burning leaves in the streets 
be dispensed with and that they be hauled 
away. Besides spoiling the pavements 
and damaging trees, he says that the fire 
loss from this source is from $13,000 to 
$20,000 a year. 

There is apparent a diversity of opinion 
among companies as to whether frame 
and brick veneered mercantile buildings 
can be written for a longer period than 
one year at a time. It is estimated that 
at least 90 percent of the companies have 
for years been writing such buildings un- 
der three-year policies at two times the 
annual rate or four annual rates for five 
years, notwithstanding the term rule does 
not contemplate this and the governing 
committee has so advised. The full text 
of the term rule is as follows: 


Term risks on fireproof office buildings, 
brick or stone mercantile buildings—not 





contents—occupied exclusively for mercan- 
tile, office, public hall without stage or 
scenery, and Gwelling purposes, can be 





written at one and one-half times the an- 
nual rate for two years, twice the annual 
rate for three years, two and one-half 
times the annual rate for four rs and 
three times the annual rate for five years; 
or, in other words, add 50 per cent of the 
annual rate for each additional year. 

Other brick or stone business buildings, 
including hotels, opera houses or theaters, 
shall not be accepted at less than one and 
three-quarters times the annual rate for 
two years, two and one-half times the an- 
nual rate for three years, three and one- 
quarter times the annual rate for four 
years and four times the annual rate for 
five years; or, in other words, add 75 per 
cent of the annual rate for each additional 
year. 


It will be noted there is no reference to 
frame or brick veneered mercantile build- 
ings and the writing of such under term 


— seems clearly a violation of the 
rule. 








Want Column 


One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies shou'd be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La S:‘le St, 
Chicago. 








Ad- 








FOR SALE—Expiration list of insurance 
business in Chicago and vicinity dating 
from Nov. 1, 1906, to Nov. 1, 1911. For 
details address or call on Frank T. 
Winslow, receiver, 628 First National Bank 
Building, Chicago. 


Leading Agents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg. St. Louis 


Correspondence solicited. Commissions paid non-resi 
dent agents and brokers. Long distance telephones. 
Representing Norwich Union, Hamburg-Bremen, Phila- 
de'phia Underwriters, Fidelity, Indemnity, Hamilton, 


Star, Delaware, Austin. Frankfort, N. Y., Plate Glass, Col- 


ambia. and U.8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO 


oe Successors to Wall & Whittemore 
208 North Fourth Street - - ST, LOUIS 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $300,000. Cash sur- 
plus, $50,000. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE, Manager. 
Surplus Lines 
SURPLUS LINES 


HE GREAT LAKES FIRE & 
MARINE INSURANCE CO, 


E. E. Niess, Agent 
171 LA SALLE ST., CHICAGO, ILL. 























FOR SALE—Insurance business in oil 
metropolis, Indian Territory, 10,000 popu- 
lation. City growing very fast. Best com- 
panies represented. Good opening for live 
insurance man. reasons for selling. 
Box 693, Tulsa, Indian Territory. 


WANTED—Fire 
S 15. 





insurance inspector. 





WANTED—A first-class man who is per- 
fectly competent to assume the duties of 
secretary of an accident insurance com- 
pany to be organized in the west with a 
large paid-up capital, and enormous in- 
stallment business already secured. Per- 
son must be highly recommended. Cor- 
respondence strictly confidential. ‘West- 
ern,” Silver Bow Club, Butte, Mont. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 
207-209 East Madison Street 





Telephone Main 275 
CHICAGO 
SOUTHERN DEPARTMENT: 1005 W: Ave., ST.LOUIS 
1. PF. Small, Superiatcadest 1 Telephone, 208! 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 




















SURPLUS LINES 
RADERS FIRE INSURANCE 
COMPANY 
TORONTO, CANADA 
Subscribed Capital, $500,000 
A. L. Mc CRAE 


United States Representative 
159 LASALLE ST. CHICAGO 














Insurance Agency of 
W.M. UMBDENSTOCK & CO. 


159 LA SALLE STREET 
CHICAGO 








‘Actuarial, 


M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of Ame 
Fellow of the Institute of Actuaries, Member o 
the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 
No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 











Consulting Actuary 








1312 Geddes Avenue . Ann Arbor, Mich. 
J H. NITCHIE, 

a ACTUARY, 
153 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 739. Automatic #999 








138 La Salle Street, CHICAGO 
@. J. ULLMANN ©. A. NEWTON 
J. ULLMANN & CO. 


159 La Salle St., Chicago 


Agents for 
NEWARK FIRB « - 
CAPITAL FIRE - - 
STATE FIRE (Ltd.) 





Newark, N. J. 
Conoord ° 


. Liverpool, Eng. 





AMESON & FRELINGHUYSEN 
F. R. THOMPSON, MANAGER 
159 La Salle Street, Chicago 
Expert handlers of large lines 
Surplas Limes Solicited Anywhere in U. S. 
General Ageats for Pacific Fire, N. Y.; Stuyve- 
sant,N Y.; National P. & M., N. J.; Ins. Under- 
writers Agency uf the Spring Garden, Pa. 
Special connections with other companies. 
Correspondence solicited’ from agents in otner 
cities. 


Onsurance Attorneys. 


WHITE. JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
146 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 


CAssee & KOHL 


Attorneys at Law 








J. Louis Kohl 





810 First Nat'l Bank Bidg., Cincinoati, O, 
Special attention given to insurance cases. 
SEND FOR OUR PRICES ON 


‘POLICY LABELS 


| The Western Underwriter Co., Chicago 
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INSUR ANCE 
COMPANY 


ILLINOIS LIFE 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, er who 
would like to enter the business of life insurance. 


Appress Tax HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








A. B. Rogecn. Presiden’ 
aman Denes. Viee- President 


©. H. Pzasz, Treasurer 
J. H. Luwwine, Secretary 


Ghe Cincinnati Mutual 


FIRE INSVRANCE COMPANY 
Organised under the laws of Ohio 


Agents Wanted in Ohie. es Business in Other States Censidered 


DIRECTORS : 
CowRaD DrEtTsz, Prop. Boss Washing Machine Co. JouN HOFFMAN, of John Betmen' 's Sons, Pork Packers 
A. B. ipmeon, Pres. yy M a C. H. PEASE, Pres. = Any ne Co., aoe Materials 
Cuas, Rapinese, J ae & he Graf B.H. hoax, Pres. 
orsbach 


ent Savings B o 
Pres. Provident Savings Bank & x Trust Co. 
urance 

CINCINNATI, OHIO 


J. H. LEIpine, Genel fan 
Home Office: 3 Masonio Temple 





¥.O. Havens, Pres. Lus J. Fuiston, Secy. 
E. L. Davipson, Treas. 
Davi F. Connotty, J. H. P. Suira, 
J.M.Cmawronp, Vice-Presidents. 


Che Empire Casualty Zo, 


LONDON & 
LANCASHIRE 





FIRE 


Capital Stock $150,000.00 








All forms Accident & Health Insurance. GF Reapers, Sapmet 


Attractive and up-to-date contracts. 


We have desirable territory open to 
good men, 


CHARLES E. DOX, Manager 


Liberal commission to agents. 


Address HOME OFFICE, 


Sixth Floor, Union Trust Bldg., 
Lus J. Friston, Secy. Parkersburg, W. Va, 


Western Department 


$71 La Salle St., Chicago, Iil. 











53D ANNUAL STATEMENT 





ID visctitssid etcdndaccierncdeeeanieen $ 600,000.00 
Assets (to protect policyholders)..... 2,960,864.15 
Net surplus to policyholders......... 1,857,261.55 
STEVENS, President Net surplus to stockholders .......... 857,261.55 
JOHN Q. ADAMS, - Secretary 


ee Detroit 
— —. 














ORGANIZED 1870 


The Concordia Fire Insurance Company 


OF MILWAUKEE, WIS. 
Cash Ca 


Capita $200,000.00 Be-tnewance Reserve - $656,850.49 
Reserve for An other Liabilities ee 508.99 Net Surplu 284,957.82 
Total - - $1, "196,817. 30 


GEORGE seunnen. rnon oll GUSTAV WOLLAEGER, Jr., Vice-President 
FRANK DAMKOEKLER, Secretary W. C. HUGHES, Supt. of Agencies 
W. B, BIERCE, General Agent for Michigan and Ohio 
Whitney Opera House Block, Detroit, Mich. 
H. A. BARTELS, Special Agent 


FOR THE) 


AGENT 


J. T. KIRKWOOD, Special Agent 
A COMPANY THAT TAKES 
CARE OF ITS 
AGENTS 
WRITING BUSINESS 
ON A LIBERAL POLICY 








EXCELLENT OPEN- 





INGS IN Pica 

MISSOURI ILLINOIS garners AG fie fieertan 
WISCONSIN 

MICHIGAN OHIO Insurance Company 
MINNESOTA CHIGAGO BRANCH, 164 LaSalle STAEET 














L oO ndon Guarantee 


and A ccident re Ltd. 


OF LONDON, ENGLAND 








Head Office 


Chicago 
A. W. MASTERS 


General Manager 











Liability, Accident and Credit 
CONKLING, PRICE & WEBB GMLARLES L. RAYMOND 


1. Agts., ty" Geal. Agt. Michigan 
ti La Salle Street, Ch Majestic Bidg.- Detrolt 










INSURANCE COMPANY, } 


OF AACHEN, CERMANY. 
, UniteD STATES BRANCH / 
— 46CEDARSt.—— 7 
New yor*: / 


Harvey W. Merray 163 La Salle St. 
General Agent Chicage 





For a DEFINITE PROMISE to PAY, well de- 
fined, no experiment, and taking no chances that 
technical — gan gm of — a an 
accident will be used t efeat claims, BUY 
YOUR INSURANCE in, ont SELL the policies of 


“Che Central” 


Of Pittsburg, Pa. 
Its management will tell you in YES or NO 
answers what My covers and what it does not 
cover. AGENTS WANTED. 


FOR PARTICULARS ADDRESS 
The Central Accident Insurance Company 
PITTSBURG, PA. 


To get results use the 
Waat Celama of The Western Underwriter 








THE FRANKFORT 


MARINE, ACCIDENT and PLATE GLASS 


INSURANCE CO. 


or 
FRANKFORT-ON-THE-MAIN 
ESTABLISHED 16656 
United States Dept., 100 William St., New York, N. Y. 
TRUSTEES 
RICHARD DELAFIELD, Pres. of National Park Bank 
ERNST THALMANN, of Ladenburg, Thalmann & Co. 
STUYVE FISH, Pres. of Tilinols Central Railroad 
ANKLIN. > Se. and Attorney 
JNO. M. SMITH, Sec. U. 8. Bra,,ch 
now es ng os | Public Liabilities, Elevator 
en’s Collective, Teams, 
7 ‘individual Accident and Health 


GERMANY 


aod Industrial Accident. 
DEPOSITED WITH INSURANCE DE- 
STATES FOR PROTECTION $550,000.00 
OF POLICYHOLDERS 


PARTMENTS IN THE UNITED 
THOMAS M. ROBBINS, Resd. Secy., Ohio, 
New England Bidg., Cleveland, Ohio 





Agents Wanted for Unoccupied Territory 





1825 THE 1906 


Pennsylvania Fire 


INSURANCE COMPANY 


Incorporated 1825. Charter Perpetual 
Office: 508-510 Walnut St., Philadelphia, Pa. 


COPIA] 6.00000 2000 cece covces cccccccccs $ 400,000.00 
ts. 7,024,089.69 
Surplus . 0000s e0ne co0ccces cece cove cece a 61 


R. Dale Benson, Pres. W.Gardner Crowell, Sec. 
John L. Thomson, Vice Pres. Charles W. Merril Ass’t Sec. 
‘m. J. Dawson, Sec. Agency Department 


WESTERN DEPARTMENT: 
CHAS. H. BARRY, Manager 
Temple Bullding CHIEAGO, ILL 





Organized 1850 


a 


Fire Insurance Company 
of New York 





WESTERN DEPARTMENT 
159 La Salle Street Chicago 


I. 8S. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 











159 Le Salle St., CHICAGO 
Capital, $200,000 





Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. 


Indiana, Michigan, 


John Naghten & Co. 


General Managers 
Established 1863 











D.M.FERRY, PRES. 
INCORPORATED 


1884. 


LIFE 





THE 


sTANDA 





E.A. LEONARD, SEC 
CASH CAPITAL, 


$250.000.00 


RD 


AND 


ACCIDENT INSURANCE 
DETROIT, Ee) MV DA N Y MICHIGAN. 


DLL FORMS OF ACCIDENT SICKRESS ANDUSTRIAL 
AAD LIABILITY \ASURANRCE. 
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ORTY-ONE legislatures will be in 

session this winter. For most of 

them this is the first session since 
the Armstrong investigation. Fortunately 
they did not meet when excitement was 
at its height. The people have had a 
chance to cool down, better counsel has 
had time to be heard. Nevertheless 
there is yet enough radicalism, enough 
anticorporation sentiment and a sufficient 
residuum of hostility toward old life in- 
surance methods to be a menace to the 
best interests of the public, the companies 
and the agents. 


Heretofore life insurance legislation 
has had only slight interest for agents. 
Frequently it related to taxation, now 
it is likely to affect most intimately the 
pecuniary interests of the agents them- 
selves. From the published reports of 
what investigating committees in two or 
three states are to recommend, all sorts 
of measures may be expected. Already 
New York has cut the incomes of most 
of the agents of the country, and it 
was always regarded as a conservative 
state. What then may be expected from 
states considered radical? Wisconsin 
may undertake to cut commissions still 
further. What Indiana will do nobody 
can even make a good guess at. 


With the danger of a scourge of con- 
flicting and restrictive legislation con- 
fronting them, agents cannot afford to be 
idle. When other interests are threat- 
ened they act, and agents must do the 
same. If unwise, even though honest, 
legislation be enacted, their companies, 
their policyholders and their own busi- 
ness will be the sufferers. To prevent 
the enactment of such legislation, agents 
must put forth not only individual, but 
organized effort. The logical basis for 
organization to this end is the local as- 
sociation of life underwriters, the unit 
in the National association, which has 
been recognized by the president of the 
United States as the official representa- 
tive of the life insurance agents of 
America. 

< 


If life insurance agents individually 
attempt to present their views to legis- 
lators and the views are inharmonious or 
antagonistic, the agents will do more 
harm than good. If men try this winter 
to get legislation which shall handicap 
their competitors or are actuated other- 
wise by selfish motives, the business at 
large will pay the penalty by being sub- 
jected to laws reflecting the legislative 
disgust at such tactics. Life insurance 
men must know what they want and 
then go after that and nothing else. 
Whether a delegation is heard by a legis- 
lative committee or an individual mem- 
ber of the legislature listens to the argu- 
ments of his neighbor, an individual life 
insurance agent, the plea should always 
be the same. ” 


Life insurance agents have not been 
organized into a legislative lobby, nor 
should they be. They should, however, 
look after thejr own interests and those 
they represent, just as the men of other 
trades and professions do. Without a 
strong organization, the most practical 
way for agents to harmonize their views 
and make their work effective is for 
each to adopt as a platform on the sub- 
ject of legislation the principles promul- 
gated at the St. Louis convention of the 
National association, which briefly sum- 
_ marized are as follows: 





We denounce rebating and call for the 
legal punishment of rebaters. 

We denounce advisory board or agency 
company schemes, or the sale of stock, 
or any plan or combination by which any- 
thing not a legitimate feature of a life 
insurance policy is offered as an induce- 
ment to take insurance. 

We favor all sound legislation bene- 
ficial to the policyholders and believe 
that the great remedy for and protection 
against any evils in the business of life 
insurance lies in full publicity and ac- 
countability by the companies to their 
policyholders and the public, rather than 
in governmental interference in the de- 
tails of this intricate business. 

“ 


This may not cover the subject com- 
pletely, but it is an official declaration of 
the position of the field workers of life 
insurance, and every right-minded agent 
ought to be ready to subscribe to this 
brief and practical platform. It was 
promulgated by the best men in the busi- 
ness. It is a consensus of the best 
opinion. On this much there should 
be union. ° 


Legitimate agents know as well as 
they know anything that the public is 
being injured by the excrescences of the 
life insurance business—the board con- 
tracts, stock-selling propositions and 
other schemes by which the unwary are 
made to believe they are getting more 
for their money than is somebody else. 
the rotten web into which agents may 
weave the woof of misrepresentations 
and produce a fabric of disappointment 
and disgust. 


> 
To get publicity and  accountabilty 
rather than governmental interference 


with details, there’s the rub. Other states 
know what New York did and some of 
them will want to go it one or two bet- 
ter. Let them forbear. If a man is sick 
forty doctors do not, one after the other, 
give him medicine; they wait to see how 
the first treatment results. So should 
the state legislatures do this winter. The 
Armstrong laws govern the leading 
companies of the country. Give them a 
chance to produce results. If they are 
as good as some people believe, it will be 
time enough for other states to apply 
them after they have proved their worth. 
If they are as bad as some think, they 
will soon show it and other states can 
take advantage of New York’s experi- 
ence without going Gao it. 


The members of legislatures generally 
are representative men. they are not 
fools or knaves. The mistakes they make 
are most often due to want of informa- 
tion or misinformation. Let them un- 
derstand a subject and generally they 
will proceed along correct lines. It is 
the duty of life insurance agents to see 
that they are correctly informed. If the 
agents fail to perform this duty thev will 
have only themselves to blame if the 
laws enacted are not to their liking. 





“Chair warmers—those who wear out 
the seat of their trousers before they be- 
come frazzled around their shoetops— 
are quite out of place in the live and neces- 
sarily strentous occupation of soliciting 
insurance. They are dead failures every 
time, and might, with perfect nropriety, 
be lugged off to the boneyard.” 





“It is saving of time which makes 
hundreds of agents out of ordinary 
men.” 





Indiana Investigating Committee Reports 


THREE-HUNDRED-PAGE _ re- 
él port by the insurance investigat- 
ing committee of the Indiana 
state auditor’s office bears evidence to 
the importance attached to life insurance 
regeneration in the Hoosier state. 

The report is evidently written largely 
for campaign purposes, as perhaps two- 
thirds of it is entirely familiar to insur- 
ance men and is merely a rehash of mat- 
ters that have long been taken for 
granted in insurance circles. The evils 
affecting Indiana life insurance condi- 
tions which have from time to time been 
pointed out, from absolute inattention 
are now thrown into the limelight and 
made prominent issues in a_ political 
campaign. Indiana, which has _ hereto- 
fore been content with the loosest 
methods of insurance supervision and 
company conduct now proposes, if the 
committee’s report expresses the senti- 
ments of ‘the powers that be, to become 
as conservative as Massachusetts or New 
York and to accomplish at one stroke 
what has been the growth of many years 
in those conservative states. 


Warm Fight Promised 


Insurance men will look with some ap- 
prehension upon. bringing insurance 
issues into political campaigns, but it 
would seem that there is no other way of 
accomplishing the desired results in In- 
diana. At the same time there is grave 
danger that in the heat of political strife 
issues will be pushed too far and that 
the reforms will be overdone. It would 
seem, for instance, that it is a little pre- 
sumptuous in the Indiana committee in 
whose state life insurance conditions 
have been at the lowest ebb for years, to 
recommend the radical change of a new 
mortality table, when it has so many 
more pressing matters of its own to deal 
with, and must do much before it can 
reach even the normal standards of the 
business. It is the tendency to try to do 
too much which may seriously lessen the 
results to be finally accomplished. 

Indiana Companies Opposed 


The Indiana companies which have 
been writing special contracts and selling 
agency stock are of course bitterly op- 
nosed to the findings of the report and 
lav it at the door of Governor Hanly, 
whom they term a demagogue. It is 
likely that all politics will have an in- 
surance tinge for some time to come in 
Indiana and it is understood that the 
local companies are massing together to 
defeat the proposed legislation. Their 
interests will be especially looked after 
by C. E. Dark, vice-president of the 
American Central: W. S. Wynn, secre- 
tary of the State Life, and W. K. Bellis, 
secretary of the Reserve Loan Life. 
Mr. Dark has recently heen made presi- 
dent of the new organization of south- 
ern and western companies. 


Conclusions Largely Sound 


In large part the committee is sound 
in its conclusions. If its report is fol- 
lowed ont and the greater evils which 
have afflicted life insurance in Indiana 
are done away with the state companies 
cannot brut emerge better prepared to 
make the fight for permanency, which will 
be on as soon as the larger companies be- 
vin to conform with new New York, legis- 
lation. It is clear that the advantages of 
working 2s a “home company” and the 
opportunities of young and small com- 
panies have never been greater, and if 





the Indiana companies will only give up 
their irregular practices they will have a 
bright future. 

To fight all the proposed measures, as 
some of the companies are unwisely pro- 
posing to do, will be only to dig a pitfall 
for themselves. Opposition to those re- 
forms which are clearly for the best will 
only show the insincerity of the man- 
agers and discredit them. 

Subjects Treated in the Report 


The subjects treated in the report deal- 
ing with the principal reforms felt to be 
necessary, and which have received more 
or less publicity through this and other 
journals heretofore, are as follows: 

Weakness and inefficiency of the In- 
diana insurance department. 

“Guarantee funds” for the promotion 
of business of young companies. 

Special contracts. 

Agency stock schemes. 

Commuted or “dated back” policies. 

Padding of assets by means of fictitious 
loans on folicies under “dated back” 
plans. 

Necessity for better protection of de- 
a under “Indiana reserve deposit” 
aw. 

Extravagant commissions 
agency companies. 

Abuses Not Peculiar to Indiana 


Aside from these recommendations as 
to abuses of the life insurance system 
neculiar to Indiana companies the report 
follows closely a number of the Arm- 
strong laws. Annual dividends which ex- 
haust the surplus to 5 percent of the as- 
sets are recommended: companies 
should not write both participating and 
nonparticipating business; there should 
be a statutory limitation of expense; the 
preliminary term method is held to en- 
courage extravagance and in the case 
of a preliminary term there should either 
he a reduction in premium the first year 
or the statute should reauire in case of 
the charge of a level premium with pre- 
liminary term that such amount of re- 
serve should be set aside as is propor- 
tionate to the charge made for the pre- 
liminary term: a board of directors 
should consist of not fewer than fifteen 
members: the New York idea as to lob- 
bving, political contributions and vouch- 
ers for expenditures is endorsed. 
Whether the legislature will get through 
this imposing array of reforms remains 
to be seen. It seems prohable that the 
work of the legislature will simmer down 
to a few laws designed to remedy the 
evils peculiar to the state companies. 

Insurance Department Needed 


The report does not criticize the in- 
surance department for its inefficiency, 
hut excuses it on the ground of the 
small fund given by the state for its main- 
tenance. It recommends the establish- 
ment of a fully equipped department of 
hanking and insurance. which it helieves 
absolutely essential to the regulation and 
fostering of Indiana’s large insurance 
interests. An important matter in con- 
nection with the demand for better facili- 
ties at the insurance department is the 
lack of proper means to handle the re- 
serve deposits of all the life companies. 
Under the Indiana law nearly the entire 
assets of the companies are held bv the 
state and vet the arrangements for hold- 
ine these funds are crude and inadequate. 
The total expenses for sunervision in Tn- 
diana last year were only $s.020. The 
recommendations of the committee for 
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the proposed department seem to be 
rather extravagant. The superintendent, 
for instance, should receive “not less 
than $5,000 a year.” The actuary should 
receive not less than $4,000. Ohio, which 
has one of the best departments in the 
country, pays .its superintendent but 
$3,000 and its actuary considerable less. 
Says Rates Are Too High 

The note struck oftenest in the report 
is that life insurance rates are too high. 
The preliminary term valuation is criti- 
cized because it is a misrepresentation to 
the people who do not know that the first 
year they are paying for high-priced in- 
surance and receiving a low-priced form. 
The agency companies have far too lib- 
eral contracts to carry out, which the 
companies issue illiberal policies and load 
the premiums too heavily for expenses. 
The rates charged are based upon mor- 
tality tables that are apparently too high. 
“The preliminary term system should be 
changed, not because it endangers the 
solvency of the company or the maturing 
of the contract, but because it permits 
the expending of too large a proportion 
of the policyholders’ money.” Statistics 
are presented showing that the experi- 
ence as to mortality has been much less 
than that shown by the tables. While 
there is some justification for the state- 
ment that rates are too high, it is cer- 
tainly the opinion of the best actuaries 
that the time has not yet arrived when 
they can safely be lowered. In the 
meantime, the large dividends paid by the 
well-managed companies accomplishes 
the same results as would be achieved by 
decreasing the gross rates as now 
charged. 

Agency Company Contracts 
The report contains this paragraph: 


An examination of the percentages of 
first premium allowed to agents, as shown 
by the agency company contracts executed 
by several of the companies, indicates that 
there are very much larger profits to the 
agency companies than good faith on the 
part of the management of the insurance 
companies would permit. In other words, 
the management has been’ too expensive, 
and the commissions have been too high. 

The report recites at great length the 
conditions of the various contracts be- 
tween agency companies and the insur- 
ance companies, in some of which as high 
as 100 percent first year commissions are 
shown. Here, for instance, is the agency 
company contract of the Reserve Loan 
Life: 

The insurance company agreed to pay 
said general agent as full compensation 
for himself and his agents and appointees, 
for a period ending Jan., 1908, commis- 
sions on the first year’s premiums, ex- 
clusive of any sum for interest which 
may be included therein, as follows: 

Percent 
Whole life, deferred dividend.......... 100 
life, deferred dividend... 100 


Twenty-pay. 
Fifteen-pay. life, deferred dividend.... 95 
Ten-pay. life, deferred dividend...... 90 
Twenty-year endowment, deferred 
DEED =60.0044ec06esctabvesesegecsse 
Fifteen-year endowment, deferred 
.  hceSenacpeectnsccadescavecsee 
Ten-year endowment, deferred dividend 70 
State deposit, deferred dividend...... 100 
Ee CEU ccccccceeecesccioses 80 
TOR=FORF COUT co cccdsviedec eebeescesseos 70 
After Jan, 1, 1908, a reduction of 10 


percent per year shall be made in the 
above commissions in excess of 75 a 
until all commissions in excess of 75 per- 
cent are reduced to 75 percent commis- 
sion on first year’s premiums. 

Where any of the above policies are 
written with annual dividends, the com- 
missions will be ten (10) percent less 
than paid on deferred dividend policies. 

The commissions allowed above on an- 
nual dividend policies and state deposit 
policies ony. — be changed at any time 
at the option of the insurance company 
upon 90 days’ notice. 

There shall be allowed said _ general 
agent a renewal commission on all second 
and subsequent premiums, and received by 
said Insurance company of seven and one- 
half per cent (74%) each year; payable on 
the second Tuesday of each month suc- 
ceeding the receipt of such renewal pre- 
miums. 


Guarantee Funds 

It would seem that in most of the In- 
diana companies there is still an indebt- 
edness for organization and promotion 
expenses. “The question,” says the re- 
port, “as to whether the indebtedness for 
these promotion funds is in such a shape 
as to postpone the liability to payment 
out of surplus, and to prevent its pay- 
ment until all of the ordinary liabilities 
of an insurance company have been met, 
is a most important subject of inquiry. 
If the debts of a number of the com- 


2 





panies are not so postponed, the com- 
panies are at this time insolvent.” 


Some of those funds are: Central 
Union, $18,500; Lafayette, $5,000; Inter- 
state, $400,000; Meridian Life & Trust, 
$58,433; Majestic, $33,800. All of those 
funds bear interest of from 7 to 10 per- 
cent. In the case of the Meridian Life 
& Trust, in the present condition of its 
fund “the interest income on about $50,- 
000 of the company’s securities will go 
to Arthur Jordan, the president of the 
company, and the holder of the guaran- 
tee fund notes, and the company will de- 
rive no income from $50,000 of its assets 
reported as mortgage loans, and in addi- 
tion thereto, pays 4 percent for the use 
of them.” ; 

Special Contracts 

The old story of the special contract 
is retold. The question is brought up 
as to whether the dividends under these 
special contracts should not be charged 
to expense, since they are in the nature 
of agency or special service contracts. 
The Lafayette Life and Central Union 
have issued no policy without a special 
contract. The following general com- 
ment on special contracts is made: 


We think it is apparent from the fore- 
going data and detailed descriptions that 
the Indiana companies have, in _ their 
anxiety to secure business, issued a large 
number of contracts carrying extraordi- 
nary obligations which will, as time goes 
on, make a more and more embarrassing 
draft upon the fund which the companies 
could otherwise legitimately save to sur- 
plus. It is apparent that the cost of these 
contracts increases as the amount of busi- 
ness written within the specified time ac- 
cumulates, and as the issue of special con- 
tracts are written to their full limit. That 
some of the companies appreciate the 
great draft which is to be made upon 
their resources by this class of business 
is shown by the strenuous efforts being 
made to substitute different contracts for 
them at any reasonable cost. It is evi- 
dent that the companies in their early 
anxiety to make a large showing of busi- 
ness failed to anticipate the inevitable 
mathematical results of these contracts. 


As to their legality, notwithstanding 
the decision of the Indiana supreme 
court, the committee believes that except 
in cases where a bona fide service is 
rendered the special contracts are a vio- 
lation of the antidiscriminatory law. 

The Remedy 

The report says concerning these con- 

tracts: 


The only justification offered by the 
companies for the issue of special con- 
tracts is that the dividends or commis- 
sions may be paid out of expense, that the 
expense loading is sufficient to make such 
drafts upon it permissible, and that the 
special contracts are productive of results 
in securing business. We do not think 
that the companies which have taken the 
greatest advantage of the existence of 
these contracts in different communities 
can make any actual showing of benefits 
received anywhere nearly equivalent to the 
cost thereof. 


The committee believes that the remedy 
lies in requiring every holder of a special 
contract to show wherein he has rendered 
special service, and to furnish detailed 
and exact evidence as to such service, 
before he shall be allowed the dividend. 
In discussing the effects of the issuance 
of special contracts the report holds that 
the issuance in small numbers is dis- 
criminative in a large degree; the issu- 
ance of large numbers discriminative in 
a less degree; and the issuance of noth- 
ing but specials not discriminating at all, 
but deceptive to the insured. 

Agency Company System Wrong 

The report shows the agency company 
system to be wrong and says: 


The agency company manipulation is 
founded on the fact that insurance pre- 
miums of preliminary term companies are 
so high that there is room for immense 
profit between the contract commissions 
secured from the insurance company and 
the actual cost of getting business from 
the field agents. It is borne out of the 
“expense fund,”’ and there it gets all its 
profits, if any. The rise of such institu- 
tions is the final word in the argument 
that the expense loading in level premium 
preliminary term business is in excess of 
all honest demands of companies having 
volume of over $20,000,000. It is apparent 
that the field agents write business for 
much less than the corporation’s contract 
price. The renewals of 7% percent to 11 
percent are largely ge to the agency 
comeeny. for it is the experience of old 
companies that it only costs 1% percent 
to collect renewals in Indiana. The mar- 
gin made off the field agent and the profit 
in renewals—these are the source of profit 
to the new corporate creature. 

The insurance companies entering into 
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such contracts have in all cases main-. 
tained a well-paid agency department. 
There are many reasons, both moral and 
prudential, which require that the insur- 
ance company should retain direct control 
over all the field force. When serving an 
ency company field agents have not that 
direct responsibility to the insurance com- 
— of which they should always feel the 
urden, and the agency company, which 
is a stranger to the insurance company in 
that it is dealing with it for profit, has not 
that interest in the credit and final suc- 
cess of the insurance company which con- 
scientious trustees must feel. There should 
be direct responsibility of the agency force 
to the insurance company itself, and the 
insurance company should exercise close 
supervision over its work in the field, 
which is its direct contact with the public. 


Method of Organization 
Concerning the organization of agency 
companies the report says: 


The organization and manner of doing 
business of these agency companies was in 
many particulars very similar in all of 
them. Such as were incorporated in the 
state of Indiana were organized under the 
section of the statute relating to voluntary 
associations a persons “io or- 
ganize associations for the purpose of 
buying, holding and selling real estate, 
collecting rents and soliciting and writing 
insurance in the manner to be fully stated 
in such articles.” 

The companies were all of them or- 
ganized for the exclusive purpose of tak- 
ing over contracts afterward made to them 
by the insurance companies for which 
they took the exclusive agency. The offi- 
cers of the insurance companies have in 
all cases been either directly or indirectly 
responsible for the incorporation of the 
agency company. 

It has been the particular business of 
the agency company to take over all of 
the underwriting for a certain territory, 
and thus to relieve the officers of the in- 
surance company from the work of get- 
ting business. The contracts made with 
them have been for such liberal commis- 
sions that the ge ng of the agency 
companies have been able to promise very 
large profits to those whom it solicited to 
purchase stock. 

Some of these agency companies have 
employed utterly unscrupulous methods, 
both in the sale of stock of the companies 
and in the sale of insurance under their 
contracts. 

List of Agency Companies 

Following is the list of agency com- 
panies acting for Indiana companies: 

State Life Insurance Company: The 
Life Underwriters Agency, contract dated 
July 10, 1903, including states of Colorado, 
Wyoming and Utah; Great Western Agency 
Company, contract dated 1906, including 
states of Kansas, Nebraska, Texas, Okla- 
homa and Indian Territory; Pacific Coast 
Underwriters Company, contract dated 
1906, including the states of California, 
Nevada and Arizona; Underwriters Gen- 
eral Agency, 1906, covering the state of 
New York; Carolina Investment Company, 
covering South Carolina; the State Agency 
Company, 1906, including Indiana, Illinois 
and such other territory as may be agreed 
upon; and the Underwriters Loan Realty 
Company, 1905. including Missouri and 
other states to be agreed upon. 

Reserve Loan Life Insurance Company: 
United States Agency Company, contract 
dated Jan. 1, 1906, including Illinois, 
Ohio, Michigan, Oklahoma, Virginia, Penn- 
sylvania, New Jersey, Washington and 
Oregon. ‘ 

Interstate Life Insurance Company: Tri- 
state Insurance Company, contract dated 
Dec. 26, 1905, and covering the state of 
Minnesota, and the American Underwriters 
Agency Company, contract Jan. 22, 1906, 
and covering Indiana. 

Liberal Life Insurance Company: Ameri- 
ean Security Company, date of contract, 
June 14, 1906, covering Indiana. 

Lafayette Life Insurance Company: Tip- 
pecanoe Securities Company, contract 
dated Feb., 1906, with the whole United 
States as its field. 

State Life Chief Sinner 


The State Life is made the chief cul- 
prit, as the company which introduced 
the objectionable schemes and particu- 
larly its relations with the State Agency 
Company and O. L. Van Laningham are 
set forth, The movement may be so 
strong as to force out of the manage- 
ment Vice-President Quinn, and those 
who have persisted in pushing the de- 
vices now under criticism, in defiance of 
public opinion. The Van Laningham 
deals are criticized in especially harsh 
language. The receivership of the State 
Agency Company showed that of about 
$600,000 taken in on sales of stock $191,- 
022 had already been dissipated in com- 
missions, salaries, etc. The officers of 
the State Life and Van Laningham, see- 
ing that they had gotten themselves in 
a bad hole, agreed to refund this amount 
so that investors should be paid back in 
full. Van Laningham paid $25,000 down 
and gave notes aggregating $160,000, 
which were endorsed by the five directors 
of the State Life. Insurance opinion is 
to’ the effect that the men who have 
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property will lose this amount, just as 
John A. McCall paid the deficits in An- 
drew Hamilton’s legislative accounts in 
New York. : 


Officers Strongly Criticized 

The report says: 

The high financiering done by Mr. Van 
Laningham in connection with the State 
Agency Company ee A involves the 
agency department particularly, and the 
board of directors generally of the State 
Life Insurance Company. 

It is hard to conceive of the toleration 
of such transactions by the officers of the 
State Life Insurance Company, and still 
harder to conceive of the promotion of 
the agency company’s schemes in the 
agency department of the company, under 
the supervision and scrutiny of the gen- 
eral counsel of the company, and in par- 
ticular light of the fact that the manager 
of the agency department and the gen- 
eral counsel of the State Life Insurance 
Company were, in 1905, paid salaries of 
$20,000 each as compensation for supposed 
fidelity to the interests of the policy- 
holders of the mutual company, whom they 
represented as trustees. 


Will Bear Watching 
There is a strong suspicion that the 
$25,000 paid by Van Laningham was ad- 
vanced by the State Life. The report 
continues : 


We believe that the accounts and the 
transactions between the State Life Insur- 
ance Company and Mr. Van Laningham 
and such other agencies and agency com- 
panies as he is connected with should re- 
ceive the careful scrutiny of the insurance 
department, particularly until all notes 
made 7 Van Laningham to the receiver 
of the State Agency Company are paid. 

To presume that the $25,000 which has 
been paid over by Van Laningham is the 
same $25,000 advanced him by the State 
T.ife Insurance Company June 18, 1906, 
would not be a.violent presumption, under 
all the circumstances. 


Says Relation Is Intolerable 


The five directors of the State Life In- 
surance Company are indorsers on _ the 
notes for over $160,000, of which Van Lan- 
ingham is maker. hese five directors 
will have a natural interest in making it 
possible for Mr. Van Laningham to earn 
money with which to pay the notes with- 
out ak against the indorsers. They 
are the directors of the company with 
which Mr. Van Laningham and his agency 
companies do all their business. 

The continuance of this relation is an 
intolerable one, which should be scruti- 
nized and watched, not only by the policy- 
holders, but by the department. Both the 
policyholders and the department should 
take all possible precautions to require 
that the legitimate profits in the under- 
writing of the business of the State Life 
Insurance Company should be protected 
and conserved to the policyholders by the 
officers whose sworn duty it is to act with 
A sve single to the interests of the policy- 

olders. 


“Dated Back” Policies Criticized. 
Walter C. Wright, the consulting ac- 
tuary, had the following comment to 
make with reference to these policy 
forms: 


One common reason why companies offer 
to take such large payments in the form 
of a loan is that otherwise the applica- 
tions wowd be unlikely to be secured, 
notwithstanding the presumed advantage of 
dating back; and another reason is that 
the note will serve to swell the apparent 
assets of ‘the company, and by increasing 
the nominal premium income, will cause 
the ratio of expense to total premium re- 
ceipts to appear lower, which ratio, though 
not an unquestionably correct test of the 
economy of the expenses, is commonly re- 
lied on or employed for comparisons relat- 
ing thereto. 


Vice of the System 
_ The committee itself makes the follow- 
ing comment on premium notes, etc.: 


The vice of “policy loans” for commuted 
premiums in case of predated contracts 
consists principallv in the varied and nu- 
merous species of deception of which it is 
susceptible of employment. Unless the 
opens is much more candid than the or- 
dinary solicitor of insurance, the assured 
is deceived as to the value of two or three 
epparent advantages, when he enters into 
such a contract. 

In addition to that, however, the com- 
panies which have written large amounts 
of insurance, and have taken in payment 
for the seven years reserve chargeable on 
account of such policies, these “policy 
loans” have put in their financial state- 
ments large amounts of fictitious assets, 
which constitute no more or less than set- 
offs against equally fictitious liabilities. In 
other words, the insurance contract writ- 
ten as above described shows a large lia- 
bility against the company for the per- 
formance of such contract. It also shows 
a large asset, the policy loan, which in 
the great majority of cases is of exactly 
the amount of the liability charged against 
the company on account of the policy. It 
is apparent that if John Jones owes the 
company $500, and the company owes 
John Jones $560, that if the one were set- 
off against the other there would be no 
liability on the part of either, and the 
nonnegotiable note of the other would not 
be a valuable asset in the hands of either. 
Thus we find that the Indiana companies 
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with any considerable amount of business 
show a very large percentage of their 
gross assets to consist of these policy loans, 
which have no commercial value, and have 
no value of any kind excepting as they 
are in the possession of the company, 
ready at all times to be used in payment 
of liability which may accrue in favor of 
the policyholder. 


Committee’s R dations 


The committee says as to “Dated Back” 
forms: 


There is no doubt that bona fide policy 
loans, representing cash transactions, if 
kept within the actual accumulations to 
the credit of the licy are a perfectly 
legitimate, safe an . investment 
for the company. e believe, however, 
that pettey oans written in such large 
quantities as are now possessed by a num- 
ber of Indiana companies are a source of 
danger and embarrassment to the com- 
pany, and a means, whether used or not, 
of deception and fraud upon the part of 
unscrupulous representatives of the com- 


pany. 

We believe that the legislature should 
put a limit upon the proportion of the 
assets of any legal reserve company which 
may be invested in licy loans, either 
actual or fictitious. e think that no 
more than 20 percent of the assets of any 
company would be so invested. 

A larger percentage would mean a very 
unthrifty class of policyholders in the one 
case, or an immensely inflated statement 
of assets and liabilities in the other case. 


Actuary Wright’s Work 

The report reflects many of the views 
of Actuary Wright, and it is clear that 
he has been given ‘a free hand. The re- 
vision of the mortality tables has long 
been advocated by him. The following 
on preliminary term and expense was 
evidently prepared b him: 


It must be remembered that in order to 
mature the policy the company which sets 
aside no reserve for the first year must 
set aside a greater reserve for each suc- 
ceeding year, which means that if it assess 
a large loading for expense to the first pre- 
mium it must assess a smaller charge for 
expense to each succeeding premium. This 
is exemplified by the following compari- 
son of a full valuation in case of a New 
England Mutual policy and a preliminary 
term valuation in the case of the Meridian 
Life & Trust Company, the policy being 
age fifty-six, ordinary life: . 


NEW ENGLAND MUTUAL 








Fe eae - - $63.40 
CS pagead oeee 45.34 
Loading every year..........sccee -$17.06 


MERIDIAN LIFE & TRUST 


Gross premium ...........es0. cocccccsQhe® 
Net premium first year, includes mid- 
ear reserve, $9.61........ccccccccee 19.22 
RE DE WONG iso 6000606080008 44.18 
Net premium subsequent years....... 48.71 
Loading subsequent years........... - 14.69 


It will be noted in case of the New 
England Mutual policy the midyear re- 
serve is about $19 for the first year, where- 
as in case of the Meridian Life & Trust 
it is $9.61. The terminal reserve in the 
New England Mutual is $27.34, whereas in 
the case of the Meridian Life & Trust 
it is nothing. 


Changes Already Made 
The commission is pleased to announce 
that the following changes have already 
been made: 


The Interstate Life Assurance Company 
reduced its annual salaries for the year 


The Liberal Life Insurance Com y 
ceased writing special contracts in June, 
1906, and on Oct. 1, 1906, repudiated and 
canceled its contract with its agency com- 
pany. The = removed all excessive 
and objectionable loans from the office of 
the auditor, consented to a proper revalua- 
tion of its business under e direction 
of this committce and rewrote very nearly 
its entire issue of policy loans so as to 
render the terms of such policy loans 
equitable to | agen pe upon settlement 
of death claims, and has adopted other 
economies and reforms which will improve 
its already economical management. 


Other Companies Act 


The Lincoln National Life Insurance 
Company, in July, 1906, entirely abandoned 
the wri 6 vf special contracts, which 
Was the only departure from correct meth- 
ods on the part of this young company 
which came to our attention, aside from 
the preliminary term feature of their con- 
tracts which it adopted in common with all 
Other Indiana companies. 

The Intermediate Life Insurance Com- 

a Pease of a en 

fs} guaranty fund certifi- 
cates, which, as originally issued, were in 
the nature of fixed liabilities, ang substi- 
tuted them with new certificates, abso- 
lutely postponing payment of all of its 





guaranty and promotion funds to payment 
out of surplus so as not to endanger the 
solvency of the company. 

The American Central Life Insurance 
Company changed the basis of its salaries 
to home officers from the commission basis 
of 1905, which we think yielded salaries 
too large in proportion to the business of 
the company, and put its officers on a 
straight salary basis for 1906, which will 
necessarily reduce their salary account ap- 
proximately $12,000 for 1906. 

The State Life Insurance Company has 
reduced the salaries of its four principal 
officers from $20,000 each to $16,000 each, 
making a artes for 1906 of $16,000. 

Other companies may have made reforms 
of which we have not been apprised. The 
~~ are noteworthy and commend- 
able. 





MASSACHUSETTS RULES ON COMMISSIONS. 

The ruling of the Massachusetts com- 
missioner prohibiting commissions being 
paid to any officer or agent of a company 
or an agent of another company has re- 
sulted in instructions from the Massa- 
chusetts Mutual. : 

The company tells a general agent 
that he cannot receive any commissions 
on policies on his own life. All re- 
newals on old policies on his life will no 
longer be allowed. The same applies to 
any subagent. If one agent writes an 
application of another agent or the gen- 
eral agent writes a subagent the writer 
can retain the commission, but the as- 
sured cannot receive any. The idea, of 
course, is to prevent any assured, even 
though he be an agent, from receiving 
commissions on policies on his own life. 
An agent is prevented from allowing 





NEW YORK STANDARD POLICY 
ISSUED BY THE HOME LIFE. 


The Home Life of New York is the 
first company in the field with the new 
New York standard form of policy. It 
is certainly a gem and will do much to 
popularize this successful company. 
Where the New York law has given the 
company options as to the contract it 
has shown a commendable disposition to 
be more liberal than the law actually de- 
mands. This will be seen in the rate of 
interest on policy loans, which has been 
fixed at 5 percent. The company will 
begin issuing the new policy Jan. 1. At 
the bottom of the first page of the policy 
in plain type are the following notations, 
which leave no excuse for a misunder- 
standing of its most important features: 

“Amount of insurance payable at 
death.” 

“Premiums payable during life.” 

“Annual dividend period.” 

The policy is as follows, ordinary life, 
$10,000, age 40: 

New York Standard Life Insurance 
Policy—Ordinary Life. 
Number .. Age 40 
Amount $10,000 Premiums $324.30 
THE HOME LIFE INSURANCE 
COMPANY. 

In consideration of annual pre- 
miums of Three Hundred and Twenty- 
four 20-100 dollars and of the payment 
of a like amount upon each first day of 








Just Work 


When the Ap’s. come slow and your luck seems wrong 

Should you quit—not much—but just hum a song. 

Forget your small troubles and all the day long 
Just work, by gad, just work. 


And when the Ap’s. are secured in a bunch 

Should you get up late and loaf after lunch 

Because it looks easy—not much—get a hunch, 
And work, by gad, just work. 


Diplomacy—tact—persistency and grit, 

Persuasive points and the facts that just fit, : 

You should use—they will help but to make a big hit, 
You must work, by gad, you must work. 


LuTHER Furiss, Des Moines, Ia. 





an agent of another company any com- 
mission on a policy on the latter’s life. 

While this is regarded as rather an 
extreme ruling on part of the Massa- 
chusetts commissioner, as men in the 
same business usually allow the trade 
discount in interchange of business, yet 
it will have the beneficial effect of pre- 
venting a man’s being licensed as agent 
simply to get the commission on his busi- 
ness and that of his family. 





THEIR IDEAS ARE MIXED 


One of the most familiar arguments 
made by insurance commissioners and 
politicians in favor of standard life in- 
surance policies is the fact that stand- 
ard fire insurance policies have proved 
a great advantage to the public and the 
companies, 

Thus it is that men with a smattering 
of insurance knowledge attempt to com- 
pare two kinds of underwriting that are 
entirely different. There is not the op- 
portunity for freedom in the fire insur- 
ance contract. It covers a specific thing 
for a specific purpose. There are many 
elements of hazard. A fire insurance 
policy is written for a short term, there- 
fore the business is more rapid in its 
movements. A fire policy can be can- 
celed at any time. Fire insurance is 
mostly written by stock companies which 
make different rates in various localities. 
When it comes to paying losses every 
fire policy becomes a factor. A loss can- 
not be adjusted without considering 
every policy. It is, therefore, most de- 
sirable that fire policies be concurrent 
and contribute on the same basis. 

A life agent can readily see that the 
conditions in fire insurance are such as 
make a standard policy desirable while 
totally opposite conditions in life insur- 
ance in most cases make a_ standard 
policy undesirable. 


January hereafter until the death of the 
Insured. 

Promises to pay at the Home Office of 
the Company in the City of New York 
upon receipt at said Home Office, of due 
proof of the death of John Doe of New 
York, County of New York, State of 
New York, herein called the Insured, 
$10,000 less any indebtedness hereon to 
the Company and any unpaid portion of 
the premium for the then current policy 
year upon surrender of this Policy prop- 
erly receipted to Mary Doe (Wife of the 
Insured), beneficiary, with right of revo- 
cation, 

Change of Beneficiary —When the right 
of revocation has been reserved, or in 
case of the death of any beneficiary un- 
der either a revocable or irrevocable 
designation, the Insured, if there be no 
existing assignment of the Policy made 
as herein provided, may, while the policy 
is in force, designate a new beneficiary 
with or without reserving right of 
revocation by filing written notice thereof 
at the Home Office of the Company, ac- 
companied by the Policy for suitable en- 
dorsement thereon. Such change shall 
take effect upon the endorsement of the 
same on the policy by the Company. If 
any beneficiary shall die before the In- 
sured the interest of such beneficiary 
shall vest in the Insured. 

Payment of Premiums.—The Company 
will accept payment of premiums at 
other times than as stated above, as fol- 
lows: 
$168.60 Semi-annually on the first days 
of January and July; or $85.90 quarter- 
annually on the first days of January, 
April, July and Uctober. 

Except as herein provided the pay- 
ment of a premium or instalment thereof 
shall not maintain the Policy in force 
beyond the date when the next premium 
or instalment thereof is payable. 





All premiums are payable’ in advance 





at said Home Office or to any agent of 
the Company upon delivery, on or before 
date due, of a receipt signed by an execu- 
tive Officer (President, Vice-President 
or Secretary) of the Company and coun- 
tersigned by said agent. 

_ A grace of thirty days subject to an 
interest charge at the rate of five per 
centum per annum shall be granted for 
the payment of every premium after the 
first year during which time the insur- 
ance shall continue in force. If death 
occur within the days of grace the unpaid 
portion of the premium for the then cur- 
rent policy year shall be deducted from 
the amount payable hereunder. 


Conditions.—This Policy shall become 
null and void if within one year from the 
pr hereof the insured ‘shall commit sui- 
cide. 


Incontestability.—This policy shall be in- 
contestable, except for non-payment of 
premiums, one year from its date. 

If the age of the Insured has been mis- 
stated, the amount payable hereunder shall 
be such as the premium paid would have 
purchased at the correct age. 

Participation.—The proportion of the 
surplus accruing upon this Policy shall be 
ascertained and distributed annually and 
not otherwise. 


Dividends.—Dividends at the option of 
the owner of this Policy shall on the first 
day of January of each year be cither— 

(1) Paid in cash; or 

(2) Applied toward the payment of any 
premium or premiums; or, 

(3) Applied to the purchase of paid-up 
additions to the Policy; or, 

(4) Left to accumulate to the credit of 
the Policy with interest at three per- 
centum per annum and payable at the 
maturity of the Policy, but withdrawable 
on any anniversary of the Policy. 

Unless the owner of this Policy shall 
elect otherwise within three months after 
the mailing by the Company of a written 
notice requiring such election, the divi- 
dends shall be applied to purchase paid-up 
additions to the Policy. 


Loans.—The Company at any time will 
advance upon the sole security of this 
Policy, at a rate of interest not greater 
than five percentum per annum, a sum not 
exceeding the amount specified in the table 
of loan values herein set forth, deducting 
therefrom all other’ indebtedness hereon 
to the company. Failure to repay any 
such advance or interest shall not avoid 
this Policy wmnless the total indebtedness 
hereon to the Company shall equal or ex- 
ceed the aggregate of all unpaid dividends 
and accumulations and of not less than 
eighty percentum. of the net value of the 
Policy and all additions thereto and thirty 
days’ notice shall have been given by the 
Company. 

Assignment.—No assignment of this 
Policy shall be binding upon the Company 
unless it be filed with the Company at its 
said Home Office. The Company assumes 
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Offers most liberal terms and induce- 
ments to men of character and ability. 
Best of opportunities for men with or 
’ without experience in the Life Insur- 
ance business. For particulars, address 
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no responsibility as to the validity of any 
assignment. 

Options on Surrender or Lapse.—After 
this Policy shall have been in torce three 
full years it may be surrendered by the 
owner at any time prior to any default 
or within three months after any default. 
‘Thereupon, 

(1) if there be no indebtedness hereon 
to the Company, the owner may elect 
either (a) to continue the insurance in 
force for its face amount and any out- 
standing dividend additions, but without 
future participation, and without-the right 
to loans; or, (b) to purchase non-par- 
ticipating paid-up life insurance payable 
at the same time and on the same condi- 
tions as this Policy. The periods for which 
the insurance will be continued and the 
amounts of paid-up life insurance which 
will be allowed, exclusive of the applica- 
tion of dividend additions, are shown in 
+ — ae of surrender values herein set 
orth, 


pam of Loan and Surrender Values. 
er 
Policy Has 


Been in Paid-up Paid-up 

Force. Loan. Life Insur- Continued Ins. 

Years, Value, ance. Yrs. Mos. Dys. 
3 $ 370 $ 860 3 9 22 
4 600 1,140 5 0 2 
5 603 1,420 6 1 15 
6 760 1,730 7 1 17 
7 920 2,050 8 0 5 
8 1,090 36 8 9 13 
9 1,260 2,680 9 5 3 
10 1,440 2,990 9 11 19 
1l 1,630 3,310 10 4 21 
12 1,820 3,610 10 8 26 
13 2,020 3,920 1 0 0 
14 2,220 4,220 11 2 3 
16 2,42 4,500 il 3 17 
16 2,620 4,780 11 4 10 
17 2,820 5,030 11 4 13 
18 3,020 6,280 11 4 0 
19 »220 5,520 11 3 1 
20 3,420 6,740 11 1 20 


Values for later years will be computed 
on the same basis and be furnished upon 
request. 

(2) If there be an indebtedness hereon 
to the Company it shall be deducted from 
the amount which otherwise would be ap- 
plicable as a surrender value to the pur- 
chase of temporary insurance for the pe- 
riod aforesaid and the owner may elect 
either to have the remainer applied (a) to 
continue the insurance in force without 
participation and without the right to loans 
for the face amount of this Policy and 
dividend additions less the indebtedness, or 
(b) to purchase a proportionate amount of 
non-participating paid-up life insurance. 

If in the event of any default in the 
payment of premium or otherwise, after 
the Policy shall have been in force three 
full years, the owner shall not exercise 
either of said options within three months 
-after such default, the insurance shall be 
continued as provided by option (a) in 
either paragraph (1) or (2). 

In any case of continued temporary in- 
surance under any of the above provisions 
this Policy upon evidence satisfactory to 
the Company of insurability may be re- 
instated within the first three years of 
the term for which the insurance is con- 
tinued by payment of arrears of premiums 
and of whatever indebtedness hereon to 
the Company existed at the date of sur- 
render or default, with interest at a rate 
not exceeding five per centum per annum. 

Modes of Settiement.—The Insured or 
the owner, or the beneficiary after the 
Insured’s death, in case of the Insured 
shall have made no election, may by writ- 
ten notice to the Company at its Home 
Office, elect to have the net sum payable 
under this Policy upon the death of the 
Insured paid either in cash or as follows: 

(1) By the payment of an annuity equal 
to three per centum of such net sum 
payable at the end of each year during 
the lifetime of the beneficiary, and by the 
payment upon the death of the beneficiary 
of the said net sum, together with any 
accrued portion of the annuity for the 
year then current, unless otherwise di- 
rected in said notice, to the beneficiary’s 
legal representatives or assigns. 

(2) By the payment of equal annual 
instalments for a specified number of 
years, the first instalment being payable 
immediately, in accordance with the fol- 
lowing table for each one thousand dollars 
of suid net sum. 

(3) By the payment of equal ananal 
instalments payable at the beginning of 
each year for a fixed period of twenty 
years and for so many years longer as the 
beneficiary shall survive, in accordance 
with the following table for each one thou- 
sand dollars of said net sum. 

Any instalments payable under (2) or 


FOR SALE 


The lowest premium legal reserve 
Life Insurance policy issued. 
Special contract and exclusive 
territory in Ohio, Kentucky and 
West Virginia open to capable pro- 
ducers. 
GENERAL 


Dr. E. C. SKINNE MANAGER 


604 and 610 Union Trust Bldg. 
Cincinnati, Ohio. 


Washington Life ins. Co. of New York 
1860—46 Years— i906 








(3) which shall not have been paid peer 
to the death of the beneficiary shall be 
paid, unless otherwise directed in said 
notice, to the beneficiary’s legal repre- 
sentatives or assigns. 

When any option calling for annual pay- 
ments is elected, this Policy shall be sur- 
rendered upon its maturity and a supple- 
mentary non-participating contract shall 
be issued for the option elected. 

Unless otherwise specified by the owner 
or by the beneficiary in making such elec- 
tion, the beneficiary may at any time sur- 
render the contract guaranteeing the pay- 
ment of instalments for the commuted 
value of the payments yet to be made, 
computed upon the same basis as option 
(2) in the following table; provided that 
no such surrender and commutation will 
be made under option (3) except after the 
death of the beneficiary occurring within 
the aforesaid twenty years: 


Table of Instalments for Each $1,000. 


OPTION (2) 
No. of Amount No. of Amount 
Annual of Each Annual of Each 
Instal- Instal- nstal- Instal- 
ments ment. ments ment 
25 $ 55.76 11 $104.93 
2 65.26 1 113.82 
19 67.78 9 124.69 
18 70.59 8 138.31 
17 73.74 7 155.83 
16 77.29 6 179.22 
15 81.33 5 211.99 
1 85.95 4 261.19 
13 91.29 3 343.23 
12 97.54 i. 507.38 
OPTION (3) 
og 4 if § 36 $ 
=| g 8 i<j 3 8 i] 3 g 
vo o v 
ioe] 3 7 isa) 3 . Q ™ - 
s 3 4 S z se Q 3S z + 3 . S z 
n n n = 
ofA 2d pal «xd pen os 
° 
S25 §e S25 §8 Sy 45 
10 $39.58 30 $44.98 50 $56.60 
11 39.83 31 45.39 51 57.30 
12 40.08 32 45.83 52 57.99 
13 40.33 33 46.27 53 58.66 
14 40.52 46.74 54 69.33 
15 40.71 35 47.23 55 59.97 
16 40.90 36 47.73 56 60.58 
17 41.09 37 48.26 57 61.17 
18 41.29 38 48.80 58 61.72 
19 41.49 39 49.36 59 62.24 
20 41.69 40 49.95 60 62.71 
21 41.96 41 50.55 61 63.15 
22 42.24 42 51.17 62 63.54 
23 42.53 43 61.81 63 63.89 
24 42.84 44 52.46 64 64.19 
25 43.16 45 53.12 65 64.4 
26 43.50 46 53.80 over 
27 43.84 47 54.5 65 64.45 
28 44.21 48 55.19 
29 44.59 49 5.8 


i 55.89 

No person except an Executive Officer of 
the Company as aforesaid has power to 
modify or in event of lapse to reinstate 
this Policy or to extend the time for 
paying a premium. 

In Witness Whereof, the Company has 
caused this Policy to be executed this first 
day of January, 1907. 

, Secretary. 
, President. 











TAKES ISSUE WITH ATTORNEY-GENERAL 


Nicholas Harper of the Standard Life 
& Accident, which he represents at 
Madson, Ind., takes issue with the attor- 
ney-general of the state as to what is a 
valid loan on an insurance policy under 
the Indiana law which authorizes com- 
panies “to invest in loans upon its own 
policies, provided that the amount so 
loaned shall not exceed the reserve 
against said policy at the time such loan 
is made.” He points out that in policies 
predated back to 1897, for example, there 
was no law at that time authorizing this 
kind of loans; therefore, seven years 
later, say in 1904, when such policies 
were issued, there was no reserve upon 
them and no loan could be made. He 
says that the attorney-general in his opin- 
ion as to the legality of loans on dated- 
back policies, did not take into considera- 
tion the fact that life insurance com- 
panies never lend on the security of their 
policies prior to the second year after 
two full premiums have been paid; that 
the law intended that no loan should be 
made on a policy until the policy had 
been in force long enough to become enti- 
tled to a cash or loan value derived from 
the premiums actually paid by the insured. 
Under the construction put upon the law 
by the attorney-general, he says, com- 
panies create the policy, the reserve and 
the loan at the same time. They evolve 
a reserve from nothing and proceed to 
lend that reserve on a policy that had 
no previous existence. ‘The transaction, 
he says, is fictitious and enables a com- 
pany to make a false showing as to finan- 
cial strength as these alleged reserves, 
unlike a genuine reserve, can be used 
only to pay the particular policy on which 
the loan is made. 





READJUSTING THE BUSINESS 
UNDER THE ARMSTRONG LAW 


The real interest in the life insurance 
field is not centered in the elections in 
the New York companies or in the other 
matters which are receiving daily news- 
paper attention, but it rests in the read- 
justment of the working basis which will 
take effect January 1. Naturally these 
matters are not discussed in the papers 
to any great extent, but the real work 
is going on just the same. All the 
standard companies are shaping up their 
organizations with a view to making the 
very best possible showing of results to 
policyholders for the future and in con- 
sequence every item of expense which is 
not essential is being lopped off. 


& . 

The movement for economy is chiefly 
in the field of reduction of new business 
expense. There are some minor dif- 
ferences as to the commissions that will 
be paid under the new contracts and 
some companies are slightly more liberal 
than others. A prominent New England 
company has arranged to pay the follow- 
ing commissions: Ordinary life, 50 per- 
cent; 20-payment, 4:5 percent; 10-pay- 
ment, 35 percent; 20-year endowment, 
30 percent; 15-year endowment, 25 per- 
cent; 10-year endowment, 15 percent; 
with renewals of 7% percent for nine 
years on life policies and of 5 percent for 
nine years on the endowment forms. It 
is understood that one or two companies 
have gone as high as 55 percent on or- 
dinary life with the scale running down 
to 25 percent on 10-year endowments. A 
visit to a number of the home offices of 
eastern companies showed as a rule the 
agency departments hard at work revis- 
ing contracts while the actuaries were 
busy getting out the new policy forms 
and rates. Those who “are on the job” 
say that it is the hardest proposition that 
has come to them in years. There are 
any number of new points which require 
the exercise of the nicest actuarial and 
legal judgment. Some companies are 
considerably behind others and are just 
beginning to work system out of the 
numerous intricacies which at first con- 
fronted them. 





One of the recent developments which 
has seriously alarmed some _ general 
agents is the report that a number of 
companies see an opening in the new 
law by which they can practically pay 
general agents a salary and allow local 
agents the full general agents’ commis- 
sion. Section 97 of the law prohibits 
the payment of more than the select and 
ultimate margins for new business ex- 
pense, but “salaries paid in good faith 
for agency supervision either at the home 
office or at branch offices” are excluded. 
If companies may maintain what are 
practically general agencies under the 
guise of “agency supervisors” the regu- 
lar general agents sav that it will be im- 
possible to retain their agents. Just 
what the words “in* good faith” would 
be interpreted as meaning in law is open 
to conjecture. It can .easily be seen 
that a broad interpretation of the clause 
would work serious harm to the general 
agency system. 


There are many details about this new 
law which when put to practical tests 
will be found lacking in clearness. Al- 
ready some general agents are consider- 
ing the question of advances. Although 
the evil of advances has been a great 
one it is a fact that many of the best 
agents would not be in the business to- 
day if, when they were being “broken 
in,” they had not been assisted by ad- 
vances from their general agents. Most 
men are first induced to enter the busi- 
ness by guarantees of salary or by ad- 
vances which they cared nothing for 
after they had become _ experienced. 
Some general agents feel that a law 
which prevents them from paying com- 
missions or salaries as they see fit is un- 
constitutional. They say there is no 


question of discrimination in this matter 
of advances as there is, for instance, in 





violations of the antirebate laws. It is 
not certain that all companies will provide 
in the new contracts which they are put- 
ting out that a general agent shall not 
give advances. The question is just who 
would be finally responsible before the 
law in case there was an_ infraction. 
There seems to be no doubt that parts 
of the new law after being given a thor- 
ough trial will be found to be impractic- 
able and will have by be repealed. 


Speculation as to the amount of new 
business that will be written this year 
by the various companies is already be- 
ing indulged in. While the so-called con- 
servative companies have kept their 
agency organizations practically intact 
and have been working steadily, there is 
good reason to believe that with the 
notable exception of the Northwestern 
nearly all companies will show at least 
a slight falling off. According to all 
reports the Northwestern is having the 
largest business this year of any in its 
history. It is believed that a great many 
of the agents of the “big three” have 
been attracted to it by reason of the fact 
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Excess Security (Surplus)........... 620,984.72 
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No fluctuating eecurities—Largest Rate of Inter- 
est—Low Death Rate 


Large and Increasing Dividends to Policyholders. 
Desirable Contracts and Good Territory Open for 
Live Agents. Address 


JESSE R. CLARK, - President 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sel} 
LIFE Insurance without ‘Agency Co.’ 
Stock or ‘Special Contracts,” will be intere 
ested in the Agency contracts offered by 

THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


: Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 
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Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 


Incorporated 1851 


Definite paid-up and cash-surrender 
values written in every policy 


Isaac B. Snow, Superintendent of Agencies, 
316 Merchants Loan and Trust Bidg., Chicago. 


Chicago Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust Bidg. 


Columbus Agency, Lot H. Brown, 
Manager of Agents. 1003 Outlook Bldg. 
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that it is the next largest company. It 
is not expected that the remaining months 
of the year will show any great increase 
in new business, though it is an undeni- 
able fact that a steady improvement is 
going forward. 


PROVIDENT LIFE & TRUST’S 
ANNUAL CASH VALUE POLICY 


The Provident Life & Trust has is- 
sued a new policy which is much more 
liberal in its terms than the old form, 
cutting down restrictions and providing 
for annual cash values. Heretofore the 
company has paid cash values only at 
the end of the ten year and each fifth 
year thereafter. The following is a copy 
of the twenty-payment life form, $10,000, 


age 35: 
“tai 
THE PROVIDENT 
LIFE & TRUST COMPANY 
OF PHILADELPHIA 


In Consideration of the Representa- 
tions Made in the Application for this 
Policy, which are hereby made a part of 
this contract, and of the payment of 
Three Hundred and Thirty-two 80-100 
Dollars, receipt of which is hereby ac- 
knowledged, and payment of the yearly 
premium of Three Hundred and Thirty- 
two 80-100 Dollars on or before the 
first day of every first month in 
every year hereafter until twenty An- 
nual premiums shall have been paid, 
Does Insure the life of John Doe of 
Philadelphia’ County, State of Penn- 
sylvania, herein called the Insured, in 
the amount of $10,000 for the term of 
his natural life and Promise to Pay 
at its Office in the City of Philadel- 
phia, the amount of said Insurance to his 
wife, Mary Doe, executors, adminis- 
trators or assigns, upon receipt of satis- 
factory proof in writing, of the death, 
and cause of death, during the continu- 
ance of this Policy, of the Insured. Any 
indebtedness to the Company hereon, and 
any unpaid premium or unpaid portion 
of the premium for the then current 
policy year shall first be deducted. 

This Policy is issued by the Company, 
and accepted by the Insured, upon the 
express conditions and agreements 
printed on the second page of this Policy. 

In Witness Whereof, the said The 
Provident Life & Trust Company of 
Philadelphia, has, under its corporate 
Seal, delivered this contract, signed by 
its President or Vice-President and at- 
tested by its Actuary, Secretary or Treas- 
urer, this first day of first month, one 
thousand nine hundred and seven. 

, President. 
Attest: , Actuary. 


CONDITIONS AND AGREEMENTS 


Occupation, Travel, Suicide, &c. 


If within one year after the issue of 
this a the Insured shall die by his or 
her own hand or act, unless proof of in- 
sanity shail be furnished, or shall within 
that time and without the consent in writ- 
ing of this Company previously obtained, 
travel or reside south of the Tropic of 
Cancer, or shall within that time be per- 
sonally engaged in blasting, mining, sub- 
marine operations, or the production of 
highly inflammable or explosive sub- 
stances, or as an _ engineer, fireman, 
brakesman, motorman or conductor upon 
any railroad, or be engaged in any capac- 
ity upon any steam or other vessel, or 
shall at any time during the continuance 
of this Policy be employed in any mili- 
tary or naval service whatsoever (the 
Militia not in actual service excepted), this 
Policy shall be valid in the event of the 
death of the insured only for an amount 
equal to the reserve thereon, calculated at 
3% percent interest by the American Ex- 
perience Mortality Table, and not for the 
amount insured. 

Incontestability. 

This Policy shall be incontestable after 
One year from its date, except for non- 
Payment of premiums. If the age of the 
Insured has been understated, the amount 
payable under this Policy shall be such as 
the premium paid would have purchased 
for the same kind of insurance at the cor- 
rect age. 

Dividends. 

This Policy will be entitled to a dividend 
upon the payment of the third annual 
premium, and thereafter upon the payment 
of each annual premium. Dividends are 
also paid upon paid-up Policies. If the 
premiums = a policy are payable in a 
limited number of years instead of during 





Age 35 


the whole term, dividends are continued 
after the number is completed. 


Assignments. 

No assignment of this Policy shall be of 
any force or effect, unless made in writ- 
ing and filed with the Company at its 
Home Office. The Company assumes no 
responsibility as to the validity of any 
assignment. 

Changes of Contract, &c. 

No receipt for renewal premium, nor 
permit, nor any alteration or discharge 
of the contract, nor waver of forfeitures 
under the same shall be valid unless signed 
by the President, Vice-President, Actuary, 
Secretary or Treasurer of the Company. 


Premiums. 

A grace of thirty days, subject to in- 
terest on the deferred payment, is hereby 
granted for the payment of every premium 
after the first, during which period the in- 
surance shall continue in force. If the In- 
sured shall die during the thirty days of 
grace the overdue premium will be de- 
‘ducted in any settlement hereunder. 

Upon application in person or writing 
on or before the time when a premium 
becomes due, if no lien upon the Policy 
exists, a further extension of time will be 
granted, and the premium will be received 
within the extended period without medi- 
eal examination. 

Except as herein provided, the payment 
of a premium shall not maintain the 
Policy in force beyond the date when the 
next premium is due. 

All premiums are payable at the Home 
Office of the Company, or to any agent of 
the Company upon delivery of a receipt 
therefor signed by the President, Vice- 
President, Actuary, Secretary or Treasurer 
of the Company and countersigned by its 
agent. 
ow and Cash Values. 

If all premiums shall have been paid 
the Company will upon valid surrender of 
this Policy at the end of the second year 
or at the end of any subsequent period 
for which the premium shall have been 
paid during the continuance of the Policy, 
issue in lieu thereof a participating Paid- 
up Policy, or pay a Cash Value therefor 
in accordance with the following table of 
Paid-up and Cash Values. The calcula- 
tion shall be made on the basis of full 
yearly premiums actually paid on _ this 
Policy. The amount due shall be subject 
to reduction for any indebtedness to the 
Company hereqn, and for a charge for the 
insurance at the Company’s ordinary life 
rates at age of the Insured at time of 
issue of this Policy, for such time as any 
premium on this Policy may have been 
extended and not paid. 

For protection of the interests of all the 
policyholders and to provide against any 
emergency, the Company reserves to itself 
the right (to be exercised only under ex- 
traordinary circumstances) to require six 
months’ written notice for the withdrawal 
of the Cash Value of a Policy. . 

{The annual cash values provided for 
are the American 3% percent reserve, with 
odd cents omitted, less $10 per $1,000 of 
the face of the policy, except that at the 
end of the tenth year and each fifth year 
thereafter, the full reserve, less odd cents, 
is given as the cash value, 

The paid-up insurance at the end of 
any year is the ratio of the face of the 
policy that that year bears to twenty 
years. 

The third page of the policy is a copy 
of the application. 

The fourth page gives the instalment 
values and commuted value of unpaid in- 
stalments.] 


KEEPING BUSINESS ON THE BOOKS 


Some agents lose sight of the impor- 
tance of holding policies on the books. 
A lapsed policy signifies something. Per- 
haps it means a man is temporarily em- 
barrassed and with some resourcefulness 
on part of the agent the business can be 
saved. If a man is overinsured, that is, 
is carrying more than he can really afford 
to have, there should be some readjust- 
ment. This kind of case does not often 
present itself. In these days, especially 
in case of Armstrong law companies, 
where renewals on old business really 
amount to something, it pays an agent to 
watch his old business with care. 

Policyholders frequently lapse because 
they were written by a wrong process. 
Rebated policies are very sure to drop. 
A man takes a rebated policy because it 
is cheap protection for one year. He 
will not renew because he knows a com- 
pany whose agents rebate is extravagantly 
managed. The prolific cause of lapse is 
due to the way the application was se- 
cured. If a company finds-a heavy lapse 
ratio in an agency, there is something 
wrong. 

If a policyholder has been deceived, it 
will be impossible to hold him. If he is 
disgruntled, perhaps the grievance is a 
fancied one. It can readily be righted. 

Since the Armstrong investigation, 
lapses have been heavier, due to loss of 
confidence, This requires delicate 
handling but a diplomatic agent should 
do much to restore favor. 








The Equitable Life of lowa 


ESTABLISHED 40 YEARS 








The right SIZE for economical management. The right 
LOCATION for safe and profitable investment of funds 


Annual Dividend Policies Definite Territories for Agents 
Long Renewal Ccntracts 


Only responsible and trustworthy agents desired 


Home Office ” -” - Des Moines 














The Minnesota 
Mutual Life Insurance Company 


ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life imsurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its fleld forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T. R. PALMER, President 
POUGLAS PUTNAM, Secretary 


H. W. COCHNOWFR, Actuary and 
Assistant Secretary 


4. A. O'SHAUGHNESSY, V. Pres. and Pleld Manager 
WAM. D. MITCHELL, 20d V. Pres. and General Counsel 
DR. CHARLES B. PIPER, Med. Director 





An Ohio Company Incorporated Under Ohio Laws 
With Plans and Methods in Harmony with 
VPe-ToOo-DAT E& IDEA LS 
An OLD LINE COMPANY with STANDARD POLICIES upon REGULAR PLANS. 


Not ambitious to be the “LARGEST,” 
BUT THE BEST 


Our plans embrace a system of “HOME OFFICE HELP” to the AGENT, 
which will SURELY SECURE PROFITABLE RESULTS. 


“WILLING WORKERS,” with or without experience in Life Insurance, who wish 
to live in Ohio for the present, should investigate. 


The MIDLAND MUTUAL LIFE INSURANCE COMPANY 


Dr. W. O. ees COLUMBUS, OHIO B. F. —_- 


MANAGERS WANTED 


For Fort Wayne and Indianapolis, Ind.; Dayton 
Youngstown, Akron and Springfield, Ohio 





Address: Agency Department 


Reliance Life Insurance Company 
Pittsburg, Penne. 


Tames H. Reed ~ ° * > n . ‘ = 


Paid Up Capital 


President 
$1,000,000.00. 





Twenty-Fifth Annual Statement of 


The Bankers Life Association of Des Moines 


For the Year 1905, Published January 1, 1906 





ASSETS. LIABILITIES. 
Securities Deposited with the 








Death Claims proven and unpaid. None 
Auditor of State $6,882,9391.96 Death Claims not proven..........8 138,800.00 
COE « ccvcee cece ccavececce 264,409.42 OCHOF TLOMS 0.2 0000 cers veccces ° 16,745.82 
EO TOUTED ccs cccc acco cscs cesse 1,688.851.76 Balance to protect contracts . 8,620,647.81 
$8,776,193.13 $8,776,193.138 
Ins. in force Dec. $1, 1905......... 254,700.000 

Cost of Insurance per thousand at 
Increase in Assets in 1905........ 1,308,863.71 age 40 in 1905........64 seeee : 10.00 





EDWARD A. TEMPLE. President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
J. A. SPERRY, District Manager, Woman's Temple, Chicago, Ill. 














vi 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 











Among the Companies 





The Fidelity Mutual is rapidly chang- 
ing over its policies it wrote on the old 
plan before it became a legal reserve 
company. It has only about 10 percent 
of the old business left and this is being 
gradually transferred to the legal reserve 
standard. : 

+ + 


The following is the record of the 
Penn Mutual on a_ 15-payment life 
policy, $10,000, annual dividend, age 36, 
premium $427.20, the dividends being: 





Penn Mutual.—Fifteen thousand dol- 


lars policy, age 20, 20-payment life, 
premium $446.10. 

TROD Seccecccecs Sk I: Barrer ee $59.70 
BIO sccccccocce 48.60 1908 ..ccccccoce 61.20 
190) ..cceeccccs GE.70 1904 .ncccccccce 62.10 


Penn Mutual.—Ten thousand dollars, 
20-payment life, age 26, premium $278.70. 


ROGERS weccccvse $33.30 1899 ........... $50.50 
BOGS ccccvecesece GET BOOO cccccocvece 41.40 
BSUS cccvccccese DUO LOSE ccccvrscccs 43.60 
TSDB cccsccccess 4B.50 1908 woccciccccce 44.60 
LEOE wcccccccecs GRP BOGE ovvcceccsce 45.60 
BEES covcsecececs  * Be. Reerrereree. 46.70 
BONE cscs evioes GEiEe. TONS ésc cdccece 47.70 

Penn Mutual.—Twenty-year endow- 


ment, $10,000, age 41, premium $531.70. 
BOOS cccccccccss Bee O06 civcccscces $46.00 
42.70 


SOOT oes en ctvkes 
+ + 


The Mutual Benefit has paid the fol- 
lowing dividends on a 15-payment life 
policy, $10,000; age 36, premium $409.20: 





Mutual Benefit—Fifteen thousand dol- 
lars, 20-payment life, age 29, premium 


45. 

CP eosin esens $70.96 1908. ..0.0sc0e0s $69.75 
ROOD S vehweoisns MA) SUD scaccivses 71.55 
| Spee aes 8” ” ena 73.50 


Mutual Benefit—Ten thousand dollars, 
15-payment life, premium $627.50, age 51. 





At the age of thirty the Illinois Life 


will issue at an annual premium of $126.19, 
a combination policy in the amount ot 
$3,000 providing for a guaranteed reduc- 
tion in the premium of, $53.15 at the end 
of the first ten years; $39.76 at the end of 
fifteen years, and at the end of twenty 
years premiums will cease entirely. 

At the end of the first ten years the 
insured, if he desired to surrender his 
policy or discontinue premium payments, 
could receive either a guaranteed cash 
surrender value of $1,006, or a guaran- 
teed paid-up policy at death of $2,122. 

If the premium payments are continued 
beyond the tenth year they will be re- 
duced from the tenth to the fifteenth year 
by $53.15, making the annual premium 
for the five-year period $73.04. ; 

At the end of the fifteenth year, if the 
insured so desired, he could surrender 
his policy and receive either a cash sur- 
render value of $1,396, or a paid-up policy 
of $2,732. ; 

If premium payments are continued five 
years longer the payments for the last 
five years will be reduced by $39.76, leav- 
ing net yearly premium to be paid $33.28; 
and at the end of this period, or twenty 
years from the date of issue of the policy 
no more premiums ‘will be required and 
the insured will be entitled either to a 
cash surrender value of $1,669, or a fully 
paid-up policy of $3,000. 

If the paid-up policy option is selected 
the $3,000 paid-up insurance will have 
cost $1,793.50, less then profits appor- 
tioned; or, if the cash surrender value of 





the policy is taken the net cost of twenty 
years’ insurance, in the amount of $3,000, 
basis of $1,000, an average annual cost of 
will have been but $124.50, or an average 
annual cost of $6.23 for $3,000; or, on the 
basis of $1,000, an average annual cost of 
but $2.07.—Illinois Life Bulletin. 


TWO DISTINCT PLANS SEEN 
IN AGENCY ORGANIZATIONS 


(From Northwestern Mutual Field Notes.) 

In the business of agency organization 
there exist, side by side, two opposing 
theories each conceived to lead to suc- 
cess in its own way. One of these theo- 
ries is characterized by heavy agency 
expenses, abnormal commissions, a ten- 
dency to reward volume without much 
reference to the means employed; vol- 
ume rather than character, dignity and 
permanence being the ideal of this sys- 
tem. No expense has been considered 
unjustified providing it increased the new 
business. Under this theory the brilliant 
agency man has been he who, regardless 
of expense or, in fact, any other con- 
sideration save one, could execute some 
strategy whereby new business would be 
increased, or invent a new kind of bun- 
combe to the same end. These methods 
are not exactly new. They were old in 
Barnum’s day but they work—with an 
unlimited expense account. 

The other theory of agency organiza- 
tion is characterized by reasonable com- 
missions, the absence of miscellaneous 
agency expenses and bonuses and the re- 
quirement of clean and dignified solicit- 
ing methods. The ideal sought for has 
not been a large volume at any cost but 
a normal increase secured at a cost not 
greater than the value of the new blood 
to the existing body of the membership. 
In no case has this theory of agency work 
been intelligently applied and backed by 
intelligent treatment of policyholders 
failed to bring the normal, healthy new 
business expected. Nor in any case has 
the adoption of this theory failed to 
build broad and deep the foundations for 
healthy growth in the future. The crea- 
tion and management of an agency or- 
ganization along these lines is the more 
difficult task. With millions to spend it 
is easy to buy an organization that’ will 
produce glittering results in volume and 
in this land of wealth to maintain such 
results so long as the expense money 
lasts. But withdraw the supply of cash 
and the whole structure melts away like 
the spring snows, simply because it is 
not used to that kind of weather. It is 
the agency organization built solidly 
block by block on broad foundations to 
stand any shock of storms that calls for 
the higher ability. 

The most important result of the Arm- 
strong legislation is undoubtedly the 
effect some portions thereof will have 
in their interference with the carrying 
out of the former of these theories of 
agency management. Already the re- 
sults are showing. The two _ theories 
have attracted to their rcspective stand- 
ards two distinct social groups the indi- 
viduals of each of which have adopted 
and incorporated the standards and 
ideals of their group which they are fully 
aware of and will follow in their busi- 
ness so long as possible. In the ranks 
of men educated to what for want of a 
better -name may be called the “high 
pressure” theory, the exponents of ad- 
visory board and agency stock schemes 
have found ready at hand the material 
for their agency systems. What they 
will do in the future is a problem, for 
their sun is nearly set. 

The editor of a prominent insurnace 
journal recently said that when you 
come to size up the agents as a class in 
a community you will find those who 
are making the most money and bear 
the best reputations in their community 
identified with companies that pay but 
moderate commissions, i. e€., companies 
following the “low pressure,” conserva- 
tive theory. When the members of a 
social group become aware of common 
ideals of conduct a social consciousness 
or atmosphere is created and as this 
grows each member is, in a way, com- 
pelled to live up to it or get out. 











PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
{imited Expense Account 
Individual Policyholders’ Account 
Policies Automatically Non-Forfeiteble 
Surplus can be withdrawn any time 


Very Liberal Contracts Offered to Agents able 
to Handle Special Proposition 


The 
Columbian National 


Life Insurance 
BOSTON 


Company MASS. 


Incorporated under the laws 
of Massachusetts 
PEROY PARKER, - - - President 
FRANKLIN W. GANSE, Vice-Pres. and Di- 
rector of Agencies 


FRANCIS F. SEARS, Vice-Pres. and Comptroller 
WILUIAM H. BROWN, Secretary and Treasurer 
C._V. FORNES, New York - - 














GEO. H. HOLT,Chicago - - Vice- 
CHICAGO OFFICE, 1003 Manhattan Bldg: |  M HOTALING Ban tranciseo  ) Presidents 
The Penn evi 
e ARE 
Mutual Life | cess 
OF PHILADELPHIA CITIZENS OF 
THEIR 
HAS FURNISHED 
" RESPECTIVE 
Perfect Protection at Proper Rates comnenns 
FOR 50 YEARS 














Exceptional Inducements are Offered Intelligent 
and Reliable Men 


to enter the service of 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK 
It is the largest and best Company in the world and the most satisfactory 
Company to represent 
Applications :nay be sent to 


GEORGE T. DEXTER 
Second Vice-Presiaent 


32 Nassau Street 


New York City 





Lincoln National Life 
Insurance Company 





Paid-Up Capital, $150,000 








Address: 


Our new IDEAL POLICY with guaranteed, 
interest-bearing annual dividend coupons, is the 
most attractive policy now in the market, and 
the easiest to sell. 

Good territory open in Indiana, Ohio and Michi- 
gan for men of ability and with good clean records. 


ARTHUR PF. HALL, Secretary, 


FORT WAYNE, IND. 





An Important 


Announcement 


To good men looking for a favorable con- 
nection with a young company issuing 


POLICIES THAT SELL 


Good territory, experienced management, attractive 
contracts. Ask for “ An Up-to-date ‘ Proposition.” 


U. S. Annuity & Life Insurance Co. 
Heyworth Bailding, Chicago, Illinois 
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IS STATUTORY LIMITATION 
OF EXPENSES A HANDICAP? 


(From the Underwriters Review.) 

What will be the effect of Section 97 
of the New York law which goes into 
effect on Jan. 1, limiting first year’s ex- 
penses, on the quest for new business by 
the life insurance companies doing busi- 
ness in New York? All companies, do- 
mestic and foreign, remaining in that 
state, are alike subject to the provisions 
of the law, under which it is estimated 
that about a 50 percent commission can 
be paid on ordinary life policies for the 
first year and for limited payments and 
endowments somewhat less. As between 
the companies coming under the pro- 
visions of the New York law the chances 
are, of course, even, all being on the 
same expense basis, but in competition 
with western and other companies not 
doing business in New York and there- 
fore not restricted by law in the matter 
of agency expense, the former companies 
are apparently placed at a disadvantage. 





Can they hold their agency force, in 
the face of the much larger commissions 
which their non-restricted competitors 
may see fit to offer? It is argued that 
the better class of agents will consider 
that a higher rate of commissions for 
the first year only is not necessarily a 
determining factor in the case, but that 
company history and prestige and satis- 
factory dealing with policyholders in the 
past and the liberal renewal commissions 
which may be offered ought to weigh 
sufficiently in the scale to offset the al- 
lurement of a higher first-year commis- 
sion offer. It is to be remembered, how- 
ever, that the thoroughly bad methods 
of the past twenty years, resulting in 
the insane and demoralizing general strife 
for vohime of business in the attempt 
to keep up with the pace set by the “big 
three” of New York, have educated the 
agency force of the entire country to look 
for enormous commissions and bonuses 
with which rebating right and left has 
been carried on, for the most part un- 
hindered. The past high-pressure, gong- 
beating methods prevailing have tended 
to train agents to be camp followers in- 
stead of enlisted soldiers and to ignore 
the question of company merit and care 
nothing for future results, the dominating 
query being, “How much can I strike 
the company for?” 


The inevitable result -has been to de- 
velop a class of rounders and twisters, 
and notwithstanding the radical changes 
in life insurance affairs during the last 
few months, all tending to a return to 
conservative and honest practices and the 
abandonment of deceptive schemes and 
fictitious methods in business-getting, it 
will not be found easy to undo the im- 
pressions made on the agency force by 
years of education in false ideas on the 
commission question. For a time, at 
least, it is likely that the companies which 
offer the largest: first-year commissions 
will recruit their agency ranks from the 
field forces of the companies working 
under the restrictions of the New York 
law, for there are a good many men yet 
in life insurance who are governed by 
present considerations rather than future 
prospects and who will change companies 
accordingly. 


But there is another phase of the ques- 
tion which should not be overlooked 
either by the companies or the agents. 
By the inauguration of a more econom- 
ical administration, generally, joined to 
the saving on first year’s expenses, the 
older and larger companies will be able, 
if they will, to transact their business at 
a lower ratio of expense than is likely, 
not necessarily, however, to be done by 
the younger and smaller companies, and 
the former will have a relatively larger 
surplus for their policyholders. As an- 
nual distribution or accounting is to gen- 
erally prevail, the larger dividends which 
after a year or two can be paid by the 
older and larger companies will tend to 
attract business, much to the advantage 
of the agency force, even at a lower com- 
mission for the first year. The fixed 





charges for salaries and all general ad- 
ministration expenses for companies with 
outstanding insurance of from a hundred 
and fifty to five hundred millions or more 
to care for will naturally be less in pro- 
portion to the interests involved than for 
companies with twenty-five to fifty mil- 
lions or less on the books and pushing 
vigorously for new business. We speak 
in general terms, not unmindful of the 
fact that there may be exceptions to the 
rule in either class. It will be “good 
business” for the expense-limited com- 
panies to save money for the policyhold- 
ers and be able to pay large dividends, 
while it will be equally “good business” 
for the other companies to keep their ex- 
penditures for new insurance within mod- 
erate limits, even if they do not grow 
with amazing rapidity. 


ARRANGE FOR THE EXPENSES 


The Phoenix Mutual General Agents 
Association has evolved a scheme for 
an equitable distribution of expense in 
attending the annual meetings of the 
association. Hereafter the members will 
have to defray their own expenses, but 
they have derived so much benefit from 
the meetings that they do not want to 
disband. The members appreciated the 
fact that the expense on distant gen- 
eral agents would be heavy. It was de- 
cided to pool the railroad expenses, 
each member participating on the same 
basis. This will mean that the general 
agent from Seattle will not have to pay 
any more for railroad fare than the 
general agent from New York city. 
Each member must stand his own hotel 
expenses. 


DISTRIBUTION OF SURPLUS 


The Fidelity Mutual in applying its 
profits uses the earnings the first five 
years of the policy for the protection 
of the entire company. After the five 
years the surplus becomes distributive. 
Either annual or deferred dividends are 
paid. If they are deferred, the earnings 
become a liability. The Fidelity makes 
a specialty of reducing the premium 
paying and endowment periods by apply- 
ing the accumulated dividends to that 
purpose. 


“Your manner proclaims your quality 
as a salesman, just as the trademark on 
the goods you sell proclaim their quality. 
Wear a wide-awake look and a smile.” 


“The man who never lets himself say 
“I’m at a loss as to what to do” will 
never find himself at a loss as to how 
he is going to get a living. Believe in 
your own resourcefulness; it is impossi- 
ble to be nonplussed as long as you have 
faith in yourself.” 


THE OLD RELIABLE 


MICHIGAN MUTUAL CIFE 


INSURANCE COMPANY 
of Detroit, Michigan, 


Stands for RIGHT, JUSTICE and FAIR DEALINGS 
in all its transactions. 


Is on Deck forGood Busi- Liberal Commission on 





ness and Responsi- Non - Participating 
bic Agents Pions 


New men or producers making changes will find 
it advantageous to communicate with 


E.H. ELWELL,Mgr. W.A. COURTRIGHT, Asc. Mgr. 
315 Dearborn St., Chicago. 


e, Life & Annuity 
Company 


Security 

OF AMERICA. 
Principal Office, The Majestic Bidg., Chicago Ill. 
Is a Standard Legal Reserve Stock Life Insurance 
Company. Its reserve and its capital are invested 
in first-class securities. It is a young, vigorous, 
active, progressive and competitive company. Its 
policies possess the best modern features. Agents 
of good character and good ability are wanted. 
For the West, address W. O. Johnson, President, 
For the East, address F. W. Cavanagh, Superin- 
tendent of Eastern Agencies, No. 2228 Land Title 
Bldg., Philadelphia, Pennsylvania, For the South, 
address Ed. L. Williams, Louisville, Ky., 305-6 
Keller Bldg. 


THE WAY OUT! 


The Masses want Protection that Protects. That 
means Health, Accident and Life Insurance combined 
in one contract. 

American Assurance Company 
14 S. Broad St., Philedeiphia 

Affords the means to the end desired. 

Popular plan—§$1.00 Vg month. 

Capital stock. $150,000, fully paid up 

Authorized imesense to $300,000. 








Assets, ,000. 
Liberal contracts to agents. Write for terms. 





This General Agency of the North- 
western of Milwaukee wrote 1 
more business in 1905 than in any 
previous year. 


The reason for such a record will 
interest every man who wants to 
sell life insurance along clean, pro- 
gressive lines. 

Call on or address 


Charles D. Norton, General Agent 


Chicago and Northern Illinois 
Tel. Main 1472. 8th Floor Stock Exchange Bidg. 


CHICAGO 


YOUNG MEN—MAKE HONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Life Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of policies ard 
advantageous 
tracts with 
commissions. 

The attention of 

oung men, particu 
arly young men start- 
ing in business, is 
especially sought. 

Write for full information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lacorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 











National Life 








EXCEPTIONAL INDUCEMENTS 


Admitted Assets - - ~« 
Insuranceinforce -« <« = 
Full paid capital - =< = 


Insurance Co. 
of the U.S. A. 


Home Office: Chicago, Ill. 


ALBERT M. JOHNSON President. 





ROBERT E. SACKETT, Vice-President. 
ROBERT D. LAY, Secretary. 
CHARLES B. SHEDD, Treasurer. 


$ 6,092,500.46 
43,336,600.78 
1,000,000.00 


POLICY CONTRACTS LIBERAL 
AND UP-TO-DATE 


OFFERED TO WIDE-AWAKE ACENTS 














Ope Norilwestern 


Mutual Life Insurance Co 
OF MILWAUKEE 





up to 1905. 


only 14%. 
Administrative 





H. L. PALMER. President 


C. H. WATSON, Secretary 


4.02%. 





. ae 
9!) we wah 
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Growth of Company 
$ 15,041,082 


Business of 1905 largest in history of Company. 
Purely Mutual, and transacts business 
only in the United States. 


their salaries. 


Insurance in Force 
company stocks. 


110,710,861 
764,266,187 




















During 1905 The Northwestern paid $6,489,- 
060.83 in dividends to policy-holders; a larger 
amount than was ever paid in dividends by any com- 
pany in the world, regardless of size, in a single year 


Increase in new business during 1905, over 20%. 
Expenses and taxes to total income during 1905, 


No compensation paid to officers other than 
No syndicate participations. 


Neither Company nor Officers interested in any 
flotation of secuntties. 

Hence Best Results to Policy-Holders. 

Most Attractive Policies. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address: 


expenses during 1905, only 


No bank or trust 


H. F. NORRIS, 
Superintendent of Agencies. 
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Taken from Bulletins 


lf we take into account the way the 
companies have been ‘bombarded, because 
of the conduct of a few officials, and re- 
member that none of the established com- 
panies is in a weak or insolvent condition, 
we cannot but appreciate that life insur- 
ance companies are among the most sub- 
stantial of our financial insti.utions. he 
active competition, constant supervision 
and surveillance of all the insurance de- 
partments, the publicity given to the 
transactions of the companies, work to- 
gether for the good of the insuring pub- 
lic. The losses and failures m life insur- 
ance have been insignificant as compared 
with those in other financial institutions. 
This is a mattter that may well be kept 
before the insuring public. The sensa- 
tional newspapers, by misleadingly re- 
porting ex parte information, have cre- 
ated an impression contrary to the facts. 
—Fidelity Mutual Bulletin. 

+ + 





Not infrequently in the experience of 
those writers of insurance who are most 
successful there will be times when, no 
matter how hard and persistently they 
work, they seem utterly unable to close 
a single application, and it is in the ability 
to survive and surmount these most dis- 
couraging periods that the real difference 
o2.ween the successful and unsuccesstul 
1.an lies. 

The man who loses his nerve in lif: 
insurance or any other line of business, 
and by nerve we do not mean brassiness 
or insulting imsistence, but rather that 
ability to hang on ard keep nammering 
away in spite of the greatest discourage- 
ments, 1s usually out of the race entirely 
and forever, and it is but seldom th.t he 
so: far recovers himself as to be again 
numbered among successful men. 

Among the twelve labors of Hercules 
was the destruction of a fabulous giant 
whose peculiarity was that every time he 
was overcome and crushed to the ground, 
contact with earth strengthened his 
muscles to just double the power they 
previously possessed, and he would come 
up after each knock-down twice bigger, 
stronger, more vigorous and formidable 
than before. 

If every man engaged in life insurance 
work would make up his mind to permit 
no defeat to allay his energy and enthu- 
siasm, and would, after every discourage- 
ment, resume his labors fired with a 
stronger and fiercer determination to win 
out and accomplish his purpose, there 
would be very few, if any, men whom 
we could single out as failures. Dogged 
persistence and grim determination to 
push forward in spite of all obstacles that 
may be presented is bound to bring suc- 
cess, and in no line of work is this more 
forcibly demonstrated than in the writ- 
ing of life insurance. 

The world moves too rapidly and life 
is too short to permit one who would be 
numbered among its successful men to 
waste even an instant in grumbling and 
mourning over what might have been. 
There are just as many good fish in the 
sea as have ever been caught, and one 
good opportunity missed merely means. 
that we must be up and after the next 
one harder, more eagerly and tenaciously 
than ever before, and the man who pur- 
sties the policy of coming back stronger 
after every defeat must ultimately achieve 
in some considerable degree that success 
for which all of us are striving. 

“Our greatest glory is not in never fall- 
ine, but in rising every time we fall.”— 
Illinois Life Bulletin. 

+ + 


Take your courage with you when you 
enter the selling game. If you don’t 
vou'll strike out every time you come to 
bat, and score nothing higher than a 
string of goose eggs. No man ever made 
a three-base hit who was afraid of the 
pitcher—remember that. The fellow who 
knocks the cover off the ball, or lifts it 
over the fence for a home run, is al- 
ways the chap who steps up to the plate 
with a grim determination in his heart. 

You must have this same grim spirit of 
determination every time you go to land 
your prospect. Believe that under the 





guise of a polite interview you are going 
to have a fight. Either you or the other 
fellow will come out the victor. Set your 
jaw and determine that you will be that 
man.—The Federal. 


PRESIDENT FOUSE COMMENTS 
ON THE USE OF RATIOS 


Commenting on the recent insurance 
commissioners’ convention, President 
Fouse, of the Fidelity Mutual, says: 

“Tt was our privilege to attend the in- 
surance commissioners’ convention recent- 
ly held in Washington, D. C. The action 
taken by the convention was eminently 
proper and conservative on all lines. The 
commissioners, who had been somewhat 
disturbed by the revelations in New York, 
have, through their investigations, obser- 
vations and experience, become convinced 
that it is unfair as well as unjust to the 
insurance interests to impose onerous and 
cumbersome conditions merely because a 
few did what the many refused to do. 
Banking must not be injured by restric- 
tions because a few bankers have gone 
wrong, and the same reasoning applies to 
insurance. Nevertheless, as already stated, 
the action taken by the convention for ac- 
countability and publicity was eminently 
proper, and it will not be objected to by a 
company management that wants to do 
what is right. 

“There is still a feature retained, 
though the objection to it is no greater 
now than in the past, that we should like 
to have eliminated, and that is the feature 
of ratios based on the gain and loss ex- 
hibit. Ratios do not communicate facts, 
and for the most part are either abso- 
lutely meaningiess or they mislead. Once 
in a while a ratio may come near the fact, 
but generally speaking, where unlike 
things are compared, they do not. A ratio 
that means anything should be applied to 
like conditions only; the companies should 
he of the same age, policies should be of 
the same age, premiums should be of the 
same kind and amount, the expected mor- 
tality made up on the same basis and 
table, and the reserve deducted from the 
insurance in force; then the ratio of both 
expense and premiums, of actual to ex- 
pected mortality, and of expense and 
mortality to amount of insurance at risk, 
would mean something. It would be in- 
formation to the insuring public and 
would do justice to allconcerned. This is 
not the case when the business is taken of 
old and younger companies, with all kinds 
of policies and durations, different 
amounts of premiums, expected mortality 
made up according to tropical or other 
tables, and face of policies taken whether 
the reserve thereunder amounts to 5 or 
50 per cent. Ratios in the latter case are 
worse than useless, and the sooner that 
is understood by the representatives of 
insurance companies and the commission- 
ers of insurance, as well as those who 
publish special charts, the better it will be 
for the business and the insuring public. 

“Tt is to be hoped that the day is not 
far distant when facts will take the place 
of ratios. There is no reason why the 
insurance reports of the several states and 
all the publications designed to be for the 
convenience of insurance agents should 
not substitute the facts for ratios. It 
would be a simple matter to show the pro- 
portion of expense to the aggregate actual 
loading, and then give the actual loading 
under different forms of policies for the 
first and subsequent policy years at se- 
lected ages, say 25, 35, 45 and 55. Again, 
give the premiums at those ages and the 
percentage of premiums returned in divi- 
dends, etc. By this method misleading 
ratios would be eliminated and _policy- 
holders would have a better understand- 
ing than they could possibly obtain from 
ratios, even if they understood the latter. 
The suggestion is in the line of educa- 
tional work which ought to be done by 
every insurance agent coming in contact 
with either insurance commissioners or 
publishers.” 








Nine mistakes (of his own) may lead 
a man to take a vacation, but one care- 
less stenographer will drive him to 
drink. —Salesmanship. 





WANTED! 4 few 
good PERSONAL 
PRODUCERS iz 
Chicago. Call at 


Room 1507, Chicago Title and Trust Building, 100 Washington St. 
Provident Life and Orust Co. 


OF PHILADELPHIA 
Insurance in Force, $177,778,748. Assets, $58,696,148. 

In everything which makes Life Insurance perfectly safe, moderate in cost, and suitable to the 
needs of insurers the PROVIDENT is unexcelled. 

Evidence of the skilful and faithful management of this company is found in its exceedingly 
low expense rate, and the remarkably favorable rate of mortality. For the full period of its 
existence, the death rate has been only .61 of the rate indicated by the authoritative tables. 

CORRESPONDENCE WITH AGENTS SOLICITED 
Wituiam D. YeRGER, General Agent, Western Ohio 812 Union Trust Building, Cincinnsti, Ohio 
8. 8. Sarro.tp, General Agent, Eastern Ohio - - 


LiseraL RENEWAL 





Contracts Direct 





with the Company 











706-710 Garfield ——- Cleveland, Ohio 
J.W.Croox,General Agent - a i ee Ct 720 Spitzer Building, Toledo, Ohio 
James W. JANNEY, General Agent - * © + «= + 825 Marquette Building, Chicago, Ill 


Bassett & REeEse,General Agents oe. a7, a. “a - 44 Home Bank Building, Detroit, Mich 





The Company OF the People, BY the People, FOR the People 


the Metropolitan Life !psurance 


Company 
Incorporated by the State of New York. 
Home Office: 1 Madison Avenue, New York City 
Assets, $151,663,477.29 
Proof of Public Confidence The Daily Average Business During 1904 
This Company has more premium-paying busi- ~ 
ness in force in the United States than any other 


895 ee day in nu uber of Claims aid. 
Company, and for each of the last 12 years has had 


ay in number of Policies Issued. 
$1,502,484.00 per day in New Insurance written. 
more New Insurances accepted and issued than any 
other Company ip America. 


128,758.29 per day in payments to Policy Holders 
_ 77 2t5.04 per day to Tncseaso of Assets. 
SIX IN THE FIRST SIX MONTHS OF 1906 
MONTHS’ | MUTUAL RESERVE LIFE INSURANCE COMPANY, of New York 
GAIN Frederick A. Burnham, Pres. Geo. D. Eldridge, Vice-Pres. 
GAINED IN SURPLUS $41,696.43 


Surplus, December 31, 1905, $71,645.63 Surplus, June 30, 1906, $113, 342.06 
PAID TO POLICYHOLDERS OVER $66,000,000.00 


The exhibit of first year’s expenses submitted by the company to the legislative investigating 
committe shows the lowest ratio of expense te expense margin of all 
companies doing a general business. 








Capable men, with or without experience, can secure the very best agency contracts. Address Agency 
Department, Industrial Agents, address Provident Department, Mutual Reserve 
Building, 305, 8307, 8309 Broadway, New York. 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


SAMUEL QUINN 
V.-Pres. and Supt. of Agents 
UNPARALLELED RECORD 
Deposit with State of Indiana to Protect all Policyholdert $3,574,677. 
TO INSURANCE AGENTS Examine the Life Annuity Competitive Contract of this Company. An original method 
the Agent an capetbenin bearer aban oo ‘nt Some serity of thie Ox Sow ot ns aon - 
’ Ss 
enables the average agent to win a petency and independent. ow WRITE FOR PA TICULARS 
__The Company has desirable territory for capable men. Contracts direct with the home office, 


CONSERVATIVE 
PROGRESSIVE 
FAITHFUL 

















WILBUR 8. WYNN 


ANDREW M. SWEENEY 
President Secretary and Actuary 

















Some of the cardinal aims of the UNION 
MUTUAL management are—to be conserva- 
tive in the choice of investments—-to be pro- 
gressive in the prosecution of the business— 
to be faithful to the interests of policyholders. 
Agents of Like Inclination Cordially Welcomed 


Union Mutual Life Insurance Company 


PORTLAND, MAINE Fred E. Richards, President; Arthur L. Bates, Vice-President 


For terri address either Thornton Chase, Superintendent, 84 Adams St., Chi . Til. 
n D. Scofield, Superintendent, 1 So ieondoum. New York City _ 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and non-participating policies and secures them a deposit of their 
full value in approved securities with the State of lowa. This is the law. A certificate from the 
State Auditor with every polic 


. y- 
Rate of interest earned 1905, 6.11%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


National Life Insurance Company 


Established in 1850 MONTPELIER, VT. Operating in 44 States 


Josep A. Dz Born, President. Osman D. Cuark, Secretary. OG. E. Mouton, Actuary. 
JaMES T. PHELPS, Vice-President. H. M. Curier, Treasurer. F. A. How.anp, Counsel. 
Jas. B. Estgz, 2nd Vice-President. A. B. BisBEE, Med. Director. 


This Company held January 1, 1906, and gained during the past decade: 




















ts, > $34,519,093.04 Gain, 184% 
Surplus, - - 3,821,752.51 Gain, 165% 
Insurance, - 45 480,904.00 Gain, 109 


Sells the Best and Most Modern in Life, Term, Endowment and Annuity Insurance. 
D. G. DRAKE, General Manager, 
426 Marquette Bidg., Cuicago, Il. 
Metropolitan Bidg., East St. is, Illinois 


OLMSTED BROS. & CO., State Agents, 
Williamson Bidg- Cleveland, Ohio 
MILO R. CLANAHAN, Manager, 506-507 














